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Introduction

In early September 2011, Mamtek USA, a putative sucralose manufacturer, laid off its Missouri employees and failed to
make payments to the City of Moberly on $39 million in municipal revenue bonds for the construction of a sucralose
plant. Subsequent to Mamtek’s failure, default occurred with those bonds and litigation commenced between interested
parties over Mamtek’s failure to make payments to the City of Moberly and begin production of sucralose.

This committee was created by Speaker Steven Tilley for the purpose of investigating several instances of potential waste,
fraud, or abuse in state government — including the Mamtek situation in Moberly, The committee’s goal is to determine
what went wrong with Mamtek, and, if something went wrong that could be prevented, to suggest government policies to
prevent such a sitvation from happening again.

The committee held hearings on November 29 and 30, 2011, as well as Januvary 19, 2012. In addition, the committee
received evidence in the form of emails, other exhibits and witnesses. The committee recognizes that email is not the sole
method of communication for any entity. In addition, the committee realizes that this inquiry was made with the benefit of
hindsight. Witnesses included the following:

Kevin Thompson and Dick Murray on behalf of Morgan Keegan, the bond underwriter
Joe Bednar on behalf of UMB _

Corey Mehaffy on behalf of the Moberly Area Economic Development Corporation
Mayor Bob Riley on behalf of the City of Moberly

Molly McGovern, Environmental Consultant

Former Missouri Governor Bob Holden on behalf of the Midwest-China Association
Director David Kerr on behalf of the Missouri Department of Economic Development
Sallie Hemenway, Division Director, Missouri Department of Economic Development
Chris Pieper, General Counsel, Missouri Department of Economic Development

Mark Boatman and Jay Summerville, Armstrong Teasdale

Michael Wise, Perkins Coie, attorney for Mamtek

Jeffrey Buswick on behalf of Standard & Poor’s

Tom Smith, site consultant for Mamtek
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The following persons did not testify, but are mentioned in this report:
e Edward Li a contractor on behalf of DED and Armstrong Teasdale
e Yan Li on behalf of DED and Armstrong Teasdale
e John Fougere, Missouri Department of Economic Development

The following persons were interviewed privately by Rep. Barnes, Rep. Silvey, and Rep. Kelly:
e Lynne Shea, Missouri Department of Economic Development
e Terry Maglich, Missouri Department of Economic Development

The following persons refused to testify before the Committee:
e Tom Cunningham, bond counsel
e  Bruce Cole, CEO of Mamtek

Additional investigations into Mamtek International have been or are in the process of being conducted by the Securities
and Exchange Commission and Missouri Attorney General Chris Koster.



CHRONOLOGY OF EVENTS

1. In early January 2010, Mamtek USA, through its site consultant Tom Smith, contacted the State of Missouri
and several other Midwestern states regarding the possibility of building a sucralose manufacturing plant in
the United States.

2. A few months after initial contact with Tom Smith, the Department of Economic Development was
contacted by the Midwest-China Association, chaired by former Missouri Governor Bob Holden, The
Midwest-China Association was created to foster business relationships between the Midwest and China,
Governor Holden does not receive a salary from the organization, Neither Governor Holden nor the
Midwest-China Association has the resources necessary to conduct background checks on all persons or
businesses desiring to create jobs in the Midwest.

3. On March 19, 2010, DED Project Manager Lynne Shea sent a request for proposals regarding Mamtek to
several Missouri communities, including Moberly. The e-mail included the following relevant information:

I am working a project with Terry Maglich and wanted you to be aware of the opportunity. This
is a foreign owned business that is new to the US. They will be producing a sugar substitute in
the United States. We still have some due diligence to complete but do deem this a legitimate
project. The project parameters are as follows:

$20 million in m/e
Building/land needs: 60,000 sq ft w/ the option to expanding to 85,000. Ceiling height is
35 fi for 80% of the building and 6 acres. Building and acreage investment depends on
community’s package. Company would consider both lease/purchase of the building,

e Due to the high ceiling heights requirement this would more than likely be a Greenfield

project.

161 new jobs w/ benefits

$35k average wage

Startup company will likely be seeking operating capital

The consultant is currently looking at USDA loans as a financing source

They would like to be in a rural community with good access to highways

We should know the utility needs first of next week 3/22/10

The consultant is looking at being in MO the first week of April to look at sites,

Need proposal back by 3/26.

Please feel free to call me with any questions.

See Exhibit A.

4. On April 6, 2010, Shea requested information from Mamtek site consultant Tom Smith and “reinforce[d]
the needs for financials, business plan, and utility requirements asap....Due to the fact the US company has
not been formed, financials from the Chinese company would be helpful. Other vital information needed is:
the name/assets of the US partners, contracts for the presold product, location of Chinese company
(Mainland China or Hong Kong).” See Exhibit V.

5. On April 7, 2010, Shea notified Moberly, Sedalia, and Mexico by email that they had been selected to move
forward in the process by Mamtek. In addition, Shea stated:



e I have reiterated the following to Tom Smith via email/phone (copy of a portion of my
email):
I do want to reinforce the needs for financials, business plan and utility requirements asap. As you
know, the local banks, communities and the state are more than eager lo participate as a partner in
this exciting business opportunity. In order have a preselected lead bank(s) ready to meet with the
USDA by 4/26, it will be necessary for the all of the parties have time to review the financials,
business plans. Due to the fact the US company has not been formed, financials from the Chinese
company would be helpful. Other vital information needed is: the name/assets of the US partners,
contracts for the presold product, location of Chinese company (Mainland China or Hong Kong).

See Exhibit W.

6. On April 8, 2010, Shea asked DED employee Yan Li to conduct a background check on Mamtek’s China
operations, See Exhibit B. On April 9, 2010, Shea’s request was forwarded to Edward Li, a contractor for
DED employed by Armstrong Teasdale in Shanghai, China. /d. On April 13, Edward Li replied with the
following information:

We found (Mamtek’s) plant in Fujian Province, China, never started to manufacture. In 2007,
their investment project was approved by Wuyishan City, Fujian. As the initial agreement, local
government build the facility and all facility for Mamtek, while Mamtek will rent the facility in
the beginning and will finally purchase the facility. The planned investment capital is 20 million
USD, which will be invested by three phases. In 2008, although most of the facility was built,
Mamtek still didn’t start manufacturing. One of the reasons is the protest from local conservation
department, who insisted that the project is a kind of fine chemical industry, which should not be
set in this zone. In 2009, Mamtek made the deal with local government and agreed to move out
(they never started) and so far there is no other news about the new location in China.

See Exhibit C.

7. Officials from DED, testified that the specifics of Li’s claims were thinly-sourced and dated. However, the
Committee found at least one source to be highly credible — an apparent report by the Wuyishan City
municipal government obtained by Edward Li via Internet search. This cumulative annual report, attached
as Exhibit D, was dated December 15, 2009, less than one month before Mamtek’s first contact with DED,
but did not place a specific date on the information regarding Mamtek. Exhibit E.

8. According to an article in Bloomberg BusinessWeek from January 4, 2011 entitled, “4 Missouri Town's
Sweet Dreams Turn Sour,” Mamtek never began actually manufacturing in China:

[[]n the summer of 2007...Mamtek International rented space (in Wuyishan City) to research the
production of sucralose....Mamtek created a small facility, almost like a test lab, and sometime
in 2008 began building a larger factory capable of producing commercial quantities.

In 2009, as construction was completed, the local government revoked Mamtek’s license. A
senior official at the Wuyishan City External Trade Cooperation Bureau says of that decision:
“We don’t dictate what industries can or cannot set up here. But we don’t allow anything that
pollutes the environment and affects the tourism industry.” He wasn’t more specific, but
sucralose production can generate a caustic, salty stream of waste that if dumped untreated into
rivers can kill fish and cause serious environmental problems,



9.

10.

11

12.

13.

14.

15.

This blow to the business in Wuyishan appears to be what led [Mamtek CEO Bruce] Cole to
establish Mamtek in the U.S. Once Cole secured the bond money from Moberly, he returned to
Wuyishan during the summer of 2010. He paid Wan $500,000 for the patents and intellectual
property associated with the plant. Jeff Howard, Mamtek’s general manager, would later deem
them nearly worthless. “That technology would really only be of value where environmental
concerns are not so significant,” says someone else at the company.

See Exhibit F.

The information provided in the BusinessWeek article and the e-mail from Edward Li contradict claims
Mamtek made to Missouri officials regarding their China plant and the environmental impact of their
manufacturing process. The committee notes that Edward Li left for China for a trip to the United States on
April 14, shortly after his initial email to DED regarding Mamtek’s China operations, and Li did not return
to China until approximately May 2, 2010, During Li’s absence, Mamtek CEO Bruce Cole visited selected
communities, including Moberly, and reiterated the claim that the company was in production in China.

On May 3, Moberly guaranteed financing to Mamtek if they agreed to locate in Moberly.

. Officials from DED testified that Moberly was informed of the Department’s concerns with Mamtek’s

China plant. However, the specific contents of Edward Li’s e-mails and the attachments, as described in 6,
were never provided to any Moberly official. Those details directly contradicted the claims attributed to
attorney Michael Wise in §19 and 425 on which Moberly relied as to the existence of Mamtek’s China plant.

On May 13, Lynne Shea e-mailed Moberly Area Economic Development Corporation President Corey
Mehaffy informing him, “Our China office is looking in more detail to Mamtek’s China facility. I will let
you know what I find out.” See Exhibit G. On May 17, 2010, Edward Li sent another e-mail to Lynne Shea
regarding Mamtek’s China operations. In this e-mail, Li noted that the two different addresses provided by
Mamtek were not manufacturing facilities. Of one address, Li wrote, “We don’t know if Mamtek has a
virtual office there or just a registration address for the business license, but one thing for certain is that it’s
not a manufacture plant.” Of the second address, Li wrote, “It’s a business center which provides many
small cubes to different companies.” He continued, “So far, we didn’t find any further information regarding
another Mamtek manufacture plant in China.” See Exhibit H. The committee did not receive any evidence
that this May 17 email was shared with Moberly officials.

Moberly Mayor Bob Riley and MAEDC President Corey Mehaffy testified that they would have proceeded
much differently if they had received Li’s e-mail and its attachments.

Mehaffy testified that someone from Moberly was told that DED had questions about Mamtek’s China plant
by someone from the Department at an economic development conference in Kansas City. Details, however,
were not provided. When asked whether DED could send someone to investigate the plant, Mehaffy
testified that someone from Moberly was told it would cost too much money. Director David Kerr repeated
this assertion in testimony before the committee, stating that Armstrong Teasdale had a fixed contract under
which the Department could not reimburse for travel expenses, but that other parties, including local
communities could reimburse for such expenses. There was no testimony, however, that such an offer was
made to Moberly. The committee notes that a one-way train ticket from Shanghai to Wuyishan City, Fujian
province costs 152 Chinese Yuan, which converts to $24 dollars, See Exhibit K.

In mid-May 2010, Morgan Keegan contracted to serve as the bond underwriter for the Mamtek related
bonds. Morgan Keegan subsequently hired Armstrong Teasdale as counsel for the bonds — the same firm
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whose contractor in China noted that Mamtek’s factory had never been operational because of
environmental concerns, as detailed in 4. Morgan Keegan testified that it relied on Armstrong Teasdale for
due diligence involved with the Mamtek bonds.

16. On May 28, 2010, Mark Boatman of Armstrong Teasdale sent a Memo to Mamtek US which was provided
to Moberly officials and indicated AT would conduct a due diligence investigation into Mamtek. Boatman

wrote:

Mamtek U.S., Inc. (the “Borrower’) and its counsel are requested to provide the documents,
materials, and information specified in this Memorandum in order for Morgan Keegan &
Company, Inc. (the “Underwriter”) and its counsel Armstrong Teasdale LLP (“Underwriter's
Counsel”), to conduct properly their due diligence review of the organization, operations, and
financial condition of the Borrower and to assist in the preparation of the Official Statement with
respect to the above-referenced bonds (the “Bonds™) and the project consisting of the acquisition
of and making of improvements to real property and the construction and equipping of a
sucralose manufacturing and processing facility within the City of Moberly, Missouri
(collectively, the “Project”).

See Exhibit U.

17. On or about June 3, 2010, DED and the City of Moberly received a set of ‘due diligence’ documents from
Mamtek, which included a financial statement, letters of interest from potential sucralose purchasers, lab
test results, and an overview of the company and its business plan. The financials claimed Mamiek had $7.2
million in cash or cash equivalents as of June 2010, yet there was no additional evidence to substantiate this -
claim. See Exhibit 1. The letters of interest appeared to the committee to be little more than corporate form
documents.

18. According to BusinessWeek, Mamtek CEO Bruce Cole had substantial personal financial problems at the
time he was asking Moberly and the State of Missouri for significant benefits:

It has since become clear that when Cole was pitching his project, in the spring of 2010, he was
facing tremendous personal financial problems. Ely Malkin, a Mamtek International investor
who was not involved in its U.S. venture, had taken him to court over an unpaid loan of
$250,000. American Express had filed a lien against him for an unpaid bill of nearly $135,000 on
his by-invitation-only Centurion Card. And he had defaulted on the $3.7 million mortgage on his
home in Beverly Hills.

See Exhibit F.

19, On June 3, 2010, Corey Mehaffy e-mailed DED to relay information he claimed was from Michael Wise on
Mamtek’s alleged China plant. Wise is an attorney with the international law firm of Perkins Coie who
represented Mamtek. Mehaffy wrote, in pertinent part:

Wise is the Patent attorney for Mamtek and has been to the plant in China on two separate
occasions to verify information for Mamtek investors. On his first visit, Mr, Wise was able to
observe the operation of an 18 ton production line in the plant that has been operational for
several years. This line was established as a pilot following the development of the IP as the first
step into full production and has been supplying Sucralose to a tea company that is co-located on



20.

21.

22.

23.

24,

25.

site. In a second visit in November of 2009, Mr Wise was able to observe a new 60 ton
production line in operation.

Mr. Wise has done an independent evaluation of the production line and product for comparison
with the patent documents that were filed on behalf of the company indicating a match, He has
also compared the Mamtek IP to that of Tate and Lyle verifying it to be superior to the
production of Tate and Lyle. Mr. Wise verified the process for production with the inventor first
and then again independently with the plant engineer. Both processes were a match to each other
as well as to the patent agreements.

Mr. Wise is also in possession of a ‘cookbook’ and an actual tested sample of the Sucralose in
his Shanghai office and has requested that both items be sent to the US for our independent
analysis. Mr. Wise is also in possession of pictures of the equipment and process which he will
forward for our review.

See Exhibit J.

On June 7, 2010, DED’s Director of Business and Community Services Division Sallie Hemenway
approved the Department’s recommendation to forward Mamtek’s application for BUILD bonds for review
and approval by the Missouri Development Finance Board. See Exhibit L.

On June 15, 2010, Yan Li sent a follow-up e-mail to Lynne Shea requesting an update on the project and
inquiring if there was “anything else” they could do to research the company. On June 22, 2010, Shea
responded to Yan Li, “Not at this time. The City of Moberly has done research on the China facility.” See
Exhibit M. At the time of this email, the Department was aware of the involvement of Tom Cunningham,
Michael Wise, Morgan Keegan, Armstrong Teasdale, and Pellegrino & Associates, and that a rating agency
would eventually review the bond offering.

On July 15, 2010, Sallie Hemenway updated Director Kerr on the status of the Department’s allocation of
Recovery Zone FACILITY Bonds. Hemenway’s e-mail included an attachment with recommendations on
the projects she believed DED should approve for tax-exempt allocation. She wrote that allocations were
reviewed by criteria of jobs, capital investment, and ability to close. Her attachment lists the Mamtek project
first, with a recommended allocation of $28 million. See Exhibit N.

Hemenway testified in the committee that DED had the discretion to refuse to allocate bonds and had done
s0 on previous occasions. Testimony of Sally Hemenway 1:02:00.

On July 19, 2010, Hemenway sent Corey Mehaffy an e-mail and letter, with a copy to Director Kerr,
informing Mehaffy that the Department had, in response to Moberly’s request, chosen to increase their
allocation from $5 million to $28 million in tax-exempt status for the Moberly IDA’s issuance of the
Mamtek bonds. See Exhibit O.

On July 22, 2010, Michael Wise summarized his activity in China in a letter to Tom Cunningham, counsel
for Moberly. Wise wrote:

[ write to summarize my actions in preparing and submitting documents for escrow as identified
in the Escrow Trust Agreement: Schedule 1 (“Schedule 17).



In the summer of 2009, I was asked by Bruce Cole, CEO of Mamtek, to visit Mamtek’s
operating facilities related to the production of sucralose located in Wuyishan, China. I was
tasked with attempting to collect materials sufficient to operate and/or reproduce the facility in
the event the facility was damaged or the operating materials were lost or destroyed. In this
regard, | was provided with a copy of the blueprints identified in Section 8 of Schedule 1. My
former partner Zoe Wang and I personally visited the facility and interviewed a Mamtek
engineer and an inventor, Mr. Zhenghao Wan, over the course of two days. The engineer and Mr,
Wan verified to me that the 60 ton sucralose line as constructed was substantially in accordance
with those blueprints and that the processes used in the 60 ton sucralose line were substantially in
accordance with the processes reflected in the patent applications filed by Perkins Coie on
Mamtek’s behalf. I note that there are some deviations between the blueprints and my notes, but
have no reason to believe those deviations are significant.

At all times during my review, I have relied on the representations by Mamtek, including
Mamtek’s representations that the documents provided in Schedule 1 include the following:

e Step-by-step instructions for the production and manufacture of sucralose using the
Company’s proprietary methods and production line as implemented in Mamtek’s
Wuyishan facilities;

e Blueprints for assembling said sucralose production line;

o Equipment manufacturer names and various component information used in the assembly
of said sucralose production line....

In assembling the above-information, I have at all times relied upon the representations of
Mamtek and have not independently verified the accuracy of the information contained herein or
in the materials identified in Schedule 1. I have not undertaken, nor was I obligated or expected
to undertake, an independent investigation to determine the accuracy of the facts or other
information, and any inquiry undertaken by me during the preparation of this letter or
compilation of the materials identified in Schedule 1 should not be regarded as such an
investigation.

See Exhibit P,

26. In testimony before the committee, Wise said his representation of Mamtek was limited to patent filings and
updates. In that role, Wise testified he visited Mamtek’s China plant in 2007, November 2009, and again in
the fall of 2010. In 2007, Wise noted the presence of al6-ton production line. In November 2009, he noted
the presence of a larger production line, but was not there long enough to see production from beginning to
end, and did not inquire as to Mamtek’s operations for packaging, transport, or sale. Wise said Mamtek was
nearing but had not reached “commercialization” by November 2009. Wise further testified that he became
aware of problems Mamtek had with Chinese government officials that would have led to the shutdown of
the larger production line sometime “before closing” of the Mamtek bonds. There is no evidence that Wise
informed any other person or governmental entity of his knowledge of Mamtek’s China problem.

27. In preparing the Official Statement for the bonds, employees of Morgan Keegan testified that:

a. They devoted their time and resources solely to assessing Moberly’s ability to pay back the bond.,
Morgan Keegan’s only concern with Mamtek was to request information from the company,
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b. Though information was scarce, Morgan Keegan was not alarmed because Mamtek was a ‘start-up’
company.

¢. Mamtek could never have received financing for this project on its own. Testimony of Morgan
Keegan at 24:10.

d. They were never made aware of the Edward Li e-mail, but would have deemed it important,
Testimony of Morgan Keegan at 7:40.

e. That they relied on and expected that the City of Moberly had done enough due diligence with
regards to Mamtek. Testimony of Morgan Keegan at 23:20.

28. Armstrong Teasdale employees explained:

a. That their firm’s role in the bond issuance was to prepare documents for the transaction that create
the structure of the bond and describe the rights and obligations of each party. Testimony of
Armstrong Teasdale at 4:10.

b. That AT was tasked with preparing the Official Statement for these bond offerings. Testimony of
Armstrong Teasdale at 3:12.

c. As with Morgan Keegan, Armstrong Teasdale’s employees testified that their firm was not legally
concerned with Mamtek’s stability. Instead, their only concern was the credit-worthiness of the City
of Moberly. Testimony of Armstrong Teasdale at 7:00.

29. The testimony of both Morgan Keegan and Armstrong Teasdale directly contradict the Memo sent by Mark
Boatman detailed in 16 and Exhibit U. Based on Exhibit U, it was reasonable for Moberly officials to
believe Morgan Keegan and Armstrong Teasdale would conduct due diligence on Mamtek’s “organization,
operations, and financial condition.”

30. Moberly hired the independent valuation firm Pellegrino & Associates through a competitive process to
assess Mamtek’s value, Mamtek official Reena Gordon asserted that the company had pre-construction
assets of approximately $100 million. See Exhibit Q. Moberly claims Pellegrino concluded Mamtek’s value
was in excess of $50 million. The committee has no reason to dispute this assertion but was not provided
with the actual report issued by Pellegrino.

31. Standard & Poor’s rated the Mamtek bonds as A- based solely on the credit of Moberly. The committee
finds that the process of rating a municipal appropriations bond solely on the credit of the city is standard-
operating-procedure in the bond rating industry. In this case, Standard & Poor’s testified that Moberly had
municipal revenues of approximately $7 million and had been forced to dip into reserves the previous two
budget cycles. Despite the city’s deficit spending in the two years prior to bond issuance, Standard & Poor’s
testified Mamtek’s viability was not important for the bond rating. The committee finds this practice
shocking, A municipality should not get an investor-grade rating to loan a start-up company with little-to-no
hard assets for nearly five-and-a-half times as much money as the city’s annual budget when the city is
already running at a deficit. If the underlying company failed, a city in Moberly’s position could never pay
back the bond. Hence, despite the business-as-usuval approach of Standard & Poor’s and their ratings
cohorts, the underlying project in municipal appropriations bonds is relevant and should be investigated in
making a rating on such bonds.
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32. Throughout the process, Mamtek claimed urgency because it had alleged pre-sale contracts which had to be
met. The committee has not been provided with any evidence of the actual existence of these pre-sale
contracts. However, even when the project did not move as swiftly as originally discussed, there is no
evidence of follow-up by either DED or Moberly regarding the effect of delay on the claimed pre-sale
contracts.

33. The Department received inquiries from both U.S. Congressman Blaine Luetkemeyer and State Senator
Kurt Schaefer regarding concerns they had with the progress and ultimate viability of the project. Those
inquiries were not thoroughly investigated, but both the Department and Moberly responded with re-
assurance.

34. Corey Mehaffy testified that after the project failed, Moberly initially received little to no help from DED on
finding a new company to take over the project or plant. However, since at least early December, the
Department and Moberly have worked together to find solutions.

‘Due Diligence’ of the Department of Economic Development

35. For purposes of DED, the committee defines ‘due diligence’ as “the act of acquiring independent
verification of material claims made by applicants for Missouri tax incentives, whether those claims are
implied or expressly made.”

36. Director Kerr testified that DED conducted appropriate due diligence on the Mamtek project, arguing that
the Depariment conducted its own research and also relied in part on the experts hired by the City of
Moberly and on others in conjunction with the project.

37. Despite Kerr’s testimony, a series of questions regarding the details of DED’s due diligence process
revealed the department had not conducted significant due diligence. Kerr was asked about each of seven
claims of due diligence made by DED employees (in bold type) in response to a press inquiry in September
2010. See Exhibit R. On those points, Kerr responded as follows.

a. Arranged and provided for two meetings to meet the company and their representatives.
Numerous conference calls with the representatives were also held to answer questions with
regard to the project. - On examination, Kerr admitted that these procedures were ordinary
business practices but are not ordinarily considered “due diligence.” Testimony of David Kerr,
0:53:00.

b. Performed Internet search on the company and their representatives. Shareholders/owners
were not known at that time. — With regard to Internet searches on the company, only two were
known and presented to the committee. The first was detailed by Edward Li, the results of which
were detailed in I. The second known Internet search was conducted pursuant to Mamtek’s BUILD
application, in which Greg Havener, an employee under a different division of the Department
indicated there was not much information on the company on Google, noting, ‘Oh well, I guess it’s
going to be a thin report.” Exhibit S. If there were additional web searches that resulted in positive
results for Mamtek, the committee was not made aware of them, and so assumes that no such
searches actually took place. Testimony of David Kerr, 0:54.:50.

c. Background search performed by our International office in China on the company and its
operation. — Information contained in Exhibit M and detailed in 96, 97, and §12 was derived from
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the Department’s research from the China office. Such research was never shared directly with any
other stakeholder in the Mamtek project. Director Kerr and General Counsel for the Department
repeatedly claimed that other stakeholders had been made ‘aware’ of the research but that it had
never shared the Edward Li e-mail or its attachments with anyone directly. Testimony of David Kerr,
0:45:00 and 0:55:50. The committee finds the research performed by Edward Li, DED’s consultant
in China, should have slowed the project, but also that the Department was made aware of
eyewitness accounts by Michael Wise and Bruce Cole which contradicted the information in Edward
Li’s email. The committee notes that Wise and Cole were both agents of Mamtek.

Business plan requested and received in parcels. — On examination, Kerr established that the
Department did receive and review business plans, as well as a sucralose market study, letters of
intent from potential customers, and documents relating to intellectual property and operations.
However, because the Department does not have its own business valuation team, it is also not
qualified to conduct a thorough review of such plans. Testimony of David Kerr, 0:56:50. By making
this finding, the committee neither suggests nor implies that the Department should create a business
valuation unit.

Financial statements requested and received. — On examination, Kerr conceded that the only
financial statements it received from Mamtek were those of June 3, 2010 in which the company
claimed to have $7.2 million in cash and cash equivalents as of June 2010 but never provided any
independent proof of such a claim. Testimony of David Kerr, 0:57:45.

Assistance provided for financing, Arranged meetings with USIDA. — The committee believes
that providing assistance for financing and arranging meetings is not normally considered ‘due
diligence.’

Proposal based on company’s projections. Company was notified that Missouri assistance is
performance based on jobs and investment. No awards have been made. — On examination, Kerr
testified that Missouri taxpayers were protected because the state tax benefits are designed so that
benefits are not finally awarded until jobs are actually created. Kerr’s testimony on this point
ignored DED’s discretionary decision to allocate $28 million in tax-exempt bonding authority to the
City of Moberly for the Mamtek project. Further, it ignores the testimony of Sallie Hemenway, who
admitted that the Department had discretion to refuse to make an allocation, and had, in fact, refused
an allocation before based on the ability of a project “to close.” Testimony of David Kerr, 0:15:47
and 8:07.

38. Other Due Diligence Performed — Director Kerr claimed the information presented in the Fougere e-mail
only represented “part of due diligence that was done.” In particular, it was only the due diligence “done by
the project manager.” Testimony of David Kerr, 51:20. In addition to the actions explained in 37 and
elsewhere in this report, the committee notes the Department also:

a.

Reviewed a Dunn & Bradstreet credit report on the company, which is attached as Exhibit T. That
report indicated Mamtek had an aggressive credit risk of $7,500;

Reviewed a Manta profile of the company; and

Verified all statutory eligibility requirements for the incentives applied for, including: verifying
business registration with the Secretary of State; verifying the company had no delinquent taxes in
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the state of Missouri; reviewed Department database to ensure no past compliance issues with DED;
and verified Mamtek’s NAICS code made it eligible for the incentives for which it applied.

39. Mamtek’s Sworn Statements — In addition to the above, the committee also notes that the Department

obtained the following certifications under penalty of perjury. The committee finds that such certifications
do not qualify as ‘due diligence,’ as defined in {35, because they do not involve independent verification of
any claims made by Mamtek. Nevertheless, the committee agrees with the Department that requiring sworn
statements is an important tool to ensure applicants make full and honest disclosures in applications for
benefits, and allows for the imposition of criminal and civil penalties in the event of misrepresentation.
Mamtek certified the following under penalty of perjury:

a. Information provided to DED is true and correct, and is consistent with documents provided to
lenders, other governmental entities or investors, including but not limited to applications for
BUILD, Quality Jobs Act, Recovery Zone Facility Bond, and a CDBG Industrial Infrastructure
Grant.

b. No owner or manager has committed a felony, is presently under indictment, or is on parole or
probation;

c¢. There are no pending or threatened liens, judgments, or material litigation which is likely to affect
the viability of the company as an ongoing concern;

d. The company and identified owners and manager do not have any delinquent non-protested taxes;
e. The requested funding would not violate any existing agreement;

f. The company and identified owners and managers have not filed (nor are about to file) for
bankruptcy;

g. The company and identified owners and managers have not failed to fulfill any obligations under
any other state or federal program;

h. The signatory is authorized to make the certifications therein;

i. Certifications under Chapter 285 regarding employment of unauthorized workers.

40. DED’s Reliance on Third Parties — Director Kerr noted several times in his testimony that the

41,

Department also relied on third-party professionals engaged in the bonding process to perform due
diligence. Sallie Hemenway testified she believed the third-party professionals should have evaluated
Mamtek and not just the credit rating of the City of Moberly. There was no evidence presented to the
Committee that any stakeholder besides DED, however, had been provided the e-mail and attachments from

Edward Li directly about a failed municipal finance deal between Mamtek and Wuyishan City, Fujian
Province.

Back-End Protections — The committee recognizes that Quality Jobs Act incentives are not redeemed until
an applicant actually employs new employees. In this case, Mamtek never received Quality Jobs benefits,
The committee also finds that Mamtek did receive local benefits at least partly as a result of its contact
through DED.,
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1.

CONCLUSIONS AND RECOMMENDATIONS

Information Sharing — Despite the committee’s conclusion that DED did not conduct adequate due
diligence on Mamtek, the Department still had enough information in its possession to prevent allocation of
bonds and authorization of tax credits, Despite the Department’s assertions, the research by Edward Li was
timely and well-sourced. Among the Chinese documents provided to the committee was an apparent report
from a Chinese government entity dated December 15, 2009 with the details of Mamtek’s failed agreement
with Wuyishian City, Fujian Province, China. The details of the financing of the failed China factory are
remarkably similar to the requests Mamtek made to and eventually received from Moberly. Unfortunately,
though the Department communicated some concerns, it failed to share the actual e-mail and its attachments
with anyone outside the Department. Had the Department shared those e-mails, it is likely that the bonds
would never have been issued and this catastrophe would have been averted.

As a result, the committee recommends the General Assembly consider legislation which would require the
Department to share, as either a facsimile of the original source or as close a reproduction as possible, all
information it has about any company seeking both state and local economic development incentives with
all local governments and economic development officials competing for the company’s business. Such
legislation should include a reciprocal requirement that local governments and economic development
officials working with a company seeking both state and local economic development incentives must share
with DED, in writing, all negative information received about a company.

Department Culture — The committee believes the Department and local economic development officials
around the state should emphasize and develop a “duty to dissent” to its employees to overcome the
incentives to push proposals as quickly as possible to completion. Put simply, ‘the duty to dissent’ is a
mindset empowering employees to speak up, in writing, any time they have significant doubts about a
project’s viability, To be effective, a culture which encourages a duty to dissent must protect employees
who share such concerns,

. Due Diligence — The committee concludes the Department did not conduct adequate due diligence on

Mamtek, With the benefit of hindsight, the committee finds that the Department should, at least:

a. Require applicants to provide third-party verification of financial information when such information
is submitted to the Department. In this case, Mamtek never provided proof that it had $7.2 million in
cash or cash equivalents as of June 2010, and the Department never asked it to do so.

b. Require applicants claiming the existence of pre-sold contracts to provide the Department with
contact information from pre-sold vendors to allow the Department to verify the existence of such
contracts.

c. Require key officers of start-up companies to pay fees for the conduct of basic criminal and personal
financial background checks.

The committee does not agree with the Department’s assertions that additional due diligence procedures
will cause Missouri to be seen as ‘not business-friendly.” The verification of basic factual assertions of tax
credit applicants and conduct of simple background checks should not give pause to any serious company
requesting millions of dollars in taxpayer benefits. The committee recommends the General Assembly
consider legislation codifying these and other potential due diligence requirements — any of which likely
would have ensured the Mamtek fiasco never happened.

13



4, Duties of Third-Party Professionals — The committee found the testimony of third-party professionals
engaged in the Mamtek-Moberly bond process less than credible. Not a single third-party professional took
responsibility for the failure to properly investigate Mamtek’s claims. Instead, the committee was told it was
common industry practice not to look into the viability of the underlying project in a municipal bond
offering, and that Moberly’s credit rating was all that mattered.

With the admitted benefit of hindsight, the committee disagrees. It is obvious from reviewing Moberly’s
annual budget that the ultimate success of these bonds hinged on the success of Mamtek — not the city’s
willingness to pay the bonds in the event of Mamtek’s failure, To put it more simply, if Mamtek failed, no
reasonable person could have believed that Moberly would have been able to pay off the bonds.
Unfortunately, rather than conduct due diligence in regards to Mamtek itself, the third-party professionals
merely parroted what the company claimed about itself — which ultimately misled investors into believing
Mamtek had credible and experienced leadership, stable financing, a history of manufacturing in China, and
an environmentally friendly manufacturing process.

The committee believes that third-party professionals should have a duty to investigate more than just the
credit rating of a small local government in these offerings. Indeed, third-party professionals involved in
municipal or local bond offerings should have a professional duty to investigate the viability of the
underlying project — and to include such a report in the Official Statement,

The committee recommends the General Assembly consider legislation (1) codifying the duty of third-party
professionals in the municipal bond process to investigate the viability of the underlying project; and/or (2)
requiring insurance for municipal bond projects.

5. Conflict of Interest — The committee heard testimony from Mark Boatman of Armstrong Teasdale, who
represented the bond underwriter Morgan Keegan on the Mamtek-Moberly bonds. The committee also notes
that Exhibit B was authored by Edward Li, an Armstrong Teasdale employee and Department consultant in
China. The committee notes that Boatman testified he had no knowledge of Li’s e-mail or even Li’s
existence as a contractor for DED. The committee finds Boatman’s testimony credible on this point. Even
still, the committee believes this situation creates an appearance of impropriety which has no place in DED.
Where the Department has a responsibility contracted out to a private entity, that private entity should not
later represent any third-party it had contact with or investigated through its contract with the State of
Missouri in proceedings before the Department or any other legal or public policy matter in Missouri.

The committee recommends the General Assembly consider legislation requiring the Department to include
language in every request for proposal for consulting duties in a foreign country that requires the winning
bidder to refrain from representing companies from the country of the contract in either proceedings before
or negotiations with the Department or for any other public policy purpose in Missouri. This legislative
requirement for Department contracts should provide exemptions for pre-existing relationships between the
contractor and companies in the country of the contract.

6. Provision for Due Diligence Travel in DED Contracts and Willingness to Expend Other Funds in the
Alternative — Director Kerr testified that the Department’s contracts for representation in foreign countries,
including China, do not include provisions allowing the recovery of travel costs if necessary. In this case,
Representative Silvey found via Internet search that a plane ticket from Edward Li’s office in China to
Whuyishian City cost approximately $34. Despite this low cost, the Director insisted the Department could
not have paid for the flight. The committee disputes this assertion. As proof of the Department’s budget
flexibility with regards to travel, it points to the use of Department funds for gubernatorial travel. The
committee recommends the Department include provisions in its foreign contracts which, at the pre-
authorized direction of the Department, allow contractors to recover travel costs necessary for due diligence
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purposes. In the alternative, the committee recommends the Department exercise the same budget flexibility
it uses to expense gubernatorial travel in order to follow-up on negative due diligence reports in foreign
countries for applicants for significant local and state tax benefits.

. DED Should Make Moberly a Top Priority — The committee believes, given the Department’s failure to
inform Moberly of the full extent of the concerns it had with Mamtek’s China operation, that the
Department should make it a top priority to secure a suitable replacement to take over the Mamitek facility.
To further this effort, the Committee recommends the General Assembly consider legislation providing
added incentives for any company that takes over any sucralose factory borne of a failed bond issue.

. Clear Disclosures from DED to Local Communities — The committee believes that the initial e-mails

regarding requests for proposals for the Mamtek project were misleading to local communities. For
example, Lynne Shea’s initial e-mail stated, “We still have some due diligence to complete but do deem this
a legitimate project.” This statement would lead the reader to believe the Department conducts significant
due diligence in regards to programs such as the Quality Jobs Act. As the committee heard from Director
Kerr, however, the Department’s ultimate due diligence check is that benefits are not awarded until jobs are
created. To avoid potential confusion in the future, the Department should either (1) make clear disclosures
to local communities about the specific due diligence processes it will undertake in regards to any particular
project, including those efforts it has already made; or (2) conduct actual thorough due diligence before
sending out requests for proposals to local governments. In addition, the Department should develop clear
statements of responsibility, including but not limited to checklists, outlining responsibilities for cooperation
on economic development proposals with local government. Finally, as with communications of adverse
information, local economic development officials and third-party professionals should clearly
communicate their particular due diligence actions to each other and the Department,

. Speed and Lack of Public Notice Are Enemies of Due Diligence — The Mamtek bond issue moved
remarkably fast — and with little public input. The City of Moberly relied on third-party professionals to
both conduct due diligence and verify that their actions in issuing the bond were legal. The committee
believes that it was reasonable for Moberly officials to rely on third-party professionals and DED, but that
neither the third-party professionals nor DED conducted adequate due diligence. The committee questions
whether it is possible for adequate due diligence to be performed in the short time-frame in which this deal
closed. As a result, the committee recommends the General Assembly consider legislation that would (1)
adopt time standards before a municipality or local government could issue a bond similar to that issued
regarding Mamtek; (2) amend Missouri’s Sunshine Law to require longer periods of public notice before
public bodies vote on bond issuances similar to the Mamtek bond; and/or (3) give the public a direct say in
bond offerings by banning municipal bond offerings that take place without an election.
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Exhibit A

From: Shea, Lynne
Sent: Friday, March 19, 2010 11:21 AM
Subject: FW: Proposal Request

I am working a project with Terry Maglich and wanted you to be aware of the opportunity, This is a foreign owned
business that is new to the US. They will producing a sugar substitute in the United States. We are still have some due
diligence to complete but do deem this a legitimate project. The project parameters are as follows: ‘
e 520 million in m/e
o Building/land needs: 60,000 sq foot w/ the option to expand to 85,000. Celling height is 35 ft for 80% of the
building and 6 acres. Bullding and acreage investment depends on community's package. Company would
consider both lease/purchase of the building.
e  Due to the high ceiling heights requirement this would more than likely be a Greenfield project.

e 161 new jobs w/ benefits

e $35K average wage

o  Startup company will likely be seeking operating capital

e The consultant is currently looking at USDA loans as a financing source

o They would like to be in a rural community with good access to highways

o We should know the utility needs first of next week 3/22/10

o The consultant is looking at belng in MO the first week of April to look at sites,

o Need proposal back by 3/26
e Please feel free to call me with any questions.

Lynne Shea

Project Manager

Missouri Department of Economic Development
301 E. High Street, Room 720 :

PO Box 118

Jefferson City, MO 66101
lynne.shea@ded.mo.gov

(673)751-5798 desk

(573) 761-7384 fax

(573) 694-2085 cell
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Exhibit B

From: - LI, Yan

Sent: Thursday, April 08, 2010 2; 36 PM

To: ‘ Edward Li

Ce: Desloge, Maria

Subject: , FW: Follow Up on Concepts for Mamtek to Locate in Missouti
Attachments: Short PROJECT INFORMATION OVERVIEW.docx

Hi, Edward,

Lynne is the project manager in our sales team. You will meet her when you come, She wants us to do a
background check on this Chinese company, They are talking about setting up a manufacture facility in US,
possibly in MO, but we cannot get any of their finance background. Let us know whatever you can dig out on

this company. Thank you.
Yan

hrb e e G e e e e s

From: Shea, Lynne
Sent: Thursday, April 08, 2010 10:35 AM

To: Li, Yan
Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

The attachment has the company information.
Lynne

From Thomas Smlth [mallto tom@cb da com]

Sent; Tuesday, April 06, 2010 6:09 AM

To: Shea, Lynne

Cc: Bob Holden

Subject: Follow Up on Concepts for Mamtek to Locate in Missouri

Lynne,

I sincerely appreciate you following up with me, I know its tedious. This email follows up on our
conversation yesterday. I would like to narrow our focus to capture additional information from Mexico,

Moberly, Sedalia and Odessa.

As we discussed last week, the Mamtek opportunity has evolved in a positive way. Iam hoping you can help
me move the Mamtek site selection to the next level by providing information that is important to building site
specific pro forma financials. If possible, I’'m hoping we can get a letter (this week) from you with answers to
the questions below, which will be used by Mamtek’s principals to make the site selection.

We need to revisit the site size and look for a location of approximately 25 acres. I've attached a short project
overview which focuses on Phase 1 of the project, which is similar to what we have previously discussed, but
lays out the future requirements for growth, Mamtek is committed to building the initial 85,000 square foot
facility as quickly as possible, and would like to provide for rapid expansion, driven by pre-sold product

demand.

Mamtek is focused upon quickly developing a financing scenario tailored to specific locations. They will
develop pro forma financial statements and a business plan tailored to the proposed location. I'm hoping you
can help me put together a specific scenario that Mamtek can use to generate these financial documents.
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SITE SELECTION: The following background lead to increasing the planned size of the planned

site, Mamtek has pre-sold virtually the entire production of the proposed U.S. facility. As a result, they are
considering a second phase to be constructed 12-18 months following completion of the current effort. Mamtek
predicts a total requirement for 22 production lines to support U.S, production. This could require the
construction of five of the 85,000 square foot structures over the next 5-7 years. Consistent with the potential
growth in production, similar growth of employment from 161 to as many as 700-750 could occur. The second

phase would add 150 employees to the initial staff,

PROJECT FINANCING: The total Phase 1 p10Jeot will be approximately $35,000,000. The project cost
estimate does not include costs associated with major improvements to access the site, The owners will provide
the capital for anything in excess of $25,000,000. The owners will have more than 20% of tangible and/or
liquid investment in the project. The owners would prefer to own the facility, but will consider leasing it from
the City if that generates advantages to financing the project, They would like to pursue financing in the

following manner:

1. Community Development Block Grant — Hopefully the use of CBDG funds will be used to improve access
to the proposed site and bring utilities to the location as well, Please indicate the amount of CBDG funding for
which the project is qualified. The actual amount of the CBDG funding will be tailored to the project by the

City,

2, Other Grant or Funding Programs - Please indicate any grant or other funding programs which could
reduce the amount of any loan requirement. Tax abatements may not be relevant, as they are paid “in arrears”
and are best used to improve cash flow over time, Local or state managed grants or incentives that reduce the
amount of loans are extremely desirable. Please indicate any relevant programs and estimates of amount or

formulas used to determine funding levels,

3. Business & Industry (B&I) Guaranteed Loan Program — Mamtek would like to pursue a USDA
guaranteed B&I loan of $25,000,000. They would like to submit a preapplication with financials and an
executive version of the business plan approximately 26 April. If approved, Mamtek will focus on USDA
funding as a source of financing. Please indicate “subject to appropriate financial information and loan
application documents” banks that would consider participating in the loan pursuit and the general terms of such
a loan (term of loan, projected interest rate, points, closing costs, etc.). The intent is to identify who Mamtek

should work with to develop the USDA pre-application.,

If the USDA loan is not available:

4, Industrial Revenue Bond — In the event that USDA backed loans are not available, Mamtek would like to
pursue an Industrial Revenue Bond, or similar financing instrument. Please indicate “subject to appropriate
financial information and loan application documents” the City’s willingness to support such a bond and the
general terms of such a loan (projected interest rate, points, closing costs, etc.). The intent is to begin putting
together supporting information as a backup strategy to the USDA loan,

5. Other Questions Related to Building Pro Forma Financials -

LAND: If Mamtek needs to build a total of 425,000 square feet of production space (over the next 5-7 years) it
seems like a minimum of 20 acres of ground is needed for a Greenfield project. The initial project will be the
85,000 building, and subsequent phases would expand the original building.

* In this scenario is 20 acres adequate for zoning?

* [s extending the original building for each subsequent phase acceptable?

* At 20 acres, what would "average" land values be?
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« What costs are proposed for land for this project?

BUILDING PERMIT: Assuming construction costs and permanently installed equipment are approximately
$27,000,000, of which "hard" construction costs could be $6-8,000,000:

» What would the cost of a building permit be (is there a formula for calculation)?

» What are the costs associated with other potential permits (electrical, plumbing, HVAC, etc.)

s Are there any “standard” charges for connection to water or sewer?

GENERAL CONTRACTOR: Mamtek would like to use a local general contractor to construct the building,
site improvements and facilitate installation of this equipment (Mamtek will provide subcontractor contact

information for equipment acquisition and installation).
» Can you recommend local General Contractors capable of executing the project?

UTILITIES: For the purposes of budgeting can you provide costs for standard utilities:
o Average cost per kilowatt hour:

 Average cost/formula for water usage:

o Average cost/formula for wastewater:

» Average cost/formula for natural gas:
o Average cost/formula for trash removal (non-hazardous waste)

Again, thank you for your assistance in putting together this information. Your letter will be used by Mamtek
to focus their site selection efforts. If it’s possible to get the letter this week I really appreciate it,

Thanks!

Tom

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AKO: thomas.a.smith@us.army.mil
(C) 703.980.0332

www.cb-da.com

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AKO:; thomas.a.smith@us.army.mil
(C) 703.980.0332

www.cb-da,com
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PROJECT INFORMATION — Mamtek International, Ltd.

Date: 5 Apr 2010

Company: Mamtek International, Limited Website: http://www.mamtek.com/index.php/Sucralose.html

DUNS: 961747677 Chinese bank: Mensheng Bank Exiting Production Facility: Fujian Province.

Contact Name: __Thomas A. Smith E-Mail Address:  Thomas.smith@ch-da.com

Address: 6411 Casperson Road City: Alexandria___ State: _VA _Zip Code: _22315

Contact’s Telephone: (_703) _ 980-0332 Fax: (703 ) 922-6963

Parent Company: Mamtek International, Limited

US Ownership

Parent Company Address; __ 3040 Motor Avenue  City: __ Los Angeles  State: _CA_Zip Code: _90064

Industry Type: Manufacturing

Company Description; Mamtek International is a manufacturer and marketer of authentic sucralose: a healthy, environmentally-
sound, no-calorie, no-carb high-intensity sweetener. Sucralose is a very low-cost alternative to sugar and approved by the US Food

and Drug Administration as well hundreds of other countries worldwide.

PROJECT LOCATION:

Will consider any location statewide.. Ability to obtain financing and incentives will drive site selection

IF New Building Sq. Ft: _85,000, with minimum of 60,000 saft having 35’ or greater ceiling height
IF Existing Building Sq. Ft.: _85,000, with minimum of 60,000 sgft having 35' or greater ceiling height

Power: 440 — anticipate using 5000 kwh per month Water: No unusual requirements (not used in process)

Prefer to own the facility or enter into long-term lease with municipality or bonding authority

Land Acres: __Assuming 85,000 sgft building requires 3 acres, no less than 15 _acres and no more than
25 ‘

Estimated Decision Date: 1 May 2010 Estimated Commencement Date: 1Jul 2010

PROJECT TYPE

New United States Location
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INVESTMENT

Project total of 22 production lines (built in 5 line increments with dedicated 85,000 sqft bldg) Build/growth
decision based upon presold product demand.

New Investment: Year 1: $ 35,000,000 Year 2: $ 25,000,000 based upon sales growth
Year 3; $25,000,000 based upon sales growth Year 4: $ 25,000,000 based upon sales growth

Year 5: $ 25,000,000 based upon sales growth

Total: $ 135,000,000

Purchase of Real Estate: $ 150,000 Construction: $9,350,000

Purchase of M & E: $ | 18,000,000

Planning to use reputable local commercial General Contractor to execute Design Build construction

JOBS

Year 5; 150*

New Full Time Jobs: Year 1: 165 Year 2: 150* Year 3. 150" Year4. 150*
Total: 765" *Build/growth decision based upon presold product demand.

New Part Time Jobs: Year 1. 0 Year2: 0 Year3: O Total: _ 0
Average Starting Wage;_Base salary of $35,000 and total loaded compensation equal to $45,150
12 supervisory employees will earn base salaries of $45,000 ~ $70,000. These jobs are "green”, high-tech driven and long-term as

they are embedded in an industry of tremendous current demand and ongoing growth,

Existing Employees Avg. Wage: __ N/A

Existing Number of Employees: 0

Percentage of Employees Health Care Benefits Provided: 100%

General Manager # of New Jobs; 1

Occupation Title:

Occupation Title: _Deputy General Manager # of New Jobs: 1
Occupation Title: _Human Resources Manager # of New Jobs: 1
Occupation Title: _Production Supervisor # of New Jobs: 3
Occupation Title: _Technical Overseer # of New Jobs: 6
Occupation Title: _Secretary # of New Jobs; 1
Occupation Title: _Bookkeeper # of New Jobs: 2
Occupation Title: _Production Worker # of New Jobs: 120
Occupation Title: _VWarehouseman # of New Jobs: 6
Occupation Title: _Technical Specialist # of New Jobs: 6
Occupation Title: _QA/QC # of New Jobs: __3
Occupation Title: _Security Guard # of New Jobs: 3
Occupation Title: _Receptionist # of New Jobs: 3
Occupation Title: _ Janitor # of New Jobs: 3
Occupation Title; _Laborer # of New Jobs: 3
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TRAINING
Expected Hiring or Training Schedule:

Oct 1 - Hire Management — 45-60 days of orientation, process training, regulatory training
Oct 15 - Hire 34% of staff - 45 days of orientation, process training
Nov 1 — Hire remaining staff — 30-45 days of orientation, process training

Areas of Instruction:
o  Concepts of Sucrose manufacturing
e  Production line processes
e Workplace safety
o Equal opportunity
e  Specific equipment cold, start, warm start processes
e  Specific equipment shut down procedures
e Equipment safety
e Maintaining food quality cleanliness
e Packaging
e Shipping
e Quality Assurance
e Quality Control
e Material handling, licensing as required
o Material storage
o Packaging, preservation
e  Shipping/transportation
e Inventory control
o  Production management
e Human resources management
e Logistics management
e Information technology, application training
e OSHA compliance
e Operations management
e Communications systems
e Physical security, alarms, detection
e Develop position descriptions and performance standards
e Maintenance Planning
e Maintenance standards and inspection
e Repair parts management
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OTHER SYNERGIES:

INGREDIENTS: Local Purchase of Sucrose Ingredient Chemicals;: Mamtek would like to buy its ingredients from local, and/or
Midwestern companies,

Manufacturing process ingredients per month per year

Sugar 25000 300,000 kg per year
DMF(Dimethylformamide) 38000 456,000 kg per year
Methanol : 16000 192,000 kg per year
Hydrochloric Acid 8000 96,000 kg per year
Ethyl acetate 40000 480,000 kg per year
Alkall . 27000 324,000 kg per year
Triphosgene 60000 720,000 kg per year
Sodium chloride ' 7500 90,000 kg per year
Aether 4000 48,000 kg per year

TRANSPORTATION: Mamtek will transport its production throughout the United States, Mexico, Canada and to West Coast ports
via long-haul truck. Mamtek would like to establish local relationships to support this trucking.
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Exhibit C

From: Edward Li <edward.li@missourichina.com>
Sent: Tuesday, April 13, 2010 5:13 AM

To: Li, Yan

Ce: Desloge, Marla; Shea, Lynne

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri
Attachments: warning.htm

Importance: High

Hi Yan,

According to the relevant info searching and some calling, we found that Mamtek is a originally a
Hong Kong company, locates 183 Queens Road East 27/F, Hopewell Center, Hong Kong (CN).

The Board Chairman is Mr. BRUCE COLE
Vice Board Chairman, Legal Person: Mr. HO, David, Losan; (US). &=
Vice Board Chairman, General Manager: Mr. WAN, Zhenghao; (CN). Jj IE %

We found their plant in Fujian Province, China, never started to manufacture. In 2007, their
investment project was approved by Wuyishan City, Fujian. As the initial agreement, local
government build the factory and all facility for Mamtek, while Mamtek will rent the facility in the
beginning and will finally purchase the facility. The planned investment capital is 20 million USD,
which will be invested by three phases. In 2008, although most of the facility was built, Mamtek still
didn’t start manufacturing. One of the reasons is the protest from local conservation department, who
insisted that the project is a kind of fine chemical industry, which should not be set in this zone. In
2009, Mamtek made the deal with local government and agreed to move out (they never started) and

so far there is no other news about the new location in China.

I don’t have time to translate all the attached information, please have a quick review and explain to

Lynne if she has any questions.

Regards,

Edward Li )
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Froni: Li, Yan [mallto:yan.li@ded.mo.gov]
Sent: 201046 4 A 13 A 2:28
To: Edward Li

Cc: Desloge, Maria; Shea, Lynne
Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Edward,
[s there any way you can email me whatever you have digger out before you leave China? Lynne shall do the

follow up. Yan

From: Edward Li [mailto:edward.li@missourichina.com]

Sent: Friday, April 09, 2010 7:01 AM

To: Li, Yan

Cc: Desloge, Maria

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Working on it.

It seems it's not a Chinese mainland company. Only one or more manufacture facilities are in China.

I'll try to dig out more.
Regards,

Edward Li

From: Li, Yan [mallto:yan.li@ded.mo.gov]
Sent: 20104 4 A 9 H 3:36
To: Edward LI

Cc: Desloge, Marla
- Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

Hi, Edward,

Lynne is the project manager in our sales team. You will meet her when you come. She wants us to do a
background check on this Chinese company. They are talking about setting up a manufacture facility in US,
possibly in MO, but we cannot get any of their finance background. Let us know whatever you can dig out on

this company. Thank you.
Yan

From: Shea, Lynne

Sent: Thursday, April 08, 2010 10:35 AM

To: Li, Yan

Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

The attachment has the company information.
Lynne

From: Thomas Smith [mailto;tom@cb-da.com]
Sent: Tuesday, April 06, 2010 6:09 AM
To: Shea, Lynne

Cc: Bob Holden
Subject: Follow Up on Concepts for Mamtek to Locate in Missouri
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Lynne,

I sincerely appreciate you following up with me, I know its tedious. This email follows up on our
conversation yesterday. I would like to narrow our focus to capture additional information from Mexico,

Moberly, Sedalia and Odessa.

As we discussed last week, the Mamtek opportunity has evolved in a positive way, I am hoping you can help
me move the Mamtek site selection to the next level by providing information that is important to building site
specific pro forma financials. If possible, I’'m hoping we can get a letter (this week) from you with answers to
the questions below, which will be used by Mamtek’s principals to make the site selection,

We need to revisit the site size and look for a location of approximately 25 acres. ['ve attached a short project
overview which focuses on Phase 1 of the project, which is similar to what we have previously discussed, but
lays out the future requirements for growth, Mamtek is committed to building the initial 85,000 square foot
facility as quickly as possible, and would like to provide for rapid expansion, driven by pre-sold product

demand. 4

Mamtek is focused upon quickly developing a financing scenario tailored to specific locations. They will
develop pro forma financial statements and a business plan tailored to the proposed location. I'm hoping you
can help me put together a specific scenario that Mamtek can use to generate these financial documents,

SITE SELECTION: The following background lead to increasing the planned size of the planned

site, Mamtek has pre-sold virtually the entire production of the proposed U.S. facility. As a result, they are
considering a second phase to be constructed 12-18 months following completion of the current effort, Mamtek
predicts a total requirement for 22 production lines to support U.S. production. This could require the
construction of five of the 85,000 square foot structures over the next 5-7 years, Consistent with the potential
growth in production, similar growth of employment from 161 to as many as 700-750 could occur, The second

phase would add 150 employees to the initial staff,

PROJECT FINANCING: The total Phase 1 project will be approximately $35,000,000. The project cost
estimate does not include costs associated with major improvements to access the site. The owners will provide
the capital for anything in excess of $25,000,000, The owners will have more than 20% of tangible and/or
liquid investment in the project. The owners would prefer to own the facility, but will consider leasing it from
the City if that generates advantages to financing the project, They would like to pursue financing in the

following manner:

1. Community Development Block Grant — Hopefully the use of CBDG funds will be used to improve access
to the proposed site and bring utilities to the location as well. Please indicate the amount of CBDG funding for
which the project is qualified. The actual amount of the CBDG funding will be tailored to the project by the

City.

2. Other Grant or Funding Programs - Please indicate any grant or other funding programs which could
reduce the amount of any loan requirement. Tax abatements may not be relevant, as they are paid “in arrears”
and are best used to improve cash flow over time. Local or state managed grants or incentives that reduce the
amount of loans are extremely desirable. Please indicate any relevant programs and estimates of amount or

formulas used to determine funding levels.

3. Business & Industry (B&I) Guaranteed Loan Program — Mamtek would like to pursue a USDA
guaranteed B&I loan of $25,000,000. They would like to submit a preapplication with financials and an
executive version of the business plan approximately 26 April. If approved, Mamtek will focus on USDA
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funding as a source of financing. Please indicate “subject to appropriate financial information and loan
application documents” banks that would consider participating in the loan pursuit and the general terms of such
a loan (term of loan, projected interest rate, points, closing costs, etc.). The intent is to identify who Mamtek

should work with to develop the USDA pre-application.

If the USDA loan is not available:

4, Industrial Revenue Bond — In the event that USDA backed loans are not available, Mamtek would like to
pursue an Industrial Revenue Bond, or similar financing instrument. Please indicate “subject to appropriate
financial information and loan application documents” the City’s willingness to support such a bond and the
general terms of such a loan (projected interest rate, points, closing costs, etc.). The intent is to begin putting
together supporting information as a backup strategy to the USDA loan.

5. Other Questions Related to Building Pro Forma Financials -

LAND: If Mamtek needs to build a total of 425,000 square feet of production space (over the next 5-7 years) it
seems like a minimum of 20 acres of ground is needed for a Greenfield project. The initial project will be the
85,000 building, and subsequent phases would expand the original building,.

* In this scenario is 20 acres adequate for zoning?

o Is extending the original building for each subsequent phase acceptable?

° At 20 acres, what would "average" land values be?
» What costs are proposed for land for this project?

BUILDING PERMIT: Assuming construction costs and permanently installed equipment are approximately
$27,000,000, of which "hard" construction costs could be $6-8,000,000:

» What would the cost of a building permit be (is there a formula for calculation)?

» What are the costs associated with other potential permits (electrical, plumbing, HVAC, etc.)

* Are there any “standard” charges for connection to water or sewer?

GENERAL CONTRACTOR: Mamtek would like to use a local general contractor to construct the building, |
site improvements and facilitate installation of this equipment (Mamtek will provide subcontractor contact

information for equipment acquisition and installation).
* Can you recommend local General Contractors capable of executing the project?

UTILITIES: For the purposes of budgeting can you provide costs for standard utilities:
» Average cost per kilowatt hour:
» Average cost/formula for water usage:
* Average cost/formula for wastewater:
* Average cost/formula for natural gas:
o Average cost/formula for trash removal (non-hazardous waste)

Again, thank you for your assistance in putting together this information. Your letter will be used by Mamtek
to focus their site selection efforts, If it’s possible to get the letter this week I really appreciate it.

Thanks!

Tom

Thomas A. Smith
Capital Business Development Associates
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thomas.smith@cb-da.com

AKO: thomas.a.smith@us.army.mil
(C) 703,980.0332

www.cb-da.com

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AXKO: thomas.a.smith@us.army.mil
(C) 703.980.0332

www.cb-da.com
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Exhibit D

Wuyi District Management Committee summary of the work in 2009 and 2010 work plan

(B) To promote the economic development of the park to ensure the implementation of
work, the main park in 2009 following tasks

2, good and intensive land use and the "cage for a bird" work

(D sucralose project, The project signed in 2007 the park, 47 acres of land for the project,
the contract by the New Area Administrative Committee building roads, office, boiler room,
distribution room and other facilities, the construction companies on behalf of Make Te
_ plant a 3800 square meters, completed pipe Authority and leased to Make Te buyback
companies use, The current plant, boller room, distribution room have been completed.
Sucralose Is a project for fine chemical, environmental protection department
recommended the withdrawal of the park project, in consultation with the Make Te
company many times, the company agreed to withdraw. | commissioned the construction
of the building materlals will B8 s8Rt To the ground Audit Office audit, investment and land
to be fogether through secondary transfer, Has been negotiating with two companies, and

has formed the intention.

(2) East to building projects. East to building projects contracted in 2008, the land area of
20 mu, building materials, discontinued in 2007, the Council in consultation with the
owners many times, agreed with 170 million will be to sell the land and plant to another
company, with in the production of tea machinery.

@3 flourishing tea project. Flourlshing tea project signed in 2008, covers an area of 30
dgeres, land formation, construction of retaining wall after the cessation. | appointed after
repeated consultations with the owners agreed to the transfer of land to Xiamen Long Star
Power Company, the production of photovoltaic products, at.the end of contract.

ict Management Committee

December 15, 2009
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Exhibit E

From: Thomas Smith <tom@cb-da.com>

Sent: Monday, January 11, 2010 6:21 PM

To: Maglich, Terry

Subject: Question About Agricultural Development
Terry,

I have a client that's interested in developing a sugar-substitute manufacturing capability. DO you do any
teaming with Agriculture of Farm Bureau to encourage this type of development? The effort needs about $3-

5M in loans/grants to get going...

Tom

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AXO: thomas.a.smith@us.army.mil
(C) 703.980.0332

www.cb-da,com
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Features January 05, 2012, 3:30 PM EST -

A Missouri Town's Sweet Dreams Turn Sour

Bruce Cole persuaded Moberly, Mo., to help him build a sucralose
plant. The town's sweet dreams of jobs and opportunity soon

became a nightmare

By Susan Berfield

It was a bright July morning in 2010, early enough in the day for those gathered to be
pressed and creased and hopeful. The former governor of Missouri, Bob Holden, stood on
the muddy edge of acres of prairie just beyond the city of Moberly. With him were the mayor,
local economic development officials, residents, and a short, chubby, well-dressed executive
from Beverly Hills named Bruce Cole. His company, Mamtek U.S., would soon break ground
on what he promised would be a state-of-the-art facility to manufacture its Sweet-O brand of
sucralose, an artificial sweetener. Moberly had been so enthralled by Cole that within a mere
three weeks after he first came to town, officials gave initial approval for $39 million worth of
municipal bonds for Mamtek. Cole told Moberly the plant would open in about six months,
operate 24 hours a day, and eventually employ 612 people.

The first employee was Olivia Lindsey. She was hired that November as Mamtek’s human
resources director. Lindsey had been working as a consultant in St. Louis, “laying people off
since 2002,” she says. “It was heart- -wrenching. | couldn’t do it anymore.” She moved to
Maberly, and her grown kids and their famllles all bought homes there and opened a
restaurant. “This seemed like an incredible opportunity,” Lindsey says. “Cole seemed like he
had millions and millions of dollars. And the government was talking the same way.”

Lindsey hired a dozen executives and engineers, who then hired their own consultants. They
rented office space, developed sales brochures, bought computers, centrifuges, stainless
steel tanks, a sugar silo, and pipes of all sizes. Two structures emerged on the 33-acre site.

Cole had lots of grand plans. But reality caught up with him. To the growing frustration of
Moberly officials and residents, he kept pushing back the completion date of the facility. In
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August 2011 it came time for Mamtek to make its first payment on the principal of the bond,
a sum of $3.2 million. Cole’s company didn't have the money. It never did, as it turned out.

Lindsey and several of those she had rectuited were let go in September. By the end of
October, Mamtek was broke and the city had defaulted on the bonds. The unfinished plant
sits in the optimistically named Moberly Area Industrial Park. Instead of a global company
and economic opportunity, Moberly now has laid-off workers, unpaid vendors, angry
bondholders, and a.battered credit rating. Lawsuits have been filed against Mamtek and
Cole personally. Millions of dollars invested in the company-are gone, some of it in
questionable payments. Cole is back in Beverly Hills, and it is now evident that he was in
dire financial straits when he persuaded Moberly to invest in his dream. “Bruce ran us right
off the cliff,” says Jeff Howard, who was Mamtek’s general manager. “He never said to slow
down. Mamtek was so exciting, and then it just went to hell.”

Although Cole would not comment, interviews with former Mamtek executives, consultants,
and city officials, as well as a review of the bond offering, legal filings, and other records
made public, tell the story of Mamtek’s collapse. It's a tale of economic desperation, the lure
of Chinese wealth, and, most of all, people’s need to believe. “We all thought this was going
to be awesome. We thought everything had been checked out,” says Lindsey. “Shame on

tH]
.

us

Sucralose is a stripped-down, chemically altered sugar molecule. The process requires
replacing three of sugar's hydroxyl groups with chlorine atoms. The result is an artificial
flavor 600 times as sweet as the natural one, On Mamtek’s website, the patented formula for
its Sweet-O brand of sucralose was helpfully described as its “exclusive Ozark Process.”

Bruce Cole told a beguiling story about Sweet-O. In 2006 he started his sucralose
manufacturing company in China’s Fujian province and called it Mamtek International.
(“Mamtek” comes from the Hebrew word for “sweetener.”) Demand was increasing
worldwide for artificial sweeteners, which can have high profit margins. (TATE:LN)Tate &
Lyle, the British company that invented sucralose and sells it as Splenda, was having trouble
keeping up production, and the last of its original patents was expiring. Cole’s partners
developed a formula and technology to produce the sweetener more efficiently than Tate &
Lyle, they said. They were ready to expand the manufacturing facility but decided to build in
the U.S. instead. A “Made in the USA” product would fetch a premium in the global
marketplace, and Cole claimed to have customers for almost every kilogram of sucralose
Mamtek could produce in its first three years. All he needed was financing. |
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In his search for U.S. municipalities that might provide it, Cole landed in Bismarck, N.D., in
the spring of 2010 with two associates to pitch their project. “They really didn’t show up with
a lot of material,” says Russell Staiger, president of the Bismarck-Mandan Development
Assn. “We never saw any information about their financials. It was all just talk. They didn’t
even bring any sucralose. We have an expression up here: a rancher who's all hat and no

catile.”

Cole's reception in Moberly that April was warmer. Moberly has a population of 14,000 and
an annual budget of about $7 million, with as many pawn shops and payday loan operators
as restaurants. It's not bereft: There's a community college, a (WMT)Wal-Mart distribution
center, and a state prison. But like many small communities, it has greater ambitions than
prospects. When Cole insisted on a speedy deal, officials were happy to oblige.

Cole estimated construction of the plant would cost about $40 million. He had investors who
would contribute $7 million, though he himself would put in no money at all. In addition to the
$39 million worth of bonds, the state of Missouri’'s Economic Development Dept.—which first
brought what it called Project Sugar to the attention of Moberly and other cities—offered a

$17.6 million package of incentives.

Over the next several weeks an appraisal firm valued Mamtek's intellectual property at $50
million. Mamtek’s own law firm provided blueprints of the manufacturing facility in Fujian as
well as photos taken by one of its attorneys and reviewed a translated copy of a purchase
contract from a Chinese pharmaceutical company. (MHP)Standard & Poor's gave the
proposed bond offering an A- rating. The bonds, approved by the Moberly Industrial
Development Authority in mid-May and to be repaid by revenue from Mamtek, were
underwritten by a Memphis investment bank.

Curiously absent in this flurry of paperwork was substantial financial information about
Mamtek’s Chinese operations. What Cole offered instead was a forecast of future riches
based on Mamtek’s technological ingenuity. “Any time someone tells me I've got an
investment from China that's built-on ‘groundbreaking technology,’ | become very
suspicious,” says Benjamin Shobert, the founder of Rubicon Strategy Group, a firm that
works in emerging markets. “That's not what China is known for right now. Most of China’s

investment is driven by natural resources.”

Bruce Cole, now 64, is not a charismatic figure, but he is a determined one. In video
testimonials for the project—shot sometime last winter and still on YouTube as of early
January—he is sleepy-eyed, has drooping jowls, and speaks in a low monotone. He sits in
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Moberly’s economic development office surrounded by gold-plated shovels commemorating
other successes. “The city’s commitment has been very joyous. ... In Moberly, you have a
population that has confidence in their government and allows their government to take risks

and make bold decisions. That is very unusual in my experience.”

By the time Cole arrived in Moberly, he had built a résumeé of executive titles, several at
Chinese companies. It looks impressive, but his quantifiable accomplishments are few.

He studied philosophy at the University of California at Los Angeles and earned a degree
from the University of San Francisco School of Law in 1975. There he met his wife, Nanette
Hudson. Cole spent most of the 1980s at a firm he co-founded in the Bay Area. Next he
worked as in-house counsel at financial advisory, corporate restructuring, and insurance

companies.

In 1998 he and his wife bought the $2.4 million, 8,000-square-foot home in Beverly Hills they
live in now. They joined Temple Emanuel, the preeminent synagogue in town, and became
significant donors. (Cole is on its board of directors.) Nanette serves on the city’s planning

commission.

" According to business associates, Cole began to use his Beverly Hills address, and the
connections it afforded, in other ways. He met one future Mamtek partner, an engineer and
entrepreneur named David Ho, because their sons were on the tennis team together. Soon
he was involved in a tangle of technology, engineering, and financial firms, some public,
some private. By outward appearances he was doing well. He took frequent first-class trips
to China, filled his Beverly Hills home with Chinese antiques, hosted big Chinese New
Year's parties, and gave the impression that he had an elaborate network of Chinese

contacts.

Between 2004 and 2009 he embarked on a few ambitious China-related projects that
required municipal funding and never amounted to much, including a would-be Chinese
trade center in a Laredo (Tex.) mall and an office to promote Chinese tourism in Beverly
Hills. During this time he also founded Mamtek. He joined Ho and Ho's partner, a chemical

“engineer, who were trying to make sucralose for their green tea extract company in China.
After Cole proposed they become a global supplier of sucralose, he sold two other Beverly
Hills friends on the idea, took them on as investors, named himself chairman and chief
executive officer, and registered Mamtek International in Hong Kong.

In the fall of 2009 a member of Temple Emanuel introduced Cole to Reena Gordon. She had .
earned an undergraduate degree from Harvard University, an MBA from Wharton School,
and seemed like the perfect person to help Cole establish Mamtek in the U.S. She signed on

F4
: 1119010

e tham e Heeemrney Tassntonmnnsvinade mmann fanalinbmnafinn nmnrelonala wntnnnviet darvian avwvrnnt dunnman foem amnamw



as project manager and eventually became the company’s chief operating officer. Gordon
and a consultant began looking for a suitable location. They turned to an acquaintance, the
former governor of Missouri, Bob Holden, who introduced Cole and his company to officials

in nearly a dozen Midwestern states.

By July 2010, Mamtek had its site and its money, Among Cole’s first expenditures was
hiring an old client, Lindsay Leveen, to supervise the engineering of the plant. Leveen, who
kept his job as an executive at Genentech in San Francisco while helping run Mamtek, sent
three consultants to study Mamtek’s plant in the city of Wuyishan in Fujian province. They
returned with the sucralose “cookbook” and hundreds of photos. Gordon, the COO, helped
Leveen debrief them; she then left the company in October. Leveen, still holding a full-time
position in California, eventually took on the COO job, too. Leveen and Gordon declined to

comment for this story.

Cole, meanwhile, was already talking about the future. That October, in Mobetrly as
construction began on the plant, Cole said Mamtek was in negotiations with a Chinese
pharmaceutical company, Zhucheng Haotian Pharmaceutical, or ZCHT, about a joint

“venture in Mobetly. “Mr. Zhu, the president, has made the decision to come here,” Cole said
in a radio interview. “The rapidity with which Moberly could respond has been noted with
incredulousness by companies that could be moving here.”

With Cole on that visit to Moberly was a woman from Beverly Hills who had come to check
on her investment. Alissa Roston, who knew Cole from Temple Emanuel, had put $3 million
into Mamtek International, and would eventually contribute $1 million more. She began
acting as treasurer and pitching in wherever she could. In November she hired Olivia
Lindsey to fill in the executive ranks and prepare to hire and train plant workers. It wasn’t
long before Lindsey became concerned about Mamtek’s disorganization.

“Three or four weeks in, | was like, ‘Oh, my God.” No one had any experience running a
.company,” she says. By this point, Roston had returned to Beverly Hills; Lindsay Leveen
was in San Francisco. Cole, a fleeting presence, wouldn't reappear in Moberly until
December. “There was no plan, no construction budget, no operating budget, no estimates,
- no forecasts. Nothing. It was so chaotic,” Lindsey says. “Alissa was trying. But Bruce was
disengaged and was flying back and forth to China. Lindsay would call us during his carpool
to Genentech. You cannot start a business on a cell phone.” Roston declined to comment.

The scramble to get the factory up and running continued through the winter, past Cole’s
promised completion date. The first interest payment on the bond, $1.2 million, was due in
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February. Mamtek, which had no revenue, had a hard time coming up with the money and
just made the deadline. Cole hadn’t been able to secure other investments, but he never

seemed worried.

Although Cole didn’t mention it in his official pitch, he was counting on raising millions
through the U.S. EB-5 visa program. The government will grant temporary residence visas to
anyone who invests $500,000 in a U.S. company; if the funding creates 10 jobs in a certain
amount of time, the investor gets a green card. The U.S. companies have to work through
government-approved regional centers. Mamtek intended to set up its own center to attract
Chinese investors for the sucralose plant and other Moberly projects. Mamtek applied for
expedited approval in January, which Cole hoped would come in April. The government

denied the request.

Cole told Lindsey and other Mamtek employees that the company’s EB-5 application would
be approved later through the regular process. In the meantime, he said, he was close to
raising a great deal of money from other investors. No one had any reason not to believe

him.

Spring arrived in Moberly. Cole continued to travel from Beverly Hills to China, dropping
by the Mamtek office every now and then. He would give some encouragement, make
promises, and leave. Moberly was waiting for delivery on those promises. Lindsey received
almost 5,000 applications for 120 jobs at the sucralose plant. “It was overwhelming,” she
says. Her worries about the company’s lack of financial discipline were mounting. Lindsey
says her efforts to hire a controller had been rebuffed early on; eventually, Cole brought in a

. consultant to serve as chief financial officer, but he only worked part-time. Roston was
bailing out Mamtek check by check until her total investment reached $4 million. Even so, by
May Mamtek had fallen behind on some routine payments. Frustrated, Lindsey asked a
friend to audit Mamtek’s finances. “In two days she realized we had a problem,” says
Lindsey. “She told us that we were almost out of money. We didn’t have a clue.”

Roston, who stepped back from her day-to-day responsibilities at the company in June,
seemed just as surprised. The drawdowns on the bond money were handled by Cole with
scant oversight by anyone. “They were pissed | brought someone in,” says Lindsey. “But no

- ohe was watching the money.” Lindsey cut costs and even looked into selling equipment.
Cole told everyone to stay focused on their work: The rhoney was coming.

To make matters worse, the three-person sales team had begun meeting with potential
corporate customers and learned that the price of sucralose was dropping. While Tate &
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Lyle, the premium producer, could get as much as $250 a kilogram, new Chinese and Indian
manufacturers were offering it for about $90. Cole had expected to get $170. Mamtek had to
revise that to about $120, according to Joe Clayton Il, head of sales and marketing. Mamtek
could still earn a profit. But the business model was no longer as enticing as Cole had

suggested.

Another reality check came in the form of Jeff Howard. Lindsey had recruited Howard that
spring as general manager; he left a job at health-care company (CQV)Covidien and a home
in Connecticut. “It all-looked so good on paper,” he says. When he got to Moberly, though,
he was baffled the plant design wasn't finished, even though construction was under way.
“There was no explanation,” he says. It wasn’t until mid-August that Howard and his
colleagues had completed enough engineering to produce a budget: Mamtek would need

another $45 million to finish the plant.

But on Aug. 1, Mamtek could not come up with the $3.2 million bond payment. Cole asked
for more time, promising he could raise $20 million to $30 million. One employee recalls
hearing about a Chinese investor, another about a Korean. Lindsey says Cole hoped to get
those millions from an EB-5 project in Philadelphia that had stalled. (Mamtek’s own EB-5
approval came in mid-August, though before then the company did attract a total of $2

million from four Chinese investors.)

“The whole time, Bruce was telling us the money’s coming in. It didn’t come in, it didn’t come
in, it didn’t come in,” says Lindsey. “I'm still believing he'll pull it off,” she says about that
tense summer. “And then it collapsed.” On Sept. 2, Lindsey was laid off, writing to a friend: “|
need to file for unemployment!! Mamtek has no money and is releasing people starting

today. Got any openings??”

Soon after, Cole, Roston, and David Ho, who constituted the board of directors for Mamtek
U.S., brought in a Los Angeles liquidation firm to deal with its creditors. Incredibly, Cole
formed another company, Ametrican Sucralose Manufacturing, to try to save Mamtek. The
city of Moberly gave him a deadline of Oct. 26 to raise enough money to make the bond
payment and keep the project going. People who spoke with him during this time say he
sounded optimistic. He gave Moberly $45,000 early that month and then walked away from
his commitment to the city, according to officials there.

Wuyishan city lies at the base of Mount Wuyi, a Unesco World Heritage site and popular
destination for Chinese tourists. There are scenic foothills and rivers and plantations that
grow the renowned Da Hong Pao (Big Red Robe) tea. In an industrial zone on the southern
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edge of the city sits the Wanho food and beverage plant, once owned by David Ho and his
local partner, Wan Zhenghao. The factory is idle, the workers’ dormitories empty. It was
here, in the summer of 2007, that Mamtek International rented space to research the
production of sucralose, says a person closely involved in the operations, who would not
speak on the record. Mamtek created a small facility, almost like a test lab, and sometime in
2008 began building a larger factory capable of producing commetcial quantities.

~ In 2009, as construction was completed, the local government revoked Mamtek’s license. A
senior official at the Wuyishan City External Trade Cooperation Bureau says of that decision:
“We don’t dictate what industries can or cannot set up here. But we don’t allow anything that
pollutes the environment and affects the tourism industry.” He wasn't more specific, but
sucralose production can generate a caustic, salty stream of waste that if dumped untreated
into rivers can kill fish and cause serious environmental problems.

This blow to the business in Wuyishan appears to be what led Cole to establish Mamtek in
the U.S. Once Cole secured the bond money from Moberly, he returned to Wuyishan during
the summer of 2010. He paid-Wan $500,000 for the patents and intellectual property
associated with the plant. Jeff Howard, Mamtek's general manager, would later deem them
nearly worthless. “That technology would really only be of value where environmental
concerns are not so significant,” says someone else at the company.

Other aspects of Cole’s Chinese business dealings turned out to be exaggerated, too. Cole
had said Mamtek had many customers, but only one contract to purchase its U.S.-made
sucralose was part of the bond offering. Repeated attempts to contact the headquarters of
that Chinese company were unsuccessful. ZCHT, the pharmaceutical company whose boss, .
according to Cole, was going to move to Moberly, did not have plans to relocate. “Mamtek
approached us, and we had some talks,” says Felix Sun, the sales manager. “But nothing

came of it.”

The Securities and Exchange Commission’s Los Angeles bureau has been looking into
Mamtek since March. The Missouri attorney general’s office and state lawmakers have also
begun investigations. The trustee for the bond, UMB Bank, is suing Mamtek for the bond
money in federal court and trying to force the company into a bankruptcy supervised by a
Missouri lawyer instead of the California liquidation firm. The immigration agency in Beijing
that pitched Mamtek to its clients, each out $500,000 and an EB-5 visa, 'says it may sue
Cole. Alissa Roston has sued Cole for $75,000 in unpaid personal loans. (In court filings, he

has denied the claims.)
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The money poured into Mamtek may not be recovered; most has already been spent. About
- $16 million worth of equipment was purchased, according to UMB. It wasn't all delivered,

though, and the bank estimates that about $9 million worth is sitting on the site. Construction

and road work came to about $8.5 million. A dozen or so engineering consultants were paid

a total of $1.7 million.

Questions persist about payments totaling $6.1 million to Ramwell Industrial. In the bond
offering, Ramwell is described as a Hong Kong company that held Mamtek'’s intellectual
property. Yet the invoices contain less information than an electric bill. The Hong Kong
address for Ramwell Industrial is the same as that of at least two other companies Cole has
been connected to, as the Columbia Daily Tribune first reported in October. And Ramwell
Industrial was never registered to do business in Hong Kong. There was once a Ramwell
Industrial Ltd. It was a California firm registered by Cole in 2001; its business license has

since been suspended.

Cole has publicly addressed Mamtek's collapse once, in a rambling e-mail sent to the
Tribune, olaiming Ramwell Industrial was a “to-be-formed company” that had no links to the
defunct Ramwell Industrial. He also wrote that Ramwell had a contract with Mamtek to
expand the Chinese facility and that the “contract was transferred and assigned to Mamtek.”
He concluded: “All the funds represented by the [Ramwell] invoices were devoted to the

Mamtek, Moberly project.”

It has since become clear that when Cole was pitching his project, in the spring of 2010, he
was facing tremendous personal financial problems. Ely Malkin, a Mamtek International
investor who was not involved in its U.S. venture, had taken him to court over an unpaid loan
of $250,000. (AXP)American Express had filed a lien against him for an unpaid bill of nearly
$135,000 on his by-invitation-only Centurion Card. And he had defaulted on the $3.7 million
mortgage on his home in Beverly Hills. Two weeks after the first bond payment to Ramwell
in July 2010, and just three days before the bank was supposed to sell the property, Cole

“somehow saved his home. Cole settled up with Malkin in March 2011. The status of his
American Express debt is not publicly available.

Officials in Missouri, quick to welcome Mamtek, are now loath to take responsibility for its
demise. Moberly trusted the expertise of Mamtek’s own counsel as well as the appraisal firm
and the bond underwriters, Morgan Keegan (which settled a fraud case this past summer
related to subprime mortgage securities and is now up for sale). Morgan Keegan said its due
diligence focused on the city’s finances and that it relied on Moberly and the state’s
Economic Development Dept. to verify Mamtek’s financial condition. Economic Development
was wary of placing too many demands on companles interested in doing business in the
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state. That sends the message that they are “obviously not welcome in Missouri,” said David
Kerr, the now-retired director of the department, during hearings held by the Missouri House

of Representatives in November.

Moberly officials are inclined to think Mamtek came to such an inglorious end because
others didn’t believe enough. “Maybe Bruce didn’t have control over it being stopped. I got
the sense his hands were tied,” says Mayor Bob Riley. ‘I think it was a heartfelt
disappointment for him.” S&P downgraded Moberly’s credit rating from A to B on Sept. 22,
three notches below that of Detroit. Now, Moberly is trying to find another company to take

over Project Sugar.

“The most likely suitors would be people already in the business,” says Howard. “It will take
$45 million to complete the facility as designed and at least $10 million in operating capital.
You have to come to an agreement with the bondholders and creditors. And you don't even

know if $90 a kilogram is a stable price.”

The Mamtek facility has been fenced off but is easily observed from Route 63. Across the
way, Moberly's drive-in is closed for the season. The Heartland Banquet Center is quiet.
“There was always a lot of talk about what this could be,” says Olivia Lindsey. “Was it pure

fantasy? | don’t know.”

With Daryl Loo

Berfield is an associate editor for Bloomberg Businessweek.
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Exhibit G

From: Shea, Lynne [mailto:lynne.shea@ded.mo.gov
Sent: Thursday, May 13, 2010 11:02 AM

To: Corey Mehaffy

Subject: follow up

Corey,
Our China office is looking in more detail to Mamtek's China facility. | will let you know what ! find out. } was not aware
of any Information Gov. Holden had in his research. Are you comfortable contacting him dlrectly? | know you have been

in some discussions with him,

Lynne Shea

Project Manager
Missouri Department of Economic Development

301 E, High Street, Room 720

PO Box 118

Jefferson City, MO 65101

lynne.shea@ded.mo.qov

(573)751-5798 desk

(573) 751-7384 fax :

(573) 684-2085 cell : : N
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Exhibit H

From: Edward Li <edward.li@missourichina.com>

Sent: Monday, May 17, 2010 3:12 AM

To: Shea, Lynne

Ce: Li, Yan; Desloge, Maria

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri
Attachments: WO 2010 011866.pdf

Hi Lynne,

I've checked the two address you mentioned.

Hopewell Ctr. 183, Hong Kong

Hopewell Centre is a 64-storey business office building in Hong Kong, It is located at 183 Queen's
Road East, in Wan Chai on Hong Kong Island. You can find that Hopewell Ctr. 183, Hong Kong is an
incomplete address. We don't know if Mantek has a virtual office there or just a registration address
for the business license, but one thing for certain is that it's not a manufacture plant.

We believe the full address is 27F, Hopewell Centre, 182 Queen’s Road East, which indicated by the
attached document. And we found 27F is a business centre, where Mamtek probably just used for
registration. http://www.sbc.com.hk/English/Location/Location.htm

16/F, Cheung Kong Centre »
2 Queen’s Road, Central Hong Kong

This address is similar to the above. http://www.executivecentre.com/service-office-

locations/serviced-offices-hong-kong-cheung.htm|
It's a business center which provides many small cubes to different companies.

So far, we didn't find any further information regarding another Mamtek's manufacture plant in China.

Regards,
Edward Li

Ffom: Shea, Lynhe [mallto:Iynhe.shea@ded.mo.gd?] |
Sent: 201055 F 13 H 23:45
To: Edward Li

Cc: Li, Yan
Subject: RE: Follow Up on Concepts for Mamtek to Locate In Missouri

Edward and Yan,
Good day! 1 am still working on the Mamtek Project. They are moving forward with their plans to locate a plant in

Missouri,
I do have an additional address | would like to have checked and wanted to see if you had any additional info on this

facility of the Fujiuan Province facllity? The company states they are in production in China. Any information you can
provide will be beneficial. Thank you.
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Address:
Hopewell Ctr, 183
Hong Kong

Is there any additional information you could provide regarding the Fujian Province facility?

Lynne Shea

Project Manager

Missouri Department of Economic Development
301 E, High Street, Room 720

PO Box 118

Jefferson City, MO 65101
lynne.shea@ded.mo.qov

(573)751-5798 desk

(573) 751-7384 fax

(573) 694-2085 cell

From: Edward Li [mailto:edward.li@missourichina.com]

Sent: Tuesday, April 13, 2010 5:13 AM

To: Li, Yan

Cc: Desloge, Maria; Shea, Lynne

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Importance: High

Hi Yan,

According to the relevant info searching and some calling, we found that Mamtek is a originally a
Hong Kong company, locates 183 Queens Road East 27/F, Hopewell Center, Hong Kong (CN).

The Board Chairman is Mr. BRUCE COLE ‘
Vice Board Chairman, Legal Person: Mr. HO, David, Losan; (US). fi] &=
Vice Board Chairman, General Manager: Mr. WAN, Zhenghao; (CN). 77 IE5E

We found their plant in Fujian Province, China, never started to manufacture. In 2007, their
investment project was approved by Wuyishan City, Fujian. As the initial agreement, local
government build the factory and all facility for Mamtek, while Mamtek will rent the facility in the
beginning and will finally purchase the facility. The planned investment capital is 20 million USD,
which will be invested by three phases. In 2008, although most of the facility was built, Mamtek still
didn't start manufacturing. One of the reasons is the protest from local conservation department, who
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insisted that the project is a kind of fine chemical industry, which should not be set in this zone. In
2009, Mamtek made the deal with local government and agreed to move out (they never started) and

so far there is no other news about the new location in China.

I don't have time to translate all the attached information, please have a quick review and explain to

Lynne if she has any question’s.

Regards,

Edward Li

From: Li, Yan [mailto:yan.li@ded.mo.gov]

Sent: 2010 £ 4 § 13 H 2:28

To: Edward Li

Cc: Desloge, Marla; Shea, Lynne

Subject: RE: Follow Up on Concepts for Mamtek to Locate In Missouri

Edwaid,
Is there any way you can email me whatever you have digger out before you leave China? Lynne shall do the

follow up. Yan

From: Edward LI [mailto;edward.li@missourichina,.com]

Sent: Friday, April 09, 2010 7:01 AM

To: Li, Yan

Cc: Desloge, Maria

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Working on it

It seems it's not a Chinese mainland company. Only one or more manufacture facilities are in China.

I'll try to dig out more.
Regards,

Edward Li

From: LI, Yan [mailto:yan.li@ded.mo.gov]
Sent: 2010424 A 9 H 3:36
To: Edward LI

Cc: Desloge, Maria
Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

Hi, Edward,
Lynne is the project manager in our sales team. You will meet her when you come. She wants us to do a

background check on this Chinese company. They are talking about setting up a manufacture facility in US,
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possibly in MO, but we cannot get any of their finance background. Let us know whatever you can dig out on

this company. Thank you.
Yan

From: Shea, Lynne
Sent: Thursday, April 08, 2010 10:35 AM

To: Li, Yan : .
Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

The attachment has the company Information,
Lynne

From: Thomas Smith [mailto:tom@ch-da.com]
Sent: Tuesday, April 06, 2010 6:09 AM

To: Shea, Lynne

Cc: Bob Holden
Subject: Follow Up on Concepts for Mamtek to Locate in Missouri

Lynne,

[ sincerely appreciate you following up with me, I know its tedious. This email follows up on our
conversation yesterday. I would like to narrow our focus to capture additional information from Mexico,

Moberly, Sedalia and Odessa.

As we discussed last week, the Mamtek opportunity has evolved in a positive way. I am hoping you can help
me move the Mamtek site selection to the next level by providing information that is important to building site
specific pro forma financials. If possible, I'm hoping we can get a letter (this week) from you with answers to
the questions below, which will be used by Mamtek’s principals to make the site selection,

We need to revisit the site size and look for a location of approximately 25 acres. I've attached a short project
overview which focuses on Phase 1 of the project, which is similar to what we have previously discussed, but
lays out the future requirements for growth. Mamtek is committed to building the initial 85,000 square foot
facility as quickly as possible, and would like to provide for rapid expansion, driven by pre-sold product

demand,

Mamtek is focused upon quickly developing a financing scenario tailored to specific locations, They will
develop pro forma financial statements and a business plan tailored to the proposed location, I'm hoping you
can help me put together a specific scenario that Mamtek can use to generate these financial documents.

SITE SELECTION: The following background lead to increasing the planned size of the planned

site. Mamtek has pre-sold virtually the entire production of the proposed U.S. facility, As a result, they are
considering a second phase to be constructed 12-18 months following completion of the current effort, Mamtek
predicts a total requirement for 22 production lines to support U.S. production. This could require the
construction of five of the 85,000 square foot structures over the next 5-7 years, Consistent with the potential
growth in production, similar growth of employment from 161 to as many as 700-750 could occur,. The second

phase would add 150 employees to the initial staff.

PROJECT FINANCING: The total Phase 1 project will be approximately $35,000,000. The project cost
estimate does not include costs associated with major improvements to access the site. The owners will provide
the capital for anything in excess of $25,000,000. The owners will have more than 20% of tangible and/or
liquid investment in the project. The owners would prefer to own the facility, but will consider leasing it from
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the City if that generates advantages to financing the project, They would like to pursue financing in the
following manner:

1, Community Development Block Grant — Hopefully the use of CBDG funds will be used to improve access
to the proposed site and bring utilities to the location as well, Please indicate the amount of CBDG funding for
which the project is qualified. The actual amount of the CBDG funding will be tailored to the project by the

City.

2. Other Grant or Funding Programs - Please indicate any grant or other funding programs which could
reduce the amount of any loan requirement. Tax abatements may not be relevant, as they are paid “in arrears”
and are best used to improve cash flow over time. Local or state managed grants or incentives that reduce the
amount of loans are extremely desirable. Please indicate any relevant programs and estimates of amount or

formulas used to determine funding levels.

3. Business & Industry (B&I) Guaranteed Loan Program — Mamtek would like to pursue a USDA
guaranteed B&I loan of $25,000,000. They would like to submit a preapplication with financials and an
executive version of the business plan approximately 26 April. If approved, Mamtek will focus on USDA
funding as a source of financing. Please indicate “subject to appropriate financial information and loan
application documents” banks that would consider participating in the loan pursuit and the general terms of such
a loan (term of loan, projected interest rate, points, closing costs, etc.), The intent is to identify who Mamtek

should work with to develop the USDA pre-application.

If the USDA loan is not available:

4, Industrial Revenue Bond — In the event that USDA backed loans are not available, Mamtek would like to
pursue an Industrial Revenue Bond, or similar financing instrument, Please indicate “subject to appropriate
financial information and loan application documents” the City’s willingness to support such a bond and the
general terms of such a loan (projected interest rate, points, closing costs, ete.). The intent is to begin putting
together supporting information as a backup strategy to the USDA loan.

5. Other Questions Related to Building Pro Forma Financials -

LAND: If Mamtek needs to build a total of 425,000 square feet of production space (over the next 5-7 years) it
seems like a minimum of 20 acres of ground is needed for a Greenfield project. The initial project will be the -
85,000 building, and subsequent phases would expand the original building.

* In this scenario is 20 acres adequate for zoning? '

¢ Is extending the original building for each subsequent phase acceptable?

* At 20 acres, what would "average" land values be?
» What costs are proposed for land for this project?

BUILDING PERMIT: Assuming construction costs and permanently installed equipment are approximately
$27,000,000, of which "hard" construction costs could be $6-8,000,000:

* What would the cost of a building permit be (is there a formula for calculation)?

» What are the costs associated with other potential permits (electrical, plumbing, HVAC, etc.)

* Are there any “standard” charges for connection to water or sewer? ‘

GENERAL CONTRACTOR: Mamtek would like to use a local general contractor to construct the building,
site improvements and facilitate installation of this equipment (Mamtek will provide subcontractor contact

information for equipment acquisition and installation),
e Can you recommend local General Contractors capable of executing the project?
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UTILITIES: For the purposes of budgeting can you provide costs for standard util ItleS
* Average cost per kilowatt hour:

» Average cost/formula for water usage:

* Average cost/formula for wastewatet:

* Average cost/formula for natural gas:

« Average cost/formula for trash removal (non-hazardous waste)

Again, thank you for your assistance in putting together this information, Your letter will be used by Mamtek
to focus their site selection efforts. If it’s possible to get the letter this week I really appreciate it,

Thanksl

Tom

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AKO: thomas.a.smith@us.army.mil
(C) 703,980.0332

www.cb-da.com

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AKO: thomas.a,smith@us.army.mil
(C) 703.980.0332

www.cb-da.com
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IR ST R
omie 1P Services  PATENTSCOPE®  Patent Search
(WO/2010/011866) METHODS FOR EXTRACTING AND PURIFYING SUCRALOSE
INTERMEDIATE
Biblio. Data _ Deécription Cialms National Phase . Notices Documents
o
Latest bibllographic data on file with the International Bureau
Pub, No.: WO0/2010/011866 International Application No.: PCT/US2009/061588
Publication Date: 28,01.2010 International Filing Date: 23.07.2009
IPC: CO7H 1/06 (2006.01), CO7H 1/00 (2006.01), CO7H 3/00 (2006.01)
Applicants:  MAMTEK INTERNATIONAL LIMITED [CN/CN); 183 Queens Road East 27/F, Hopewell Center
Hongkong (CN) (All Except US).
HO, Davld, Losan [CA/US]; (US) (US Only).
WAN, Zhenghao [CN/CNJ; (CN) (US Only).
Inventors: HO, David, Losan; (US),
WAN, Zhenghao; (CN).
Agent: HAMILTON, Joseph, P.; (US),
Priority Data; 12/178,610 23.07,2008 US
Title: METHODS FOR EXTRACTING AND PURIFYING SUCRALOSE INTERMEMATE
Abstract: The present invention provides a mathod for purlfying sucralose-6-ester for uss in making sucralose,

wherein the method eliminates the need of an esterification process, In particular, ethyl acetate and
ether are used to extract and purify sucralose-6-ester from a susralose oreduction intermediate
composition comprising sucralose-6-ester,
Deslgnated  AE, AG, AL, AM, AO, AT, AU, AZ, BA, BB, BG, BH, BR, BVV. 8Y, BZ, CA, CH, CL, CN, CO, CR, CU,
States; CZ, DE, DK, DM, DO, DZ, EC, EE, EG, ES, FI, GB, 4D, GR, GH. M, GT, HN, HR, HU, ID, IL, IN, IS,
JP, KE, KG, KM, KN, KP, KR, KZ, LA, LC, LK, LR, LE, LT ,LUL LY, MA, MD, ME, MG, NIK, MN, MW,
MX, MY, MZ, NA, NG, NI, NO, NZ, OM, PE, PG, EH, PIL. Pl RO, RS, RU, SC, 8D, SE, SG, SK, SL,
SM, ST, SV, 8Y, TJ, TM, TN, TR, TT, TZ, UA, UG, U‘% Uz, VC, VN, ZA, ZM, ZW,
African Regional Intellectual Property Org. (ARIPQ) (RW, GH, GM, KE, LS, MW, MZ, NA, SD, SL, §Z,
TZ, UG, ZM, ZW)
Eurasian Patent Organization (EAPQO) (AM, AZ, 3V, KG, KZ, MD, RU, TJ, TM)
European Palent Office (EPO) (AT BE. 26, CH, 0% CZ, DE, DK, EE, ES, Fl, FR, GB, GR, HR, HU,
E, IS, IT, LT, LU, LV, MC, MK, MT, NiL, NQO, PL, P71, RO, SE, 81, SK, SM, TR)
African Intellectual Property Orye nization (DAPL) (BF, BJ, CF, CG, Cl, CM, GA, GN, GQ, GW, ML, MR,

NE, SN, TD, TG).

Publication Language: English (EN)
Filing Language: Engqlish (F:N)
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Exhibit |

From:

Sent:

To:

Subject:
Attachments:

Importance:

Greg,

Golden, Mike

Friday, June 04, 2010 8:10 AM

Havener, Greg

FW: Emailing: june30 patent summary Document

Mamtek US Financial Statements 5_24_10.xls; Merck sucralose for pharamaceutical
applications.pdf; Quantification of Mamtek capital investment efficiency.pdf;
Sucralose_market_report.pdf; june30 patent summaryDocument.pdf

High

Here is the other load of attachments igot from Corey last night,

From: Corey Mehaffy [mailto:cmehaffy@moberly-edc.com]
Sent: Thursday, June 03, 2010 7:13 PM

To: Golden, Mike

Subject: FW: Emailing: juneéO patent summaryDocument

Importance: High

Corey J. Mehaffy

Moberly Area Economic Development Corporation

From: Tom Cunningham [mailto:tom@municipalfirm.com]
Sent: Thursday, June 03, 2010 6:51 PM

To: Corey Mehaffy

Subject: Emailing: june30 patent summaryDocument

Importance: High

<<june30 patent summaryDocument.pdf>>

Corey:

Per opur conversations, these are some of the due diligence materials that should be looked at.

The Information contained in this communication Is confidential, is subject to Attorney-Client Privilege and Attorney
Work Product Doctrine, and is intended for the use of the addressee only, Unauthorized use, disclosure, copying or
duplication is strictly prohibited and may be unlawful. If you have received this communication in error, please

immediately notify the sender at 314.446.0800.,

Missouri lawyers are required by the Missouri Bar Disciplinary Counsel to notify recipients of e-mail that (1) e-mail
communication Is not a secure method of communication, {2) any e-mail that is sent to you or by you may be copied and
held by various computers the message passes through as the message is transmitted from me to you or vice versa, (3)
persons not participating in our communication may intercept our communication by improperly accessing your
computer, my computer or a computer which the message passed through. This message is communicated to you in this
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medium because you have consented to recelve e-mail communications. If you elect to have future communications
transmitted via a different medium, please let me know IMMEDIATELY. '

IRS CIRCULAR 230 DISCLOSURE: Unless expressly stated otherwise in this communication, any tax advice contained
herein, including any attachments, is not intended, written or transmitted by Cunningham, Vogel & Rost, P.C. to be used,
and any such tax advice may not and cannot be used, for the purpose of (i) avoiding penalties that may be imposed by
the Internal Revenue Service or (ii) promoting, marketing or recommending to another party any transaction or matter

herein addressed.

Tom Cunningham

Cunningham, Vogel & Rost, P.C.
legal counselors to local government
75 W, Lockwood, Suite One

St, Louis, MO 63119

314.446.,0805 (direct)

314.446.0801 {fax)
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CONFIDENTIAL

Five Production Lines: Annualized Steady State Earnings by Price Point

Price per Kilo

vs. $210 avg price per kilo worldwide

vs. $240 avg price pharma-grade product J £ +13Y =

B 52,500,000 |

Revenue _.\.Nooo\ooo

60,000,000

57,000,000 | §
s

Gross Profit ($) $ 28,412,000 | $ 32,912,000 35,912,000 | $ 43,412,000 | $ 47,912,000
Gross Margin (%) ‘ 54.1% 57.7% - ~ 59.9% i 64.3% - ﬂmm‘.m&oh
EBITDA ($) 21,401,000 | $ 25,766,000 | $ 28,676,000 | $ 35,041,000 | $ 40,315,000
EBITDA Margin (%) ~40.8%) 452%| 47.8% 532% 56.0%|
Operating (EBIT) Income (&) s 19,616,000 | & 23,643,000 | $ 26,328,000 | $ 33,041,000 | $ 37,068,000
Operating (EBIT) Margin (%) ) ~37.4% 415% 43.9% 189% 5159
Pre-Tax Profit (3) S 18,032,000 | $ 22,060,000 | & 24,745,000 | $ 31,457,000 | $ 35,485,000
Pre-Tax Margin (%) . 343% 38.7% 212% 15.6% 293%

Table based on Phase | economics. To account for higher or lower commissions, decrement/increment EBITI DA, operating and pre-tax margins by the change.
Gross margins would remain unchanged.

Mamtek USA PRELIMINARY - SUBJECT TO CHANGE BASED ON SITE SELECTION AND CONTRACTOR



* Michael J. Wise
phions: (310) 788-3210
amAlL; MWise@perkinscole.com

Perkins
Cole

1620 - 26th Street

Sixth Flaor, South Tower
Santa Monica, CA 90404-4013
PHONE: 310,788.9900

FAx: 310.788.3399
www.perkinscole.com

June 30, 2008

VIA E-MAIL

Johnson Liu
22308 Caimloch Street
Calabasas, CA 91302

Re:  Summary of Work Performed

Deat Johnson Liu;

Per your request, I write to summarize the tasks performed on behalf of Mamtek International,
Ltd, ("Mamtek") by Perkins Coie, LLP ("Perkins"), including: (1) filing and prosecuting patent
applications; and (2) evalvating Tate & Lyle's sucralose patent portfolio in the United States,

(1) On behalf of Mamtek, Perkins has filed and is prosecuting two process applications entitled
"Process for the Preparation of Sucralose by the Chlorination of Sugar with Triphosgene (BTC),"
which is directed to a method to prepare sucralose-6-acylate through chlorinating sucrose-6-
acylate by BTC for use in sucralose preparation, and "Process for the Preparation of Sucrose-6-
Ester by Bsterification in the Presence of Solid Superacid Catalyst," which is directed to a
process of making sucrose-6-ester from sucrose by transesterification in the presence of a solid
super acid catalyst such as SO4*-TiO»/AL;03 or SO4”-TiO,, in Taiwan, Thailand and the United
States. Please note that the pending PCT applications for these applications, as discussed, below,
allow Mamtek to pursue national stage applications in any appropriate PCT member countties
before the April 25, 2009 national phase due date.

The U.S, Patent and Trademark Office ("USPTO") assigned Application Serial Nos. 11/552,789
and 11/552,813, respectively, to the two applications. In addition, the Thailand Patent Office
assigned Application Serial Nos, 0701005349 and 0701005348, respectively, and the Taiwan -
Patent Office assigned Application Serial Nos. 096139365 and 096139366, respectively, to the
two applications, No substantive Office Action has been taken by USPTO and the Thailand
Patent Office to date. In Taiwan, the request for examination for both applications is due by

October 19, 2010.

LEGAI14436159.

ANCHORAGE « BEIJING » DELLEVUE - BOISE - CHICAGO + DENVER - LOS ANGELES - MENLO PARK
OLYMPIA « PHOENIX « PORTLAND « SAN FRANCISCO - SEATTLE « SHANGHAI « WASHINGTON, D.C,

Perkins Cole up and Affiliates
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Mamtek Intetnational
June 30, 2008
Page 2

Perkins also filed two corresponding PCT applications of the above-mentioned process
applications (PCT/US07/82422 and PCT/US07/82424, respectively). We recently have received
the International Search Report and the Written Opinion of the International Searching Authority
for these PCT applications, In brief, all of the currently pending claims are deemed unpatentable
by the International Searching Authority. Please note that the scope of the currently pending

- claims of the two applications is broad. It is not uncommon that prior art references identified by
the International Searching Authority may limit the scope of the claims of an application. We
have reviewed the search reports, including the references cited in the search reports, and believe
that, with proper amendments and arguments, the rejection of the claims will be overcome. We
are in the process of preparing the responses and amendments to the search reports.

The due date for amending the claims in response to the search report for the PCT/US07/82422
application is July 16, 2008, and for the PCT/US07/82424 application is July 20, 2008, The due
date for filing a response to the written opinion and a demand for international preliminary
examination for both applications is August 25, 2008, Finally, the 30-month deadline for filing
the national and regional applications in PCT member countries for both PCT applications is
April 25, 2009,

(2) Prior to the filing of the above-mentioned applications, we reviewed the Tate & Lyle's
sucralose patent portfolio in the United States ("the T&L patents"), namely, U.S. Patent Nos,
7,049,435, 7,018,667, 6,998,480, 6,943,248, 6,939,962, 6,890,581, 6,809,198, 5,932,720,
5,747,091, 5,449,772, 5,440,026, 5,380,541, 5,270,460, 5,141,860, 5,136,031, 5,128,248,
5,061,320, 4,977,254, 4,927,646, 4,920,207, 4,918,182, 4,915,969, 4,889,928, 4,826,962, and
4,751,294, At that time, and presently, we believe that the Mamtek technology described in the
above mentioned two process applications is patentable over the T&L patents,

Very truly yours,

Michael J. Wise
MIW:DF

LEGAL14436159.1
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Capital Investment Efficiency: Tate & Lyle v. Mamtek

Below are citations quantifying the capital investment required for Tate & Lyle's (T&L) most
recent manufacturing construction so that these figures can be compared to Mamtek’s.

Summary of citations: Original T&L capacity in Alabama (their sole facility at the time) was less than
700 metric tons. A company announcement in the same time period proposes expansion.of this plant
to 1400 MT, at most. When T&L announces the new Singapore plant, it claims this capacity will be
2/3 of the expanded Alabama facility, which is equal to 1000 metric tons. A separate release by the
Singapore government confirms that T&L spent at least of $208M in (US $) construction costs for the
1000 ton capacity. (Note that we reference the Alabama facility as an analytic device so that we can
“solve for" the Singapore capacity. The US factory has in fact been totally abandoned by T&L.)

Capital investment comparison:

T&L. (Singapore) Mamtek (US)
Capital for construction: $208 million $32.25 million (est.)
Total capacity output; 1000 metric tons 300 metric tons
Dollars per metric ton; $208,000 $107,500
Ratio: 194% of Mamtek investment 52% of T&L investment

Note table does not account for lower costs for T&L to build in Singapore vs. US.

CITATIONS & ANALYSIS

1. Original sucralose production, in Alabama only, placed at a maximum of 700 MT. '"Tate &
Lyle in 2005 announced plans to triple the production capacity of sucralose to 2,000 metric

tons/year by... constructing a new grassroots facility in Singapore.”
Bray, Ronald G., "Sucralose Production Via the Sucrose-6-Acetate Route,” November 2006,

hitp:/'www.sriconsulting.com/PEP/Public/Reporis/Phase_2006/RW2006-4/RW2006-4,htmi

2. Alabama plant proposed to be at most 1400 MT following expansion:  “During 2004, Tate
& Lyle announced two expansion projects to this plant (Alabama). On completion, these
two projects will more than double output capacity compared with that achieved at the time

of Tate & Lyle's acquisition.”
Tate & Lyle Press Office: November 24, 2004, "Tate & Lyle to Build New Sucralose Plant in Singapore.”

3. Singapore plant later set by T&L at 2/3 expanded Alabama plan = 800 to 1000 MT, rather
than earlier announcement. “Tate & Lyle PLC announced today that a new.. sucralose
manufacturing plant is to be built in Singapore... Once fully operational, the Singapore

plant will have a capacity two-thirds of that at the expanded Alabama facility.”
Tate & Lyle Press Office: November 24, 2004, “Tate & Lyle to Bulld New Sucralose Plant in Singapore.”

4. Following major work in construction, capital costs for project as released by Singapore
government are $208M: “The Tate and Lyle plant which commenced operations in April
2007 ... [costs] some S$300 million equal to US$208 million, the facility then represented

-the company's largest investment in Asia.”
http:.//www.sedb.com/edb/sg/en_uk/index/news/articles/singapore_s_consumer.html,
"Singapore's consumer Industry sees steady growth," September 3, 2009,
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From: Golden, Mike

Sent: Friday, Jupne 04, 2010 8:06 AM

To: Havener, Greg

Subject: FW: Mamtek USA Financial Information

Attachments: 8Hunan FDA Lab Test-092009-p1.jpg; 8Hunan FDA Lab Test-092009-p2.jpg; Mamtek US Financial

Statements MO_Interim_April25a.xls; SMamtek_Letter_Holden.pdf; 5Sen Bond support of
Mamtek.pdf; 6Quantification of Mamtek capital investment efficiency.pdf; 7Makymat Sucralose.pdf;
7nutrasweet letter.pdf; 8Namar Foods mouth taste test.pdf; 9Merck sucralose for pharamaceutical
applications.pdf; 9Sucralose_market_report.pdf; Mamtek Intl - Overview for State Government.pdf

Greg,

Her are s load of documents T got [rom Corey Mehally who is the President of the Moberly ED. T've got another
load in a next c-mail, Hopelully there is some background information you can use for your wrilc-up.

From: Cbrey Mehaffy [ méllto:émehaffv@moberlv-edc.com]
Sent: Thursday, June 03, 2010 6:31 PM

To: Golden, Mike
Subject: FW: Mamtek USA Financial Information

Corey J. Mehaffy
Moberly Area Economic Development Corporation

. s preeses e

From: Thomas Smith [mailto:tom@cb-da.com]
Sent: Tuesday, April 27, 2010 12:33 AM

To: Corey Mehaffy

Subject: Fwd: Mamtek USA Financial Information

Corey,

FYI, see below. The attached financials are very detailed. I believe we have enough information to pursue
the USDA "pre-application" review. THe key element is to idnetify a local banking institution that can support
the "lead" in pursuing the USDA guaranteed loan.

Recognizing that more information will be required, I sincerely believe that if Moberly could arrange
financing, Mamtek would immediately commit to locate there,

Thanks!

Tom

~~~~~~~~~~ Forwarded message =--r=----~

From: Thomas Smith <tom@cb-da.com>

Date: Tue, Apr 27,2010 at 1:.27 AM

Subject: Mamtek USA Financial Information

To: "Moore, Matt - Columbia, MO" <matt.moore@mo.usda.gov>, "Shea, Lynne" <|ynne.shea@ded.mo.gov>,
"Maglich, Terry" <terry.maglich@ded.mo.gov>

Cc: "Reena B, Gordon" <rgordon@mamtek.com>, Bruce <bcole@mamtek.com>
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Terry, Lynne, Matt;

I appreciate the effort you put into reviewing the State's proposals to support Mamtek's consideration of
Mexico, Moberly and Sedalia. After we broke up, we had dinner with Governor Holden and he was very

supportive of Missouri,

Based upon what we know now, the total project cost has grown to greater than $40,000,000. However,
Mamtek is going to absorb costs that exceed the $25M USDA backed loan threshold. Based upon our internal
conversations this evening, it is readily apparent that any one of the communities in Missouri can support the
Mamtek project. This weeks meetings will enable us to prioritize potential sites. However, the key enabler of
success will be financing. I believe that Mamtek will commit to the first community that can facilitate the

financing...

Attached are the extensive pro forma financials that represent to current project and planned growth in
Missouri. The financials will be adjusted to reflect the $25M USDA loan service in lieu of a $27.25M IRB.

[ am hopeful that the attached information is sufficient to support the USDA pre-application process. Ihave
included a range of documents that support the business strategy.

The formal business plan is being completed over the course of the next two week, I am hopeful that the
"Mamtek Overview for State Government" is sufficient to act as an Executive Summary to support the pre-
application review. Matt, I'm hopeful that you can review it and let me know of any additions/improvements

that you would recommend.

As we meet with the communities, we will be looking to identify the lead bank that will actually service the
loan and lead the application process,

Again, thanks for facilitating the briefing today, and we're looking forward to the community visits this week.

Tom

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AXKO: thomas.a.smith@us.army.mil
 (C) 703,980.0332

www.cb-da.com

Thomas A, Smith
Capital Business Development Associates

thomas,smith@ecb-da.com
AKO: thomas.a,smith@us.army.mil
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New: Merck Sucralose for pharmaceutical applications

In cooperation with Tate & Lyle, one of the world’s leading manufacturers of food
ingredients, Merck is launching an innovative sweetener for drugs: EMPROVE®
Sucralose is a zero-calorie sweetener made from sugar and offering distinctive
advantages over other sweeteners in terms of sweetness, taste, stability, and safety.

. Your advantages:
o Reliable quality o Superior product profile
o Excellent heat and process stabllity ¢ Complete EMPROVE" documentation
Our Sucralose Products:
e Sucralose granular suitable for use as excipient EMPROVE' exp NF
o Sucralose powder sultable for use as exciplent EMPROVE' exp N

No more bitter pills: Innovative sweetener for pharmaceuticals

The proverbial “bitter pill” is a thing of the past — thanks to the innovative sweetener
sucralose that is now available from Merck. Sucralose is 600 times sweeter than normal
sugar, tastes like sugar, safe for consumers, and exceptionally well suited for various

pharmaceutical applications.

Therefore, Merck has signed a global agreement with manufacturer Tate & Lyle to
supply sucralose to pharmaceutical partners worldwide. Merck will also be responsible
for instrumental analysis. Merck customers benefit not only from the extraordinary
properties of sucralose, but also from Merck’s proven technical expertise for formulation
and its well-established sales network.

The perfect sweetener for pharmaceuticals
Sucralose has no calories, does not cause caries and dissolves easily. With its clean,

pleasant and sugar-like taste, sucralose is the perfect sweetener for pharmaceutical
applications, offering various advantages over conventional sweeteners, It is able to mask
with equal ease bitterness and medicinal off-notes, offers great shelf and process stability,
and is synergistic with fructose and corn syrups. Due to its high-intensity sweetness and
its extraordinary pH and heat stability sucralose can be used in a wide variety of
pharmaceutical formulations,

Wide range of application
It is suited for all applications where the goal is to mask the bitter flavor of medicine as

efficiently as possible, for example in syrups, lozenges or chewable tablets. Particularly
important applications are orally disintegrating tablets (ODT products) where good taste
is a key factor for market success. Sucralose is also suitable for children, pregnant women
and persons with diabetes or glucose intolerance.

Sucralose conforms to international pharma standards and is widely used in
pharmaceutical products. The product has been approved by the FDA, is part of the U.S,
Pharmacopoeia, and has been used in products approved by the European Medicines

Agency as well.
119



Simplify your processes
Merck Sucralose is produced undet ¢GMP conditions and Wl“ be distributed as part of

Merck’s successful EMPROVE® product range, EMPROVE® combines particularly high
quality with comprehensive product documentation and excellent service.

Offering reliable quality, superior product qgroﬂle, excellent heat and process stability,
and complete documentation, EMPROVE™ Sucralose from Merck can signifi cantly
simplify your production processes. It is available in 1kg and IOkg containers in pharma
grade and in both micronised and granular form,

For more information, please contact us.
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THE GLOBAL SUCRALOSE MARKET
By Susan Lea

October, 2009

Susan Lea is a market researcher and forensics analyst with more than three decades
experience. Susan has a particular specialty in green technology, food ingredient
industry and nutritional companies. She received her JD from the University of San
Francisco and her MBA from the University of California at Berkeley.

INTRODUCTION

Sucralose is essentially a chemically modified sugar compound, but is 600 times sweeter
than sugar, Unlike sugar, sucralose has no calories since the body does not recognize it
as a carbohydrate, allowing it to pass thru the digestive system without being absorbed.
At the same time, its derivation from sugar allows for a taste profile that is quite similar
to that of sugar and avoids the aftertastes associated with other commonly used sugar

substitutes.

Sucralose, predominantly marketed under the trade name of Splenda, is used as non
caloric (diet) substitute for sugar and high fiuctose corn syrup in foods, beverages and
medicines. Sucralose is also being used with increasing frequency as a substitute for
commonly used sweeteners such as saccharine and aspartame because it is the only high
intensity sweetener actually derived from sugar and has proven superior in taste, stability,
shelf life and/or solubility. It has the further advantage over these artificial sweeteners in
that it doesn’t break down when it is heated, making it an ideal non-caloric sweetener for

baked goods,

Sucralose can be used to create whole new categories of food and beverage products,
such as reduced-calorie cookies, cakes, ice cream toppings, and fiuit and pie fillings. It
also can be used to expand markets for existing low-calorie products, such as jams and
jellies, chewing gum, and carbonated soft drinks, Sucralose is also available in granulated
form so as to measure cup for cup like sugar or is available blended with sugar and half
sucralose, so it may be used in recipes requiring the ability to brown, raise, and activate

yeast as sugar does.

Splenda’s maker, Tate & Lyle (T&L) has been earning large margins on its sucralose
business and still has been unable to satisfy the worldwide demand for the product.
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THE MARKET

According to recent T&L financial statements, the annual market for artificial sweeteners
topped $1.1 Billion in just the US alone.

More recently the marketing firm Global [ndustry Analysts pegged the international
market for artificial sweeteners at $6 Billion. A comprehensive study by Packaged Facts,
a market research firm, reports that in 2008 the combined US market for artificial
sweeteners and sugar exceeded $3.1 Billion,

Recent research shows that more than 180 million adult Americans are incorporating
low-calorie, sugar-free foods and beverages into their meal plan as part of a healthy
lifestyle. This mirrors a worldwide dietary phenomenon as consumers in the EU, China,
India and Latin America are demonstrating a growing calorie consciousness, challenging
food manufacturers to provide them with a wider selection of good-tasting, reduced
calorie products. Because high intensity sweeteners are non-caloric and cost less per unit
of sweetness than sugar or corn syrup, the food and beverage industry has responded by
increasingly using artificial sweeteners in a range of products traditionally containing

sugar or corn syrup.

According to market analysts Mintel, a total of 3,920 products containing artificial
sweeteners were launched in the US between 2000 and 2005, including 1,649 products in
2004 alone. In the UK, for instance, it is extremely difficult to find any non-cola soft
drinks in supermarkets which are not sweetened with artificial sweeteners,

Increased availability of sucralose would expand the market to provide products with
improved taste, increased stability, lower manufacturing costs, and, ultimately, more
choices for consumers, As will be discussed below in more detail, there is an enormous
untapped market for sucralose that T&L is unable to currently satisfy and that it will be
unable to satisfy even when it brings on its new capacity.

It is difficult to develop precise figures on the sucralose market because T&L is the only
serious producer and therefore the market has been artificially constrained by the limits
on their capacity. Based on estimated production and expansion plans announced by
competing makers of Sucralose, world supply will lag behind current world demand for
at least five (5) years, Estimated current world supply of Sucralose is 25-30% of current

world demand,

It stands to reason that had there been more capacity, (1) more inroads could have been
made into the present customer base of the competing synthetic sweeteners, and (2) more
sales could have been made to those customers, currently sweetening with sucrose and
corn syrup, that don’t want to use traditional high intensity sweeteners such as saccharine
or aspertame or that don’t have an option to use any high intensity sweetener other than
sucralose (e.g., due to PH conditions, temperature conditions in their baking processes, or
shelf-life requirements), _The decision by T&L to expand its Alabama plant and build a
Singapore plant (a comblfidd $208MM investment) was made in the company’s 2004
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fiscal year (the year ending March 31, 2004) based on market data that existed at that
time. We know that since that time, the EU has approved Sucralose as a food additive,
the market for sucralose has grown at a double digit rate, and thousands of new products
have been introduced that contain sucralose.

An August 2009 report from Reuters indicates the following international per capita
levels of soft drink consumption:

Country Population Consumption

United States 307 million 760 8oz, servings
Mexico 110 million 674 8oz, servings
Brazil 192 million 315 8oz. servings
Russia 142 million 149 8oz, servings
China 1.34 billion 39 8oz. servings

Using the blending ratio used in Splenda sweetened Diet Coke, i.e., 40 mg of sucralose
mixed with 30 mg of other sweetener and adjusting for population size, the table below

shows the potential total consumption of sucralose . |
/

Country Total 8 oz, Servings | Sucralose required (if 30% of fotal are diet beverages)
United States | 233 billion 2800 tons

Mexico 74.1 billion 890 tons

Brazil 60.5 billion 725 tons

Russia 21.2 billion 253 tons

China 52.3 billion 627 tons

Factoring in the baked products, dairy products, the confectionary market, sweetened
non-carbonated beverages, along with the carbonated beverages market, it is reasonable
to conclude that the US market has a potential to exceed 3000 tons of sucralose.
Moreover, the preceding figures do not take into account the substitution of sucralose for
products currently sweetened with sugar of high fructose corn syrup.

The Chinese Market

In an interview last year Neville Isdell, Chairman and CEO of the Coca-Cola Company,
projected that carbonated soft drink consumption in China will rise to 150 eight ounce
servings per capita each year. China is already Coke’s 4™ largest market and if the
prediction comes to fruition Chinese soft drink consumption will match or eclipse the US
market. [fthe Chinese consumption of diet beverages begins to mirror the US proportion
of diet/total carbonated drinks this would still amount to a potential market of more than
600 tons of sucralose. Again, this does not take into account the very substantial demand
for a non-aspartame, non-saccharin sweetener for the dairy, baked goods and
pharmaceutical/herbal medicine market,
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According to Chinese and international market studies, per capita consumption of sugar
in China is approximately 10 kilograms/person, well below the average world per capita
consumption of 22 kilograms. As the Chinese population develops increased disposable
income and exposure to Western style foods, it is anticipated that per capita sugar
consumption will increase, Moreover, it is now becoming more and more accepted in
China that long term consumption of sugar leads to many maladies. According to current
statistics there are at present 35 million diabetics in China, (with that number expected to
rise to 45 million over the next 20 years) and 95 million Chinese suffer from high
cholesterol. Ifreplaced by sucralose, their collective sugar usage (based on replacing 10
Kg/person of sugared products), would amount to more than 2000 tons of sucralose,

A recent issue of the medical journal, The Lancet, indicates that approximately 18 million
adults in China are obese, 137 million are overweight, and 64 million have metabolic
syndrome-a condition where a number of risk factors for heart disease are present. Taken
together (and undoubtedly there is some overlap between populations of diabetics,
overweight and at-risk persons, etc,) this suggests that a good 10-20% of the Chinese
population have a compelling health incentive to replace their current sugar intake with
non-caloric alternatives. Also, as in the US, there is a sizable portion of the population
(particularly among the younger city-dwellers) that is not at risk but nonetheless
embraces non-caloric alternatives to sucrose based on health related reasons,

There may also be policy considerations militating in favor of official encouragement of
sucralose use in China: Each ton of sucralose that replaces an equivalent amount of sugar
consumption releases 400 Chinese actes from sugar cane production, making it available
for other food/livestock consumption,

The Market Landscape

Finally, and independent of the discussion of artificial sweeteners, is the cost comparison
between high intensity sweeteners and sugar. As demonstrated in the charts below, world
sugar consumption of sugar has been steadily growing and now stands at approximately
150MM tons. As a result of the international trend toward removing subsidies for local
producers (particularly in the US and the EU) the world wholesale price of sugar has
been climbing and is now at approximately $.38/kg. Factoring for relative sweetness, this
equates to a wholesale sucralose price of $228/kg. Retail prices for sugar are much
higher where, for example, US supermarket chain Vons is offering online pricing of
$6.39 for a 10 Ib. bag of sugar (i.e., $1.41/kg). Given our projected cost of under $80/kg,
the company will be well positioned to offer sugar users an opportunity to reduce their
production costs, while at the same time affording them the marketing benefit of touting a
pleasant tasting low-calorie alternative to their standard products.

Other factors pointing to enormous untapped capacity is the fact that in a mature
economy such as the US, over 10 million tons of sugar is expected to be consumed this
year, amounting to wholesale market in excess of $3.7 Billion. We know from T&L’s
figures that the high intensity sweetener market is approaching 30% of this figure (i.e.,
$1.1 Billion). As China Béins to trend toward a fully developed economy, and if the
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same cotrelation of high intensity sweetener consumption to sugar consumption is
applied to the Chinese economy, then China’s 10/kg per person sugar consumption could
conceivably be complemented or supplanted by 3/kg per person in high intensity
sweeteners (the equivalent of 6,000 tons of sucralose). Accordingly, it is believed that the
potential of the Chinese market is enormous, that it is large enough to allow for several
new players as well ongoing sales by T&L and other small Chinese producers. Currently,
the worldwide market is grossly underserved by the current capacity shortage and that
tremendous opportunity exists for substantial international sales.

Sucralose vs. Aspartame and Saccharin

The global market share for artificial sweeteners has been in flux. According to Global
Industry Analysts, Aspartame now dominates the market over previous market leader
saccharin and was expected to exceed $3 Billion in sales worldwide in 2008, representing
a 50% market share, However, both Aspartame and Saccharin have been tainted by
health controversies and remain problematic in the minds of consumers, In 1977 the US
FDA required health warning labels be placed on saccharin (the requirement was
rescinded in the last few years) and Aspartame continues to be dogged by controversy as
to its safety. As an example, a study reported in the European Journal of Oncology in
2005 reported that Aspartame induces lymphomas and leukemias in rats. Sucralose has
been subjected to testing as well but no serious studies have shown negative
consequences, Serious supply issues have thus far prevented sucralose from increasing
on the rapid gains it has made in the sucralose market, however in the US market, where
reasonable supplies of sucralose has been made available it has rapidly eroded the market
share of aspartame and saccharin, rising from minimal sales in 2000 to almost 25% of the
US market in 2006, Current world supplies of competing artificial sweeteners, Aspartame
and Saccharin, are 20-50% in excess of cutrent world demand, and price reductions and
dumping is occurring in the marketplace.
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COMPETITION

Tate & Lyle is the inventor of sucralose (under its Splenda label) and it is by far the
largest producer of sucralose, In the last few years it has had tremendous difficulties in
increasing its capacity. It had originally produced out of a single plant in Alabama that
was supposed to have been doubled in size. In January 2007 it was due to complete a
second plant in Singapore having about 2/3 of the capacity of its Alabama plant, After
more than two additional years of tinkering in Singapore and after a cost run-up
exceeding $200MM, T & L is now producing solely from Singapore and has mothballed
its Alabama plant (writing off it $75MM expansion expense there). Direct market
interviews confirm that T&L’s Singapore/worldwide capacity is in the range of 1000

metric tons per year.

T&L’'s inability to generate increased levels of production has essentially frozen
sucralose sales quantities at 2006 levels. Anecdotal reports and sources within the T&L
distribution system indicate that their pricing is quite variable, depending on what the
sucralose is being used for and on what part of the world they are selling to. ‘

o For example, Tate & Lyle sells its product in China through a single distributor,
Jebsen and Sons. Our undetstanding is that Jebsen had been allocated merely ten
(10) tons per year for the entire China market, and that T&L is focusing its
marketing effort and allocation of its production in the US and EU markets,

Additionally, we are aware of a few small sucralose producers in China (some of which
are inter-related companies), ranging in capacity from a three hundred tons at one
producer to 10 tons year (collectively, about 500 tons of capacity). They were recently
successful in an ITC action brought by T&L and were found not to be infringing any
existing T&L patents. Press statements from T&L imply that these producers are using
outdated technology (e.g., the technology originally used in T&L’s Alabama plant).
Based on samples of their product that have been tested and otherwise evaluated, it
appears that they face three sets of problems—either they are unable to consistently turn
out product, or they are only able to produce a high intensity sweetener that does not
meet the sucralose spec and therefore is not approved for use) or their product has an
inferior sweetness profile and mouthfeel to Splenda.

The prevailing price for bulk sucralose is quite variable, depending on the use and the
market, Our market research indicates that US prices are in the range $165/Kg (for large
beverage company customers) to $250/kg (for baking industry users), EU prices are a bit
higher than US prices and appear to be $200/Kg and up. Pricing in China ranges from
$150-$250/kg depending on whether the product comes from T&L or from a domestic
producer and depending on the quantity (some Chinese producers will fill spot orders at
low prices to freeze out competition, but cannot afford to produce volume quantities at
concessionary prices).

Beginning in fall 2005, food and beverage industry analysts began noting that Tate &
Lyle would have less ﬂex1%ﬁity to increase prices on its Sucralose product because of the
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expiration of important patents in 2005, 2006 and 2009, some of which patented
technology involve its production process, Tate & Lyle have over 32 patents which affect
Suctalose, but Tate & Lyle spokesmen had claimed in 2005-2006 that it is their “3™
Generation plant and expandmg demand” that protected their market leadership. Now,
Tate & Lyle claim it is their 4™ Generation plant and long time relations to industry that
protects their market leadership. Regardless of the expiration of its patents, Tate & Lyle
announced In March 2005 that it could not take on new US customers and would have to
prioritize existing customers until it completed the planned expansion to its Alabama, US
plant and the opening of its new Asian plant, and, thus, increased its manufacturing
capacity, because it simply “could not produce sufficient quantities of Sucralose to satisfy

the demand”,

e By April 2009, Coca Cola and PepsiCo announced that they “were looking to
abandon” their plans to market beverages containing Sucralose. Chief marketing
officers of both beverage giants indicated they were looking at stevia based
sweeteners, Did Coca Cola and PepsiCo simply look elsewhere for a quality
supply of zero to low calorie sweeteners as they were unable to obtain adequate
supplies of Sucralose to go forward with the launch of a large roll out beverage
containing Sucralose?

There are other Sucralose suppliers now engaged in marketing Sucralose, including
Heartland Sweeteners in the US and Guangdong Food Industry Institute / L&P Food
Ingredient Co, in China, after succeeding in costly lawsuits filed against them by Tate &
Lyle. Tate & Lyle spent more than $15 Million USD prosecuting its case against Chinese
manufacturers of Sucralose. Following the April 2009 final decision of the International
‘Trade Commission (“ITC”), in which the ITC found there had been no infringement of
the Tate & Lyle patents, three Chinese manufacturers of Sucralose publicized
announcements of their planned expansion and aggresswe marketing plans, none of
which-information has been verifiable,

In March 2009, JK Sucralose announced it intended to expand its capacity from 800 to
1100 metric tons, JK Sucralose claims it produced 200 metric tons of Sucralose in 2008,
Niutang Chemical announced in June 2009 that it intends to expand its plant capacity
from 300 tons to 500 tons within the next three years, and to 1000 tons by 2014, While
Niutang Chemical remains silent on how much Sucralose it is producing, it reported that
its sales of Sucralose tripled between 2007 and the end of 2008, Guangdong Food
Industry Institute has branded its Sucralose as “Zueit”, and has made a strategic
partnership with Ingredient Specialties, Inc. of California, USA. All three of the Chinese
companies impacted by the ITC decision have claimed that they expect much higher
global demand for Sucralose and the need for increasing supply Even Tate & Lyle has
admitted that demand for Sucralose has been very strong since the “start of the calendar

year” 2009

There are two companies in India who have moved forward with limited production of
Sucralose, One is Alkem Laboratories which has partnered with Dublin and Geneva
based Fusion Nutraceutical@” Fusion launched their Sucralose product in May 2008, and
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the companies admit their Sucralose is manufactured using the expired Tate & Lyle -
patents. Alkem Laboratories announced that their plant has the capacity to produce ten
metric tons per month. Sales of Alkem’s Sucralose in the UK during 2007 were priced at

about 130 English pounds per kilo,

The other Indian manufacturer of Sucralose is Pharmed Medicare, The CEO of Pharmed
Medicare announced in January 2006 that Pharmed had been able to manufacture
Sucralose using a process distinct from Tate & Lyle. However, Pharmed has had
difficulty building a plant capable of manufacturing any commercial volume of its
Sucralose, and admitted that making Sucralose on a commercial scale “is not easily
transferable from the lab”. In 2007, a year after announcing it could manufacture
Sucralose, Pharmed Medicare admitted that it needed another year before it would see
successful commercial production,
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HISTORY OF CHANGING MARKET TRENDS--SUGAR TO
SUGAR SUBSTITUTES

By 1991, about 101,000,000 Americans were using low-calorie, sugar-free foods and
beverages. 10 years later, in 2001, 163,000,000 Americans were doing so, and by 2007,
the number of Americans using low-calorie, sugar free foods and beverages had
increased to 194,000,000, Those numbers are based on the research of US-based, market
research firm, Packaged Facts, who also claim that at least one-third (1/3) of US adults
are on a weight-loss diet. In Packaged Facts’ October 2008 study, “Trends in the US
Market for Sugar, Sugar Substitutes and Sweeteners”, they claim the global artificial
sweetener market in 2008 was $3.1 billion USD, and predicted it would grow to $3.2
billion USD by 2012, pushed by all the weight-loss efforts of worldwide consumers, and
this is without adjusting the figures for sales projections based on latent demand (ie.,
Sales if Sucralose supplies were larger and/or sales if more manufacturers could have
switched to Sucralose from caloric sweeteners)., Information Resources, Inc, (“IRI”) year
2008 consumer study for Tate & Lyle revealed that more than 70% of US households, an
estimated 82 Million families, purchased foods and beverages showing the Sucralose
branding, the “Splenda” logo, a registered trademark of McNeil Nutritionals, LLC,

Americans began using sugar substitutes when Saccharin was introduced in 1957,
Aspartame, more commonly known as NutraSweet, was introduced to Americans in 1981,
with new product beverage launches sweetened by Aspartame, or NutraSweet, occurring

in 1983,

While Sucralose is an artificial sweetener, it begins with sugar or sucrose, and is the only
sugar substitute that originates with sugar, Sugar is'a commodity, traded both in its raw
and refined states, and early in 2009, the news reported remarkable increases in the price
of sugar, reaching its highest price since 1981, The 2008/09 sugar price increases are
alrcady “history” as the US Department of Agriculture forecasts total world sugar
production for 2009/10 at almost 160 million tons, raw value, up more than 11 million
tons from 2008/09, World consumption and government storage of sugar neatly matches
world production, Various sugar producing countries are exporting and expected to
export a total of more than 51 million tons of sugar in 2009/10. Brazil, Mexico, Australia,
India, China and Thailand are typically net exporters of sugar, and all are affected by
disparate yield rates, unusual dryness, excessive rainfall, severe cold, high freight rates,
high oil prices, the global financial crisis and domestic ethanol demand, The Office of
Global Analysis of the Foreign Agricultural Service Division of the US Department of
Agriculture remains in constant study of the world production, sales and consumption of
sugar and other commodities. The Office of Global Analysis can literally describe how
much of India’s cane production in 2008/09 was diverted to make alternative sweeteners,
from which regions of India, and in which months of 2008 and its effect on world sugar
supplies, When world sugar supplies move to a deficit, the price of sugar increases,

The governments of both China and India take measures to boost sugar production and
consumption by guarante?é?gg reasonable returns to farmers using subsidized prices and
government purchases for fhic national sugar reserves, and through tariffs or lack of tariffs
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on imports, quotas and lack of quotas on imports and the control over the production and
sale, domestically, of artificial sweeteners, China’s Ministries of Commerce and Finance
and its National Development & Reform Commission (NDRC) publish plans, generally
in January, concerning the government’s planned purchases for its national sugat reserves,
pre-set purchase prices and various sugar production and consumption forecasts. China
forecast a 5% increase in the consumption of natural sugar in 2009/10 due to the expected
growth in China of its beverage and food processing sectors, However, China consumer
studies show 10-20% of Chinese consumers searching for low calorie food and beverage
alternatives, A Food Ingredients Trade Show held in Shanghai, China on June 23-25,
2009, focused on health angd natural ingredients,

While the US population increased from almost 197 million in 1966 to almost 304
million in 2008, an increase of about 54%, the consumption of refined sugar decreased
21%, from a total of 97 million pounds in 1966 to only 66 million pounds in 2008.
However, Ameticans in search of caloric sweeteners have been consuming corn
sweeteners since 1966 in their foods and beverages so that by 2008, more than 69 million
tons of corn sweeteners were consumed in the US. That trend has been followed
wotldwide. High fructose corn syrup, a caloric sweetener and sugar substitute, represents
an average of 77% of the total corn sweeteners consumed in the ten (10) year period
1998-2008, Corn sweeteners are being changed to respond to the clear marketing trends
demanding zero or low calorie foods and beverages. While corn sweeteners may result in
reduced caloric intake over sugar, they simply do not satisfy the zero calorie and low

calorie market trends,

In 2008, the US produced almost 9 million tons of high fructose corn syrup, and exported
almost 700,000 tons of it. The US imports both raw and refined sugar, about one half of
its annual 2,400,000 metric tons of imported sugar coming from Mexico in 2009,
Through 2006, the US manufactured all of the Sucralose sold in the US, but Sucralose is
now being manufactured outside the US.  With a variety of Sucralose patent disputes
being resolved at the end of April 2009, and Tate & Lyle closing down its US Suctalose
manufacturing facility in Alabama in June 2009, manufacturers wishing to switch to
Sucralose or launch new products which incorporate Sucralose must purchase Sucralose
from high quality overseas Sucralose plants,

During the five (5) year period 1978-1982, which were the early years in the US for the
substitution of artificial sweeteners for sugar in sugar containing products, the US
Consumer Price Index showed that the price of artificial sweetener containing products
remained constant with or in excess of the price of sugar containing products, During the
ten (10) year period 1998-2008 and including the period January through May 2009, the
price of products containing artificial sweeteners declined significantly as against the
price of sugar containing products. With price and dieting concerns affecting usage,
surveys are showing that more than 46% of US households are using sugar substitutes,
With more than 90% of US consumers currently believing that they are living in a
recession, more than 72% of consumers report that prices are affecting where they shop
and what they buy (see primary research conducted in August 2008 and April 2009 by
UK-based Datamonitor), 130
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Recently, in Europe (EU), domestic sugar producers were given government incentives to
cut production, making EU food, confection and beverage manufacturers more dependent
on imported sugar and sugar substitutes. Disruptions in the sugar market and pricing
increases that occurred throughout 2008 for sugar could drive more EU manufacturers to
use more artificial sweeteners, At the same time, Saccharin and Aspartame are losing
market share in EU to Sucralose due to health scares and the increasing market trend
toward healthy and functional food.
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SUMMARY AND LATEST DEVELOPMENTS

The global demand for sugar substitutes continues and grows as increasing
numbers of consumers, worldwide, demand healthy, zero and low calorie foods and
beverages,

Aspartame sales in North America, Latin America and Europe slipped dramatically after
2004, opening the door for Sucralose and other artificial sweeteners, especially in the
beverage industry, Between 2004 and 2005, Merisant’s sales in North America of
Aspartame dropped 22%, dropped 20% in Europe and dropped 21% in Latin America,
NutraSweet, Ajinomoto and SinoSweet have stepped into the gap left by former US
Aspartame maker DSM, and sugar substitute manufacturers are exploring other
sweeteners, including Tagatose and Stevia based products. Traditional makers of high
fructose corn syrups, like Archer Daniels Midland Co., are rushing to add “no- and low-
sugar and reduced calorie options”. ,

Other companies, like Swiss-based Firmenich and San Diego, California based Senomyx
are dealing with supply shortages and zero calorie market demands by promoting the use
of flavor enhancers (a sweetness enhancing molecule which enhances the perception of
sweetness), including their S2383 flavor enhancer for Sucralose, licensed in 2008, Bio-
chem giant Mitsui & Co. has set up a Sorbitol plant in China, Meanwhile, McNeil
Nutritionals has announced its expansion into and promotion of a product combining
stevia and pure can sugar, branded Sun Crystals All-Natural Sweetener. Metisant’s
subsidiary, Whole Earth Sweetener Co. is producing, under partnership with PepsiCo, a
stevia based product trade-named and branded, “PureVia”.

On other fronts, the giant supermarket, Wal-Mart, has recently, as reported in the August
2009 issue of www.foodprocessing-technology.com, began selling to its retail customers,
a Sucralose-identical product under the trade-name, “Altern” (is Altern short for
Alternative?), from an as yet unknown source, for a price 30% less than the “Splenda”
trade-named Sucralose product. Retail quantities of “Altern” are still too small to factor it
in to world wholesale prices, A sweetener company with the capacity to produce a high
quality Sucralose product in sufficient quantities will have a ready market with price
determined by competing, higher demand over world supply and competing zeto to low
caloric, healthy sweetener products of sufficient available supply. Currently, pricing in
the EU and the US is running $200-275/kilo, and the price in China is resting at
approximately $200/kilo.

© 2009, Susan Lea
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M, Bruce Cole
Chairman
. Mamtek International, Ltd.
3040 Motor Avenue
Los Angeles, CA 90064

Dear Mr, Cale

Thank you for your consideration of locations in Missouri for Mamtek’s United States
production facility. Missouri offers a pro-business climate, incentives and financing,
infrastructure, a highly skilled workforce and quality of life, There are a range of communities
that offer an attractive, long term home that will support Mamtek’s growth, Missouri offers a
number of tax credits and financing plans all designed to encourage successful businesses like

Mamtek to locate here.

In the United States Senate, I serve as the Vice-Chairman of the U.S.-China Inter-
Parliamentary Group and strongly support projects such as this that will increase trade, economic
prosperity, and enhanced cultural ties between both Missouri and China, In St. Louis, The
Midwest-China Hub Commission (MCHC) is working to facilitate an air freight and cargo
service hub between the central United States and China via Lambert St. Louis International
Airport. Subsequent to Missouri delegation visits to China to promote this project, it has
reccived the strong political support and endorsement of Chinese officials, including Vice
Premier Wang Qishan who led a reciprocal delegation to St, Louis in June 2008,

The potential location of Mamtek International in Missouri could serve as a model for
successful commercial collaboration between Chinese and U.S. manufacturers and markets, It is
a measurable example of how a working relationship between China and the Midwest can be
mutually beneficial, creating jobs and opportunities in both countries,

Ilook forward to working with you and with the leadership of Mamtek International in
support of locating in Missouri,

Sincerely,

fad

Christopher S. Bond
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February 17, 2010

Mr. Ely Malkin
President
Mamtek International Limited

3040 Motor Ave.
l.os Angeles, CA 90064

Dear Ely,

I wanted to write you to re-confirm our interest in your sucralose.
As I have indicated to you, we are a leading company in the
Mexican food ingredient sector and presently purchase sucralose
from China in one ton containers. However, our Mexican
customers have a strong preference for product that is produced
in North America. ' If you were to set up manufacturing operations
in either the U.S. or Mexico we would anticipate a market in the
vicinity of 40 metric tons per year, dependent on quality and

pricing.

I look forward to discussing this with you further as your factory
comes closer to completion.

Sincerely,

7@;«(%0,

F. Xavier Milke Garcia
General Manager
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Capital Investment Efficiency: Tate & Lyle v. Mamtek

Below are citations quantifying the capital investment required for Tate & Lyle's (T&L) most
recent manufacturing construction so that these figures can be compared to Mamtek's,

Summary of citations: Original T&L capacity in Alabama (their sole facility at the time) was less than
700 metric tons. A company announcement in the same time period proposes expansion of this plant
to 1400 MT, at most. When T&L announces the new Singapore plant, it claims this capacity will be
2/3 of the expanded Alabama facility, which is equal to 1000 metric tons. A separate release by the
Singapore government confirms that T&L spent at least of $208M in (US $) construction costs for the
1000 ton capacity. (Note that we reference the Alabama facility as an analytic device so that we can
“solve for” the Singapore capacity. The US factory has in fact been totally abandoned by T&L.)

Capital investment comparison.

T&L (Singapore) Mamtek (US)
Capital for construction: $208 million $32.25 million (est.)
Total capacity output; 1000 metric tons 300 metric tons
Dollars per metric ton: $208,000 $107,500
Ratio: . 194% of Mamtek investment 52% of T&L investment

Note table does not account for lower costs for T&L to build in Singapore vs. US.

CITATIONS & ANALYSIS

1. Original sucralose production, in Alabama only, placed at a maximum of 700 MT! "Tate &
Lyle in 2005 announced plans to triple the production capacity of sucralose to 2,000 metric

tons/year by... constructing a new grassroots facility in Singapore.”
Bray, Ronald G., “Sucralose Production Via the Sucrose-6-Acetate Route,” November 2006.

http:/iwww.sriconsulting.com/PEP/Public/Reports/Phase_2006/RW2006-4/RW2006-4.html

2. Alabama plant proposed to be at most 1400 MT following expansion: “During 2004, Tate
& Lyle announced two expansion projects to this plant (Alabama). On completion, these
two projects will more than double output capacity compared with that achieved at the time

of Tate & Lyle’s acquisition.”
Tate & Lyle Press Office: November 24, 2004, “Tate & Lyle to Bulld New Sucralose Plant in Singapore.”

3. Singapore plant later set by T&L at 2/3 expanded Alabama plan = 900 to 1000 MT, rather
than earlier announcement: “Tate & Lyle PLC announced today that a new., sucralose
manufacturing plant is to be built in Singapore... Once fully operational, the Singapore

plant will have a capacity two-thirds of that at the expanded Alabama facility.”
Tate & Lyle Press Office; November 24, 2004, "Tate & Lyle to Build New Sucralose Plant in Singapore.”

4. Following major work in construction, capital costs for project as released by Singapore
government are $208M: "The Tate and Lyle plant which commenced operations in April
2007 . [costs] some S$300[@5I|on equal to US$208 million, the facility then represented

the company s largest investment in Asia.”
hitp:/iwww.sedb.com/edb/sg/en_uk/index/news/articles/singapore_s_consumer.html,
“Singapore's consumer Industry sees steady growth," September 3, 2009,
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\// CGUIS T OM DRY BLENDING & PACKAGING

The following mouth taste test were performed solely for the benefit and internal use of NAMAR, and is
not intended or authorized to be relied upon by any third party.

Blind Test March 3, 2010

Two formulas using Sucralose were chosen as controls for the blind taste test,

Labeled

o Control #1 Vanilla Latte

o  Control #1 Mocha
We replaced the Sucralose from each formula with Mamtek Sweet{.
Labeled

o  #2 Vanilla Latte with Mamtek Sweet@
o #2 Mocha Mamtek Sweet@

Each formula was then mixed using a ratio of 20 grams to 4 oz of water, Both the control and the-
product with Mamtek Sweet@ were poured into taster cups with marked labels on the bottom of the

cups.
e C1V (control)
o C2V{w/ Mamtek Sweetd)
e  CI1M {control)
e C2M (w/ Mamtek Sweet@)

Results

Tasters could not tell the difference between two drinks and found them both comparable to the

control,
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MAMTEK INTERNATIONAL LTD. — PROJECT SUMMARY

The Opportunity

Mamtek International is looking to locate new production within the United States. The goal is
to construct an expandable production facility, initially having five manufacturing lines that will
employ 160+ people. Mamtek seeks a long-term, collaborative relationship with state
government, to leverage a blend of grants, no-interest and subsidized loans, and tax credits, to
enable rapid construction as well as the future growth of our U.S. facility.

Mamtek is committed to generating good, stable jobs. The initial team will consist of 140+
employees who are factory workers earning a base salary of $35,000 and total loaded
compensation equal to ~$45,000 to include health care benefits. Another 12 supervisory roles
will earn base salaries of $45,000 ~ $70,000. These jobs are “green”, high-tech driven and
long-term as they are embedded in an industry of tremendous demand and excellent margins.

Mamtek Is a manufacturer and marketer of authentic sucralose: a healthy, environmentally-
sound, no-calorie, no-carb high-intensity sweetener. Sucralose is a very low-cost alternative to
sugar, It is superior to other sugar-alternatives, on essential dimensions, especially taste, shelf-
life and stability as well as a lack of health concerns. Sucralose is approved by the US Food and
Drug Administration as well hundreds of other FDAs worldwide,

Sucralose is a key ingredient in four global sectors — dalry, baking, beverage, pharmaceuticals -
and a very wide range of end-products.

This Is a multi-billion-dollar, high-growth market with extreme excess demand. The market has
been dominated by a single large firm, Tate & Lyle (T&L), that has failed to meet ongoing
supply challenges. In fact, T&L has been unable to increase production since 2006. Industry
experts estimate that existing worldwide supply is just 25-30% of current demand.

Mamtek's position is made possible by its proprietary technology and manufacturing processes,
which are considerably more efficient and less capital intensive than that of T&L. Margins are
extremely robust: T&L reports operating cash flow (EBITDA) of 40%.

Many companies in the U.S. along with almost all companies in the rest of the Americas simply
cannot secure sufficient sucralose to meet their consumers' growing preferences for health-
conscious and weight-conscious product. Even companies with global presence have been
unable to execute on new and lucrative product lines that sucralose makes possible and
differentiates, As example, neither Coke nor Pepsi can as of yet roll out sucralose-only diet
sodas, despite compelling health concerns and positive economics, and “recipes on the books".

Mamtek seeks to locate in the United States for two key reasons:

w  First, customers and potential customers worldwide have told us that they are far more
inclined to buy larger volumes and/or pay premium pricing for U.S.-manufactured sucralose.
For some, this halo effect extends even to non-U.S. made product so long as we have

significant U.S.-production ongoing,

«  Second, Mamtek envisioné'éxpanding the U.S. manufacturing facility to serve as our base to
supply all of the Americas including the United States, Canada, Mexico, Brazil, etc. "Made in
the United States" allows us to meet NAFTA requirements.
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Attractive Jobs and a Compelling Message

We offer your state what we hope are several compelling reasons for partnership:

1) Mamtek jobs are good jobs . We will pay a base salary of $35,000 for factory
workers, plus a strong benefits package including health care. The average pay will
$35,800 and the average loaded pay will be $46,175.

2) These jobs are high-tech driven. The proprietary technology that Mamtek invented,
developed, verified and scaled is IP that allows us to alter the sugar molecule and
convert it into sucralose. There is no other way to create the sucralose molecule. This
high-tech process is also extremely hard to duplicate.

3) Mamtek jobs are sustainable over the long-term. With just 25- 30% of total
demand filled, and mounting pressure on companies in our customer sectors to develop
new tasty and affordable offerings that are weight~ and health-conscious, sucralose is a
booming business. Moreover, the parameters on this first Mamtek project are designed
so that we can grow swiftly and substantially in the same location as our needs scale.

4) Mamtel jobs reverse the flow of sucralose-manufacturing jobs from Asia and
back to the United States, One year ago T&L shuttered its US production and
moved to Singapore, thus eliminating ~320 American jobs. Given that Mamtek’s current
facility is located in China, this is an opportunity to substantively reverse that job flow,

5) Our jobs are healthy and green. Only Mamtek's process is free of hazardous
emissions. This is a claim the other sucralose manufacturer cannot make. Our process

is also free of hazardous wastes.,

6) Mamtek jobs creale a healthy, green product for all Americans to enjoy.
Sucralose is completely devoid of calories as well as carcinogenic/health concerns.
Hundreds of scientlific tests bear out these statements. Unlike T&L, no ammonia is
used. Plus, making sucralose uses minimal water when compared to sugar.

7) Once we complete the financing, we will be employing Americans in your
Jjurisdiction and delivering product within six months. That timeline covers the
complete build-out, sourcing and training.

As an Appendix you will find an overview of the project, along with a jobs overview with
compensation levels, The key project items are: land, building retrofit with electric and HVAC,
production lines equipment and proprietary installation, hiring/training, initial operating cash. -

There are numerous location-specific factors which can reduce or affect costs. Based upon
current information, we estimate total investment at $35M.

Mamtek will team with state government, to secure a blend of grants, no-interest and
subsidized loans, and tax credits. This will enable rapid construction of the U.S, facility and its
future growth. It will also enable greater competitiveness vis a vis our China facility, where
wages are lower, and the stafg fas granted us the land and building, among other support.

We are enthusiastic that a strong relationship and development package will be set quickly.
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Market Detail

Sucralose is a sugar-alternative approved by the U.S. Food and Drug Administration as well as
hundreds of FDAs worldwide, representing all major European and Aslan nations. It has broad
use as an ingredient in four sectors world-wide: dairy, baking, beverage and pharmaceuticals.
Industry buyers consider sucralose superior to other sugar-alternatives on essential dimensions,
especially taste, shelf-life, solubility and stability. The benefits of sucralose include:

» Sucralose contains no calories and no carbohydrates, allowing companies to meet the
accelerating demands of weight- and health-conscious consumers. Sucralose is not
metabolized so that it passes through the body without being absorbed.

o AL 600 times the sweetness of sugar, sucralose is significantly less costly to use than sugar.
e Sucralose bakes, cooks and stores like sugar but without any of the health concerns,

o Compared to chemical sweeteners such as aspartame and saccharin, sucralose has met
hundreds of scientific studies all showing no carcinogenic or health issues whatsoever.
Plus, unlike T&L, Mamtek’s processing is free of ammonia and any hazardous substance.

o Compared to agricultural products (stevia), Mamtek’s sucralose production can be scaled
rapidly without specialized shipping or storage, and does not require extended land use.

o The low quantities of agricultural inputs required to produce sucralose means that its
lifecycle water requirements are dramatically lower than those of sugar— a key
environmental claim for leaders in some industries especially beverages.

o Its close taste to sugar and lack of after-taste, along with processing and storage stability at
both high and low temperatures, render sucralose far more desirable in commercial,
industrial and household applications than other sugar substitutes,

o In sum, sucralose provides a unique opportunity to improve existing low-calorie products
and also develop new reduced-calorie product with good taste and attractive pricing.

Despite the usefulness of sucralose, its worldwide market is beset by continuous and extreme
excess demand. The combined markets for sugar and sugar substitutes exceeded $3.1 Billion
in the United States alone — a figure that excludes key nations such as Brazil, Russia, Mexico
and China. Depending on world region, 30-50% of consumers make purchasing decisions that
favor food and beverage products with zero to low calories and perceived healthy ingredients.

Critically, researchers observe that just 25-20% of total demand for sucralose is currently being
supplied. This is a situation that will continue well into the new decade given the severe and
ongoing production constraints faced by Tate & Lyle; In fact T&L has been unable to increase
production since 2006. Other far-smaller suppliers, based in China and India, have been
completely unable to duplicate authentic sucralose in bulk: Their products fail on a range of
specifications, from mouth-feel to after-taste to batch consistency, and their quantity production
is miniscule. Because it takes considerable lead-time to develop and optimize the technology
and test the manufacturing td4Beate the sucralose molecule at high levels of purity and in a
fashion that does not infringe on prior patents, it is Impossible for new players to come on-line
in the next several years.

Mamtek Project Summaiy Q1-2010



Mamtek’s Position

Mamtek’s entry into the market thus makes Mamtek only the second large-scale supply source
for approved sucralose, Mamtek’s product meets all FDA metrics, including safety and purity.
It has also passed testing and taste metrics In a recognized U.S. food laboratory.

To do this, Mamtek developed and implemented a proven, game-changing manufacturing
technology that is completely different than the approach used by T&L. This modular
manufacturing technology Is far more efficient than that of T&L, both in type and number of
processes as well as in its reutllization of the most expensive chemical manufacturing input.

»  Mamtek’s proprietary and innovative technology enables the manufacture of sucralose
continuously, flexibly and rapidly. The Mamtek process utilizes both hard-assets as well as
chemical inputs far more efficiently and reliably than previously possible, With this
foundation, we are equipped to provide a strong competitive and economic advantage to
customers who seek to use sucralose as an ingredient in their current products and/or
develop and sell new sucralose-based offerings.

As of December 2009, Mamtek had moved from development into manufacturing and sales.
We have completed both an 18-ton pilot production line and a full-scale, fully-functional 60 ton
line (metric tons per annum). Each step and detail in the manufacturing and operational
processes have been verified independently by the international patent law firm Perkins Coie.

Further, we have finalized the strategic relationships necessary to deliver pharmaceutical-grade
sucralose, which requires adherence to more exacting clean-room standards and cettification.

In the few months since the start of 2010, contracts have been cemented for the delivery of
264 metric tons per annum for 3 years (totaling 792,000 kilos). This alone equates to 88% of
total output from five lines for their first three full years of production.

Moreover, sales already cover 120 tons annually for years 4 & 5, or 40% of output into 2015,

The current contracts are with four companies; a food flavoring manufacturer and distributor; a
dairy manufacturer; and, two pharmaceutical manufacturers and distributors. The smallest of
these companies generates a minimum $100M annual sales,

Additional sales dialogs in five countries (U.S., Mexico, China, Korea, Australia) are moving
forward, including a 300-ton contract in the final stage of negotiations. We have strong signs
of interest from Makymat, a huge food-additive representative for Cargill and Grain Millers, and
from NutraSweet, the 45-year global firm based in Chicago. Other talks in progress include
Nestle, DANONE, two overseas bottler-distributors for Coca-Cola, and Pepsi North America.

For strategic customers, we offer the opportunity to “ock in” sucralose supply at extremely
attractive long-term rates, We do not require a sole-source relationship; in fact, we
understand from our conversations with customers that having two primary sucralose supphers

may be a great benefit.

144

Mamtek Project Summary Q1-2010



Corporate Background.

Mamtek International is a Hong Kong corporation founded, owned and run by U.S, citizens and
U.S. permanent residents with deep expertise in manufacturing, engineering, food science,
investments, procurement and sales on a global level.

Mamtek was launched five years ago, when senior market leaders from relevant industries
outlined for us their accelerating need for sucralose against a backdrop of extreme pent-up
demand, structural sourcing constraints and no new supplies anywhere on the horizon.

Management realized that, despite the ubiquity and utility that sucralose offers, it is “just” an
ingredient, i.e. sucralose constitutes a relatively small percentage of overall cost in a wide range
of end-products that include soft drinks, energy drinks, jams, jellies, cookies, muffins, gum,
yogurts, ice-cream, medicines, and much more. It is sucralose that enables the branding and

differentiation of these products as healthy, tasty and environmentally-sound.

Yet — just as sugar Is sugar and salt is salt — sucralose itself does not require branding.
Sucralose has been defined both chemically and on a purity basis by the U.S. FDA since it
approved sucralose in 1998; FDAs throughout the world adopted the same set of standards,
Thus, to be deemed “sucralose”, the standard is the same the world-over, It is the molecular
structure and purity of Mamtek’s product that qualifies it as sucralose and allows it to meet the
stringent scientific requirements for this classification,

Our first steps were to secure and perfect the technology to convert the sugar molecule into
sucralose, and propel Mamtek’s efficient and elegant manufacturing processes. The technology
and processes we invented, optimized and verified are easily scalable, with unit production
costs below those of any other manufacturer, and plant costs and plant construction times far
lesser than those of T&L. Relatively smaller production lines provide agility vis a vis sales, while
substantially minimizing any possible future disruptions to production, There are no hazardous
substances to manage -during production and no hazardous waste products for disposal.

At the same time, Mamtek instituted top-tier IP protection systems and processes — because
deep IP protection provides important structural defenses for the company's market position as
customer commitments grow. Patents are filed in 51 countries worldwide; favorable guidance
has been Issued from the U.S. PTO, advising that first patents will be granted within months.

Next, we segregated out access to all trade secrets via a unique relationship with an
independent engineering firm, Ramwell International. Ramwell is owned and run exclusively by
the inventors of our technology, each of whom is a major shareholder in Mamtek, They
established Ramwell specifically and solely for the purpose of conducting (under contract to
Mamtek) all IP-intensive activities, thus assuring that this knowledge is kept apart from the
factory and its daily activities, Ramwell's responsibilities include installing and maintaining
Mamtek's turnkey production lines; training the labor force on QCQA and routine maintenance;
continuing R&D to extract further manufacturing efficiencies; and on an ongoing basis, creating
the mixture of inputs that becomes the starting batch for Mamtek’s manufacture of sucralose.
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As a springboard to the international marketplace, Mamtek chose to begin operations in China.
We did so for three reasons.

First, like other densely populated nations at this stage of economic development, China is a
“sleeping giant” in sucralose demand. 85% of T&L supply Is directed into the United States,
leaving just ~10 metric tons per year for China. Yet China's government is aggressively
discouraging sugar use, for agricultural environmental and water reasons, as well as in an effort
to address the growing welight-driven epldemics of obesity and diabetes. Chinese companies
have approached Mamtek to discuss requirements totaling several thousands of metric tons per
year — and that is in just the two months since production was announced.

Second, as many multinational firms can attest, manufacturing in China can be supervised to
exacting standards while yielding excellent cost-advantages. Not only are plentiful skilled labor
and good execution systems available; Chinese leaders court international manufacturers. Such
support helped Mamtek in the rapid establishment and testing of our current lines now in Fujian
Province. Mamtek has further secured an ongoing economic development package in Fujian.

Third, Mamtek’s principals have been doing business in China since the mid 70s. This gives us
an unusual ability to cultivate the high-level relationships required on three fronts: customers,
suppliers and government. For example, we maintain close relationships with senior members
of major Chinese banks, the Ministry of Health and the National Development and Reform
Commission (NRDC) which is charged with implementing government development policies.

To deliver on current and pending contracts, Mamtek is moving rapidly to scale production,
There are no special needs for shipping or storing sucralose (it has a shelf-life without
refrigeration of two years), and all necessary inputs are widely available. Thus, in the interests
of diversification, we recently began investigating additional locations outside of China — in
other Asian nations, in Latin America and in the U.S., utilizing federal/state stimulus funds and
the agency officials who direct their disbursement. U.S.-made sucralose is the most desirable.

Mamtek’s modular manufacturing design assures that we establish new production in response
to new demand, rather than investing substantial capital without sales visibility. Optimal
flexibility assures that we ramp quickly, incrementally and at low capital requirements. Just

4 - 6 months are required to build any series of lines and move them into full-scale operation,
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Next Steps

The quality of Mamtek’s product (sweetness, mouth-taste, lack of after-taste and so forth) has
been validated by an international food testing laboratory. We invite you to review the report
and/or run your own tests. If you wish, you may also verify our plant processes, whether by
reviewing the documentation or through talks with the international auditors.

We recognize the desire on all sides to move quickly. To this end, we are prepared to share
letters of purchase from customers covering the output from the U.S, lines; letters of intent
from potential customers interested In a source of U.S.-made authentic sucralose (of which
there is none currently); letters of reference from our existing vendors; and a letter of reference
from our bank, Of course we will also share project financials in relevant detail, once location-

dependent issues can be fine-tuned.

We look forward to accelerating this project with your assistance and support. Please contact:

Bruce Cole, CEO & Chairman, 310-804-0416 / bcole@mamtek.com

Reena Gordon, COO 310-503-0280 / rgordon@mamtek.com

Thomas Smith, Government Relations 703-347-9702 / tom@ch-da.com

Attachments: Jobs Summary, Investment Summary
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The NutraSweet Company

1762 Lovors Lane, Augusta, GA jegot
Telephone (8oo) 3235321

March &, 2010

Mr. Ely Malkin

President

Mamtek International Limited
3040 Motor Ave,

Los Angeles, CA 90064

Dear Ely,

Thank you for bringing me up to date regarding your progress in bringing Mamtek's sucralose to
market.

As you are aware, the NutraSweet Company one of the largest food ingredient manufacturers in
the US and is among the world’s largest suppliers of aspartame, Our NutraSweet® brand
sweetener is sold in more than 100 countries. is used in over 5000 products and is consumed by

250 million people worldwide.

Our company has ongoing sucralose requirements and is deliberating business opportunities that
could potentially add to those requirements. In this regard, we would be most interested in the
opportunity {0 source our suctalose from a US manufacturer,

Please continue to keep me apprised of your progress.

Sincerely;

William L. DeFer
President
The NutraSweet Company
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Exhibit J

From: Corey Mehaffy <cmehaffy@moberly-edc.com>
Sent. Thursday, June 03, 2010 7:33 PM

To Golden, Mike; Maglich, Terry; Shea, Lynne
Ce: 'Tom Cunninghan?’; '‘Corey Mehaffy'

Subject: Mamtek USA

Greetings,

" Tom Cunningham and | had a conversation this evening with Michael Wise of Perkins Cole to discuss the Mamtek
International operation in China, Mr. Wise is the Patent attorney for Mamtek and has been to the plant in China on two

separate occasions to verify information for Mamtek investors.

On his first visit Mr, Wise was able to observe the operation of an 18 ton production line in the plant that has been
operational for several years. This line was established as a pilot following the development of the IP as the first step into
full production and has been supplying Sucralose to a tea company that is co-located on slte. In a second visit in
November of 2009 Mr. Wise was able to observe a new 60 ton production line in operation,

Mr. Wise has done an independent evaluation of the production line and product for comparison with the patent
documents that were filed on behalf of the company indicating a malch. He has also compared the Mamtek IP to that of
Tale and Lyle verifying it to be superior to the production of Tate and Lyle. Mr. Wise verifled the process for production
with the inventor first and then again independently with the plant engineer. Both processes were a match to each other

as well as to the palenl agreements.

Mr. Wise is also in possession of a ‘cookbook” and an actual tested sample of the Sucralose in his Shanghal office and
has requested that both items be sent to the US for our independent analysis. Mr. Wise Is also in possession of pictures

of the equipment and process which he will forward for our review.

Mr. Wise has agreed to participate in a conference call with DED and MDFB representatives to share his knowiedge of
the Chinese facility if you so desire. If you would like lo speak with Mr. Wise, | am happy to arrange a conference call al
his convenience. | have included a link to Mr, Wise's bio from the Perkins Coie website for your review.

http:/iwww. perkinscole.com/mwise/

T

Corey J. Mehaffy ‘

Mohorly Aroa Economic Developmuont Lorporstion 4’% e r&f

115 A North Williams R.O, Box 549 _ ™
N 4

Moberly, Missouri 66270 vg b %W

Phone: 660-263-8811 o ) ABL O, /m Dyt Wik
Call: 660-998-0097

Fax: 660-263-8883 Proudly Serving

Randolph and Charlton Counties

www.moberly-edc.com
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Exhibit K

Web Directory,

' RouteGuide |  Station Guide " Train No. Query ;
! o saton buias o AT RO, — l
3 Q From: To: 1._4;_9?.,@1,] l

Official China Train Timetable from Shanghai South to Wuyishan

Hard
. . . Distance  Seat Fares Soft Sleeper
Train No, Departs Arrives Duration (km) (RMB) Fa?éi?gma) Fares(RMB)
Shanghal South  Wuyishan
K163 12:16 23:08 10h50m 683 92/- 163/168/174  250/261
o001  Shanghal South  Wuyishan 4065, 663 82/ 162/157/163  239/250
17:23 04:15
Shanghai South  Wuylishan ,
K197/K200 5047 05:47 9h 683 92/- 163/168/174  250/261

Rail Travel Notes:

1, Click on the train number lo see if i's using your departure cily as the first stalion because it's easier lo buy & reserve
tickets on original frains than that of passing-by trains.
2. Trains listed here run on dally basis. Train schedule is specified in China time and ticket price Is quoted in Renminbl Yuan,

3. Beginning on August 22nd, 2011, advance ticket reservation period has been resumed lo 10-11 days in major cities of China.
China has busiest raliway networks in the world, we advise you book your ticket in advance if you can.

Some train stations have same name in Chinese Pinyin, please check their exlensions lo differentiate them,

Our database updates on regular basis to make sure what you are getling is the most up-to-date information. Even though
we lry best to provide accurate ticket price information, we can't guarantee it's 100% correct.

Contact Chinatrainguide.com | Book Hotels in China

http://www.chinatrainguide,com/shanghai-railway 11 n/stntostn.php



Exhibit L

From: Hemenway, Sallie

Sent: Monday, June 07, 2010 12:32 PM
To: Havener, Greg

Subject: Re: BUILD/Mamtek Write-Up
Approved

s et pom o L0 0 8 3 AR e T e K 7 4 b b T ke ey A Y b 30

From: Havener, Greg
To: Hemenway, Sallie
Sent: Mon Jun 07 11:39:22 2010

Subject: BUILD/Mamtek Write-Up

Good morning Sallie,

We will need to get your electronic approval for the BUILD recommendation for Mamtek, U.S., Inc.

| have attached the Write-Up and the Application. We are waiting on some of the original documentation.

Let me know if there is other information you require or any change you would like to make.

Thank you,
Gregory B. Havéner, Incentive Specialist

Department of Economic Development
Division of Business and Community Finance
301 West High Street, Suite 770

P.O. Box 118

Jefferson City, MO 65102

(573) 526-3285

Fax (573) 522-4322
www.dred.havener@ded. mo.gov
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Exhibit M

From: Shea, Lynne

Sent: Tuesday, June 22, 2010 10:19 AM

To: Li, Yan

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri
Yan

Not at this time. The City of Moberly has done research on the China facility.
Lynne

From: LI, Yan

Sent: Tuesday, June 15, 2010 10:54 AM

To: 'Edward Li'; Shea, Lynne

Cc: Desloge, Maria

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Hi, Lynne, .
Would you please update the project to me please? Do you need me to meet these people? As Edward said he

didn’t find out any facility in Fujian Province. ls it possible that they have a facility under other name? Let me know if
there is anything else we can do. Yan

From: Edward Li [mallto:edward.li@missourichina.com]

Sent: Monday, May 17, 2010 3:12 AM

To: Shea, Lynne

Cc: Li, Yan; Desloge, Maria

Subject: RE; Follow Up on Concepts for Mamtek to Locate in Missouri

Hi Lynne,
I've checked the two address you mentioned.

Hopewell Ctr. 183, Hong Kong

Hopewell Centre is a 64-storey business office building in Hong Kong. It is located at 183 Queen's
Road East, in Wan Chai on Hong Kong Island. You can find that Hopewell Ctr. 183, Hong Kong is an
incomplete address. We don't know if Mantek has a virtual office there or just a registration address
for the business license, but one thing for certain is that it's not a manufacture plant.

We believe the full address is 27F, Hopewell Centre, 182 Queen’s Road East, which indicated by the
attached document. And we found 27F is a business centre, where Mamtek probably just used for
registration. http://www.sbc.com.hk/English/Location/Location.htm

16/F, Cheung Kong Centre
2 Queen’s Road, Central Hong Kong

This address is similar to the above, http://www.executivecentre.com/service-office-
locations/serviced-offices-hong-kong-cheung.html
It's a business center which provides many small cubes to different companies.,
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So far, we didn't find any further information regarding another Mamtek’s manufacture plant in China.

Regards,
Edward Li

From: Shea, Lynne [mailto:lynne.shea@ded.mo.gov]
Sent: 20104 5 A 13 H 23:45
To: Edward Li

Cc: Li, Yan
Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Edward and Yan,
Good day! | am still working on the Mamtek Project. They are moving forward with their plans to locate a plant in

Missouri.
I do have an additional address | would like to have checked and wanted to see if you had any additional info on this

facility of the Fujiuan Province facility? The company states they are in production in China. Any information you can
provide will be beneficial. Thank you.

Address:
Hopewell Ctr. 183
Hong Kong

Is there any additional information you could provide regarding the Fujian Province facility?

Lynne Shea

Project Manager

Missouri Department of Economic Development
301 E. High Street, Room 720

PO Box 118

Jefferson City, MO 65101
lynne.shea@ded.mo.gov

(573)751-6798 desk

(573) 751-7384 fax

(573) 694-2085 cell

From: Edward Li [mailto;edward.li@missourichina.com]

Sent: Tuesday, April 13, 2010 5:13 AM

To: Li, Yan

Cc: Desloge, Matia; Shea, Lynne

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Importance: High

Hi Yan,
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According to the relevant info searching and some calling, we found that Mamtek is a originally a
Hong Kong company, locates 183 Queens Road East 27/F, Hopewell Center, Hong Kong (CN).

The Board Chairman is Mr. BRUCE COLE
Vice Board Chairman, Legal Person: Mr. HO, David, Losan; (US). { %=
Vice Board Chairman, General Manager: Mr. WAN, Zhenghao; (CN). 77 IE5E

We found their plant in Fujian Province, China, never started to manufacture. In 2007, their
investment project was approved by Wuyishan City, Fujian. As the initial agreement, local
government build the factory and all facility for Mamtek, while Mamtek will rent the facility in the
beginning and will finally purchase the facility. The planned investment capital is 20 million USD,
which will be invested by three phases. In 2008, although most of the facility was built, Mamtek still
didn’t start manufacturing. One of the reasons is the protest from local conservation department, who
insisted that the project is a kind of fine chemical industry, which should not be set in this zone. In
2009, Mamtek made the deal with local government and agreed to move out (they never started) and

so far there is no other news about the new location in China. ‘

| don’t have time to translate all the attached information, please have a quick review and explain to

Lynne if she has any questions.

Regards,

Edward Li

From: Li, Yan [mailto:yan.li@ded.mo.gov]

Sent: 20104 4 A 13 H 2:28

To: Edward Li

Cc: Desloge, Maria; Shea, Lynne

Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missouri

Edward,
Is there any way you can email me whatever you have digger out before you leave China? Lynne shall do the

follow up, Yan

From: Edward Li [mailto:edward.li@missourichina.com]
Sent: Friday, April 09, 2010 7:01 AM
To: Li, Yan

Cc: Desloge, Maria
Subject: RE: Follow Up on Concepts for Mamtek to Locate in Missourl

Working on it

M3



It seems it's not a Chinese mainland company. Only one or more manufacture facilities are in China.

I'll try to dig out more.
Regards,

Edward Li

Ffoh: Li, Yan [mailto:yan.li@ded.mo.gov] |
Sent: 2010 £ 4 A 9 H 3:36
To: Edward Li

Cc: Desloge, Maria
Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouti

Hi, Edward,
Lynne is the project manager in our sales team. You will meet her when you come. She wants us to do a

background check on this Chinese company. They are talking about setting up a manufacture facility in US,
possibly in MO, but we cannot get any of their finance background. Let us know whatever you can dig out on

this company, Thank you,
Yan

From: Shea, Lynne
Sent: Thursday, April 08, 2010 10:35 AM

To: Li, Yan
Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri

The attachment has the company information.
Lyhne

From: Thomas Smith [mailto:tom@ch-da.com]
Sent: Tuesday, April 06, 2010 6;09 AM

To: Shea, Lynne

Cc: Bob Holden
Subject: Follow Up on Concepts for Mamtek to Locate in Missouri

Lynne,

I sincerely appreciate you following up with me, I know its tedious. This email follows up on our
conversation yesterday. I would like to narrow our focus to capture additional information from Mexico,

Moberly, Sedalia and Odessa.

As we discussed last week, the Mamtek opportunity has evolved in a positive way. Iam hoping you can help
me move the Mamtek site selection to the next level by providing information that is important to building site
specific pro forma financials. If possible, I’'m hoping we can get a letter (this week) from you with answers to
the questions below, which will be used by Mamtek’s principals to make the site selection.

We need to revisit the site size and look for a location of approximately 25 acres. I've attached a short project

overview which focuses on Phase 1 of the project, which is similar to what we have previously discussed, but
lays out the future requirements for growth, Mamtek is committed to building the initial 85,000 square foot
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facility as quickly as possible, and would like to provide for rapid expansion, driven by pre-sold product
demand. '

Mamtek is focused upon quickly developing a financing scenario tailored to specific locations. They will
develop pro forma financial statements and a business plan tailored to the proposed location. I'm hoping you
can help me put together a specific scenario that Mamtek can use to generate these financial documents.

SITE SELECTION: The following background lead to increasing the planned size of the planned

site, Mamtek has pre-sold virtually the entire production of the proposed U.S. facility. As a result, they are
considering a second phase to be constructed 12-18 months following completion of the current effort, Mamtek
predicts a total requirement for 22 production lines to support U.S. production. This could require the
construction of five of the 85,000 square foot structures over the next 5-7 years, Consistent with the potential
growth in production, similar growth of employment from 161 to as many as 700-750 could occur. The second

phase would add 150 employees to the initial staff.

PROJECT FINANCING: The total Phase 1 project will be approximately $35,000,000. The project cost
estimate does not include costs associated with major improvements to access the site, The owners will provide
the capital for anything in excess of $25,000,000. The owners will have more than 20% of tangible and/or
liquid investment in the project. The owners would prefer to own the facility, but will consider leasing it from
the City if that generates advantages to financing the project. They would like to pursue financing in the

following manner:

1. Community Development Block Grant — Hopefully the use of CBDG funds will be used to improve access
to the proposed site and bring utilities to the location as well, Please indicate the amount of CBDG funding for
which the project is qualified. The actual amount of the CBDG funding will be tailored to the project by the

City.

2. Other Grant or Funding Programs - Please indicate any grant or other funding programs which could
reduce the amount of any loan requirement. Tax abatements may not be relevant, as they are paid “in arrears”
and are best used to improve cash flow over time. Local or state managed grants or incentives that reduce the
amount of loans are extremely desirable. Please indicate any relevant programs and estimates of amount or

formulas used to determine funding levels,

3. Business & Industry (B&I) Guaranteed Loan Program — Mamtek would like to pursue a USDA
guaranteed B&I loan of $25,000,000, They would like to submit a preapplication with financials and an
executive version of the business plan approximately 26 April. If approved, Mamtek will focus on USDA
funding as a source of financing. Please indicate “subject to appropriate financial information and loan
application documents” banks that would consider participating in the loan pursuit and the general terms of such
a loan (term of loan, projected interest rate, points, closing costs, etc.). The intent is to identify who Mamtek

should work with to develop the USDA pre-application.

If the USDA loan is not available:

4, Industrial Revenue Bond — Ih the event that USDA backed loans are not available, Mamtek would like to
pursue an Industrial Revenue Bond, or similar financing instrument, Please indicate “subject to appropriate
financial information and loan application documents” the City’s willingness to support such a bond and the
general terms of such a loan (projected interest rate, points, closing costs, etc.). The intent is to begin putting
together supporting information as a backup strategy to the USDA loan.

5. Other Questions Related to Building Pro Forma Financials -
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LAND: If Mamtek needs to build a total of 425,000 square feet of production space (over the next 5-7 years) it
seems like a minimum of 20 acres of ground is needed for a Greenfield project. The initial project will be the
85,000 building, and subsequent phases would expand the original building.

o In this scenario is 20 acres adequate for zoning?

» Is extending the original building for each subsequent phase acceptable?

» At 20 acres, what would "average" land values be?

» What costs are proposed for land for this project?

BUILDING PERMIT: Assuming construction costs and permanently installed equipment are approximately
$27,000,000, of which "hard" construction costs could be $6-8,000,000:

« What would the cost of a building permit be (is there a formula for calculation)?

» What are the costs associated with other potential permits (electrical, plumbing, HVAC, etc.)

o Are there any “standard” charges for connection to water or sewer?

GENERAL CONTRACTOR: Mamtek would like to use a local general contractor to construct the building,
site improvements and facilitate installation of this equipment (Mamtek will provide subcontractor contact

information for equipment acquisition and installation).
+ Can you recommend local General Contractors capable of executing the project?

UTILITIES: For the purposes of budgeting can you provide costs for standard utilities:
o Average cost per kilowatt hour:

o Average cost/formula for water usage:

» Average cost/formula for wastewater:

o Average cost/formula for natural gas:

o Average cost/formula for trash removal (non-hazardous waste)

Again, thank you for your assistance in putting together this information. Your letter will be used by Mamiek
to focus their site selection efforts, If it’s possible to get the letter this week I really appreciate it.

Thanks!

Tom

Thomas A. Smith
Capital Business Development Associates

thomas.smith@cb-da.com

AKO: thomas.a.smith@us.army.mil
(C) 703.980.0332

www.cb-da.com

Thomas A. Smith
Capital Business Development Associates
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thomas.smith@cb-da,.com
AKOQ: thomas.a.smith@us.army.mil

(C) 703.980.0332
www.cb-da.com
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Exhibit N

From: Hemenway, Sallie

Sent: Thursday, July 15, 2010 10:29 AM
To: Kerr, David

Subject: RZFB recommendations.xls
Attachments: RZFB recommendations.xls
Importance: High

Attached is our proposed recommendation for the Recovery Zone FACILITY Bonds. There was $494M in requests. We
have $192,5M avallable confirmed to reallocate, Two counties remain to report (Saline and Jasper) but | don’t want to

wait for them any further,

Based upon the review criterla (jobs, capital investment, economic impact, ablility to close) the list is divided into 3

sections:
1. Manufacturers and other companies that proposed job creation or retention;

2. Commercial real estate projects;
3. Housing and recreational projects,

The recommendation provides for an award of at least 75% of their requested amount (rounded up because bonds are
typically sold in units of $5000). | recommended the full amount of the smaller ones since there is an economy of scale

when it comes to the cost of bond issuance, etc.

The recommendation is for the projects in the first category that have confirmed an ability to close, | recommend a
“hold” for 3 of the projects in that same category, pending more information.

There are 2 projects recommended from the second category that also have recommendations. They are projects that
DED is involved in with other incentives and assistance.

This step of the recommendation process, if approved, will allocate $126M of the $192.5M, The balance gives us
flexibility to fund the remaining 3 when more information is available or address other projects in a new round,

| am available to meet to discuss. We are starting on the R Z ECONOMIC DEVELOPMENT Bonds, next. Please advise,

Sallie
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County/Cliy
Tocation -

{7 JOB CREATION -

new

Project Sugar Business 63. Clryof
Clty of Mobedly | (Mamtek USA) Mamtek USA Moberly. MO 65270 | Moberfy IDA $37.002.000 528.000.000: $45.000,000 $8.000.008| 161 750! ’535.000.00| n/alafz 175| 771572010
Misscur{
Development
Clean the Unlform| 7th & Pari St Louis, |7th &Park St Finance
St Louis, MO Holding Company | MC 63104 louls, MO 63104 Board $2.800,000 $2.100,000! 52.800,000] Rl 4 20! $35.000.00! 18 $35.000.00 35]12/1/2610
‘Washingzon Civic
Industrial
Corporadon & 6325 Avantha Drive, |6325 Avanthz Drive,
Clty of Tech Aerospace MO MC Qryof
‘Washlngron Group, LLC £3050 63020 Washingran $7.800.000 56,000,000 $15.500,000(debrservice. 30 189! $40,000.00 120 $55.000.00 60 $/15/2019
21799 E Avenue,
Rock Port/ DeBruce Grain. Rock Porz. MO Awchlson
Atchison County |Inc. DeBruce Grln. Inc. 64482 County $18.600,000 514,000,000 $25.,000.000 $6.400.000 11 11 $40,000.00 Qin/a 100+ 16/1/2010
142 JamesS. 142 JamesS. -
McDornell Bivd, McDonnell Blvd,
GKN Acrospace | Hazelwood, MO Hazelwood, MO St Louis
Hazelwood North Americ2 63042 63042 Counyy IDA $33.008,000 $24.750.000 $33.000.000 $33.000.000) 1001250 {w/in 3 years) $63300.00 1350 $63.330.00 72| 11/15/2010
Gallus 4766 LaGuardlz 4766 LaGuardls
Biopharmaczutia | Drive, St Louls. MO | Drive. St Louls, M8  |St Louts
St Louts Is £3134 63134 County [IDA $45.000,000 5$34.000.000! $£3.032.000 $63,032.000: 200 244 $75.000|biank blank Z70|  12/1/2010
2
Artowhead 2900 Martn Ave, 2800 Mardn Ave, IDA of City of (wansferred  {S16/hror
Springfleld Building Supply | Springfield, MO Springfleid. MO Springfield $2.000.000! $1.500.000 $2.460,800 $460.000 12 28|$16/hr or 333280 |from Strafford}{$33280 20! S/1/2010
Cooper County Trash uncertain -
Connlner and MFG, LLCK 114E (114 E Main, willbe
Fabriczton Maln, Bunceton, MO | Bunceten, MO Cooper $12/hror subcontracts
Bunceton Expansion Project| 65237 65237 County $300.000{ $900.000 $930.000 $30,008! 10)15-20 | S12/hr or $24.960 |15-20 524960 d /2312010
Starline, [ne, 1300 1300 West Henry
West HenrySreet.  |Street.$edali MO |IDA of Petds w/ln 3045 days
Sedalta Starllne, Inc. Sedallz, MO 65301  |65301 Coun $3.850,000 $3,000.900 $3.850.000)] $3.850.000 2 5 $33,600.00 13 5373860045+ of approval
870 Vossbrink Drive,
Vessbrink RMB CmbH, ‘Washington, MO Ciy of
Washington Properties, LLC | Darmstadt. Germany [63090 ‘Washiagzon 54.000.000{ HOLD $4.360.000 $360,00Q 10 28] 5$30.000.00 22 $30.000.00{ blznk blank
CF Weldeman 90 days after
International CF Weldeman 1602'S Maiden Lane, | IDA of Clty of S18 e/ recelptef
oplin Project International, Inc. foplin. MO 64804 Toplin $4.000.000 $3.000.000 54.850.000 $4,850,000 S0 108|518 hr/ S37.440 40|$37440 30! allocation
ProjectSand -
(ElsenglcBerel ElsengieBerel . O-new
Lemar  Torgelow GmbH Torgelow SmbH lamar, MO City of tamar $33.500.000{ HOLD $74585.000 547.355.000/ £6! S31 $27.040.08| company afa TBD 127172010
881 Main Strest
Herculaneum. MO {IDAof 51830 hr/ Late November/
63048 $150.000,000
The Elms Resort& | Regent & Elms City of
Clity of Excelslor Spa/Wide Waters Boulevard, Excelzior | Excelslor 1124 howrly/
Springs _ |EmsHotel _ lGrowp Springs, MO 64024 |Springs $5.000.000 $4.000000]  $15798226 $8937.711 30 550523379 annually sa s1113 200| 87172010
26505 Hanley Road. {2650 Hanley Road, $30/hror
Maplewsod, MO Maplewood, MO St Louls $62.400
| Maplewood Sunquad. LLLP 63142 63142 County IDA $2.500.000 S0, $2.500.000 $2.500,000] 148 300 $60.000.00 | hlank blank 20 annually
Blancherre Real
Estate.LlCand  |Blanchettz Real
Umie Hille Estate, LLCand Littie
Hezltheare LLC | Hills Heaithaare, LLC 5391 Highway 94  [IDAofSt 523/hror
dba Center Polnte | dbz Center Polnte Soutk, Weldon Charfes $23/br or $47.840 547840
| Weldon Spring | Haspital Hospiaal Spring, MO County 512.000.000 50| 515000000 53,000,000 35 100|  snowally 350{ _annually sol 772272010
1111 Grand Blvd, KC,| 60 days from
Kansaz Ci 1111 Grand Hote! {1111 Grand LLC MO 64108 IDASKC $4.150.000 50 59.651.445] "see 20| 100 $30.000.00 | blank blank 4045 DED approval
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WITHDRAWN/INCOMPLETE | *

- APPI

*..~2 "RECOMMEND NO

$434,283,500 $126,450,000

GFP KansasQzy
Parking LLC
controlled by the
EastVillage Southern Ute Indian  [9th & Cherry. KC, 61 days from.
Kapsas City Parking Structure | Tribe MO 64186 IDAOfKC $6.925,000 55.200.000| $7.414.125| $7.414.125 blank blank blank 650 $65.000 22{ DEDapproval
Phase 2 -Swope -
Park Training Soccer Viliage 6310 Lewis Road, $30,000 plus $70.000 plus
Kansas City Center Properties. LLC KC. MO 64132 IDAGEKC $12.000,000 S0 $15.403717! $15.403.717 S 25| benefis u beneflts unknown 12/31/20108
3425 E Chestnur
Expressway,
Hickory Hills Larine Properties, Springfield, MO County of
Marketplace Luc 65802 Gree: S0 $50.000.000; $40,000.000. 0 500|unknown
NawralGas Missour! Gas Utillty, |Miler, Camden,
Dizribudon Inc (subsidlary of Benton and Morgan.
Miller County Plpeline SummitUtllitles, inc | countles $2.000,000 piv a/a 200]  5/30/2010
Louislana Dyno-Nobel. Inc 9.000.000 S0i
e LR R LT LT L L e T Ty B T T
NW corner of Hwy
NW corner of Hwy 59 | 59 South and Plam | IDAof $30/hror
HD Electrical Sauth and Plam Road |{Read {n southern Newton $30/hr or $62.400 $62.400
Nepsho __| Contracrors In southern Neosho | Neasho County $6.158500 pie] $6.158500 56158500 20 30|annualh 20]annually 12} 12/31/2010
12921 Tesson Ferry  |12921 Tesson Ferry
Lorenza Rd, St Louls, MO Rd, St Louls, MO St Louls S25/hr or $52.000
St Louls Development LLC1 63128 63128 County IDA $35.000,000 S0 $65.000.000 $65,000.000 230 S525ianauaily blank blank umo_ 12/31/2010
DuckezCresk | Duckett Creek 2881 Hopewell 1DAof St $3030/hror
St Charfes | Saniary Dlstric/ | Sanitry District/ Read, Wenwzville, Charles $63,024
County Tlnkers Ridge LLC| Tinker's Ridge LLC MO 63385 County $2250.008 sa $4.180.900] $2250.000; blank 2| $50,000.00|n/z blank 15 annuall
PHKC Swope Realty,
LLC {parentis 2323 Swope
Deaconess Senlor | Platinam Eealth Care | Parkway, KC, MO $21570 pluz $0 days from
Xansas Clty Estates Lo 64130 IDACfKC $5.000.000 S04 $5.820.900' $5.828.000 0 oin/a 79 benefits blank DED approval
PHKC Swope Realty,
DBeaconess LLC (parentis
Speciality Care Platinum Health Care 7001 Cleveland Ave, $25720 plus 90 days from
Kanwo< Clry Center ug KC MO 64132 IDASfKC $2.500.000; S0 $2,500,000 $2.500,000 Q dinfa 84 benefis  {blank DED approval
ProjectChina
[Compauy name Cityof
Moberly confidential Moberly, MO Meberly IDA $25.000.000; SO|TBA TBA TBA [ TBA [TBA blank blank TBA 11/1/2010
5500 St Louls Mills
Bivd, Hazelwood. MO | City of $10 hr/$20,800
Hazelwood Splach Unlverse | Clty of Hazelwoed? | 63042 Hazelwood $14.250.000 S0 $15.750.000 $750.000 S0 60| 2nnually 0 3] 80| 11/1/2010
TOTAL
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Exhibit O

From: Hemenway, Sallie

Sent: Monday, July 19, 2010 2:31 PM
To: ‘cmehaffy@moberly-edc.com’
Cc: Ketr, David

Subject: Fw: Mamtek letter
Attachments: Mamtek USA(2) - July10.pdf
Corey:

Attached is the new allocation letter for $28M. It rescinds the previous one for $5M and places the total amount in this one
allocation.

Sallie

e PP N S S S TR RN PRIV e

From: Anderson, Ronda

To: Hemenway, Sallie

Sent: Mon Jul 19 14:28;16 2010
Subject: Mamtek letter

Ronda Anderson
Business & Community Services
301 West High Street, Suite 770
PO Box 118

Jefferson City, MO 65102
phone §73-522-9062

fax 573-522-4322
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David D, Kerr

Jeremiah WL (lay) Nixon
Director

Guvernar

Tuly 19, 2010

Corey J. Mehafty, President

City of Maberly Industrial Development Authority
H15 A North Williamg

PO Box 549

Moberly, MO 65270

Re: Recovery Zone Facility Bond
Mamtek USA

Dear Mr, Mehaffy;

Pursuant 10 Sections 108,1010, RSMo, we received an application for a Recovery Zone Facility Bond
Reallocation for the above-referenced project.

By the power vested in me pursuant to Section 108.1010.2, R$Mo, | hereby upprove an allocation of
$28.000,000 from the bond ceiling for the above-referenced project. This allocalion will expire al the end ol the day
on September 19, 2010,

In the interest of clarity and efficiency, the Department has chosen to provide one reallocation approval leter
that combines the previously awarded $5,000,000 reallocation and this newly awarded $23,000,000 into one single
formal reallocation for the Mamtek USA project. Therefore, the DED formally rescitiding the reallocation lotier
pravided on July 13, 2010 and nullifying that $5,000,000 reallocation of Recovery Zone Economic Development

Bouds,

The writlen report of issuance should be given by completing a *Repart of Closing™ form and mailing it w the
address printed on the form. A copy of the (orm is attached or & fillable version can be found on our web site al

wvw.ded.mo,gov,

If you have questions, please contact Ronda Anderson (573-522-9062 or rondaanderson@ded.mo.goy) or me
(573-751-5097 or sallic.hemenway@ded.mo.gov),
‘ yd g

Sincerely,

4 RN AL ‘

Ballie Memenway, Divector
Business and Community Services

Ce Thomas Cunningham, Cunninghan, Vogel & Rost, PC
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Exhibit P |

Perkins
Coie

1088 Century Park &, Sulte 1700
Los Angeles, CA gooby-n21
pHoNE 310,788,9900

X 10.786,3309
www.perkinscole.com

Miohael J, Wiso
pitons: (310) 7883210
nae; MWise@peikinsoola,com -

July 22, 2010

Thomas A, Cunninghatm
Cunningham, Vogel & Rost, P.C. ,
Legal counselots to local governtnent

“75 W. Lockwood, Suite One

St, Lonls, MO 63119
Suxﬁmmy of Actions regarding documents fox eserow as Identified the Escrow Trust

Re
Agrecment: Schedule 1 ("Schedule 1')

Dear Mi. Cunningham:

T write to summarize my actions in preparing and submitting documents for escrow as identified
the Escrow Trust Agreement: Schedule 1 (“Schedule 17).

In the summer of 2009, I was asked by Bruce Cole, CHO of Mamtek, to visit Mamtek's
operating facilities related to the production of sucralose Jocated in Wuyishan, China, 1 was
tasked with attempting to collect matetlals sufficient to operate and/or reproduce the facility in
the event the faoility was damaged or the opernting materlals were lost or destroyed. In this
regard, X was provided with a copy of the blueprints identified in Section 8 of Sohedule 1. My
former partner Zoe Wang and I personally visited the facility and interviewed a Mamtek
engineer and an inventor, Mt, Zhenghao Wan, over the course of two days.- The engineer and
Mr. Wan verified to me that the 60 ton sucralose line as constructed was substantially in
accordance with those blueprints and that the processes used in the 60 ton sucralose line were
substantially in accordance with the processes reflected in the patent applications filed by
Perkins Cole on Mamtek’s behalf, 1 note that there are some deviations between the blueptints
and my notos, but have no reason to believe those deviations are significant,

At all times during my review, I lave relied on the representations by Mamtek, including
Mamtek's tepresentations that the documents provided in Schedule 1 include the following:

Step-by-step Instructions for the production and manufacture of suctalose using the
Company’s proprietary methods and production line as implemented In Mamtek’s Wuyishan

faoilitios;

Bluprints for assembling said sucralose production line;

]

62091-8000/LEGAL 18798532, ANCHORAGE « RE(IING » DELLEVUE + BOISE « GHICAQD « DALLAS « DENVER
LOS ANGELES + MADISON « MENLO PARK + PROEHIX 1 PORTLAND

SAN DIEOO » $AN FRANGISCO « SEATTLE « SHANGHAL » WASHINGTON, D.Cy
Ferking Cole nr

CVR-01963
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Tom Cunningham
July 22, 2010
Page 2

o Equipment manufacturer names and varjous component information used in the assembly of
said sucralose production line; '

Provided herewith is a USB dtive containing photos of said sucralose production fine taken by
me duting my visit to Mamtek’s Wuyishan facility on or about November 10,2009, This is the
same trip during which I conduoted the interviews to understand the blueprints. These
photographs of the factlity and nay rough notes, created at or near the time of my visit to the
facility, correlate specific-cquipment shown In the photographs with the blueprints, Inote that
there is some deviation between the blue prints and the notes, but have no reason to believe that
the deviation Iy significant, Tho blucprints have been in my possession from the time those
materials were transferred to me from Manatek and were used in compiling the materials

provided herowith and identified in Schedule X,

Zoe Wang was provided additional documentation subsequent to out visit, much, if not all of
which are the materials identified in Sections 1-7 of Sehedulo 1. The materials identifled in
Sections 1-7 were maintained in the Perkins Colo safe in Shanghai, and then personally retrieved
from that safe and personally delivered to our Los Angeles office by my assoclate Yingli Wang,

whero upon they were deposited in the Los Angeles office snfe.

o herewith translations of selected materials from Schedule 1 for submission into

I also provid
rtified, but are believed to be reasonably accurate,

escrow. Note that the translations are not ce

In assembling the above-information, 1 have at all times relied upon the representations of
Mamtek and have not independently verified the accuracy of the infotmation contained herein ot
in the materials identified in Schedule 1. 1 have not undertaken, nor was I obligated or expected
to undertake, an independent investigatlon to determine the aceuracy of the facts or other
information, and any inquiry undertaken by me during the preparation of this Jetter or
oompilation of the materials identifled In Schedule 1 should not be regarded as such an
investigation,

[ have outlined certain actions I have taken on behalf of Mamtek In this letter. These actions and
this letter were done for Mamtek's beriefit only, and neither my actions nor any statements in this
Jetter may be used or relied on for any other purpose ot by any other person,

Very truly youfs,

Wil )b

Michael J, Wise

62991-8000/LEGAL18798532.2

CVR-01964
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Exhibit Q

Naturally, this s a complicated Issue. I'd be glad to host a short call to address this further if necessary,

Thanks!

Mike

From: Reena B. Gordon [mallto:rgordon@mamtek,com]

Sent: Wednesday, June 16, 2010 12:04 AM -

To: mike@pellegrinoandassoclates.com; tom@municipalfirm.com; 'Joshua L, Payton'
Cc: beole@mamtek.com; 'Paul Farthing'

Subject: RE: points for Thurs call

Gentlemen,

Thank you for all the hai'd work and late hours,

With an eye on Thursday’s call, let me share-my perspective.

N

It's a view that stems from ramping 60+ technology businesses, including numerous privately-funded
early-stage companles to breakthrough units within Intel, American Greetings, MGM, Sprint, Hasbro and
the like. Right or wrong, my perspective was also shaped by training at Booz Allen, at PW, as well as

Wharton and Harvard.

That view is simply this. In a valuation, there is a place for proprietary analytics — as Mike's team is
charged with - and there Is also a place for market-driven metrics. In fact, having both side-by-side
provides a much stronger position. (That’s one of the reasons valuation teams will ask for data
regarding royalties and licenses — because this data is “market-in".)

Regarding market-driven indicators of value: The equity raise I've described Is an extremely close
approximation of pure IP value. Because other than the license agreement to leverage the IP and the
sales contract, there Is nothing else of value to value -~ no factory, no GM, no inventory. It's at '
precisely this moment in time that a fairly diverse market Is assigning a value of $100M to Mamtek US

assets,

Mike ralses two other questlons, one concerning the factors investors took Into account In assigning the
valuation, and the other regarding their hoped-for holding period.

1, To set our deflnitions, the valuation agreed to in an Investor raise is this: The assignment of value
(via capital paid) to total existing assets, "Pre-money" means right before the Investor capital comes in,
and "post-money" means right after. Critically, market theory allows each Investor to have his or her
private motivations; It's the collective that counts in driving valuation of any asset. We think

this particular valuation was reached because the IP has been proven and the market is exploding, but
even If we're not getting it 100%, the fact Is that an independently established value remains.

2. On holding periods: Whatever holding period Is desired or anticlpated ~ and what events might be
postulated during that time period — all pertain to the reward on investment, and not valuation at the
time of a raise. Sophisticated Investors, and certalnly large Institutional Banks, evaluate an investment
and its implied values against a range of possible rewards (in form, In size, in timing) and ‘

thus a spectrum of multiples on the investment.

We seem to have our arms around a good market indicator, It involves several Individuals, each of
whom [s separately choosing to put large sums into a closely-held business. And strikingly, there is no
time delay vis a vis the analytic side of things. Mike’s model/report and this equity raise are both

Q1



entering completion within the same time period. Fortuitous, Indeed,

Thanks again.

all best, Reena

Mamtek International
Beverly Hills; Hong Kong

Reena Gordon -
Chlef Operating Officer

tel: 310-552-7840
rgordon@mamtek.com . mobile: 310-503-0280

From: Mike Pellegrino [mallto:mike@pellegrinoandassociates.com]

Sent: Tuesday, June 15, 2010 7:29 PM
To: 'Reena B. Gordon'; tom@munlapalf Irm.com; ‘Joshua L. Payton'

Cc: beole@mamtek.com; 'Paul Farthing'
Subject: RE: points for Thurs call

Good evening,

Thanks for sending this along. | would like to provide our perspeotive on Mamtek's implled: valuation, as
this toplc may come up after we dellver our report.

For the purposes of this assignment, and from our perspective, the commitment and implied valuation
by Mamtek investors is a footnote for our analysis. The reason is that we do not have knowledge of
the reasons surrounding thelir investment. Theoretically, investments should occur at a pre-money
valuation based on the risk-adjusted present value, Oftentimes ses that this is not the case (e.g., we
have found no reasonable Intrinsic value analysis that justifies Apple's market price). As It relates to
this project, the implied valuation may vary depending on whether investors conslider their holding
period to include Phases |, Il, and lli, Because of this uncertainty, we do not consider such
transactions usually in our analysis in case the question should come up regarding our report.

| stand ready to answer any questlons that you may have regarding this clarification,

Kind regards,

Mike

From: Reena B. Gordon [mallto:rgordon@mamtek.com]

Sent: Tuesday, June 15, 2010 12:06 PM _
To: tom@munlcipalfirm.com; ‘Joshua L. Payton'; mike@pellegrinoandassociates.com

Cc: becole@mamtek.com; 'Thomas Smith'
Subject: RE: polnts for Thurs call

Please see additional information below, in blue

From: Reena B. Gordon [mallto:rgordon@mamtek,com]

Sant: Monday, June 14, 2010 4:19 PM
To: 'tom@municipalfirm.com'; 'Joshua L. Payton'
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Exhibit R

From: Maglich, Terry

Sent: Tuesday, September 20, 2011 7:42 AM
To: Fougere, John

Cc: Shea, Lynne

Subject; Mamtek due dilligence

John, below is the process we followed while working the Mamtek project. It is consistent with all other projects that
are start ups.

e Arranged and provided for two meetings to meet the company and their representatives. Numerous conference

calls with the representatives were also held to answer questions with regard to the project,

Performed internet search on the company and their representatives. Shareholders/owners were not known at

that time,

Background search performed by our International office in China on the company and its operation,

Business plan requested and received in parcels

Financial statements requested and received

Assistance provided for financing. Arranged meetings with USDA

o  Proposal provided based on company’s projections. Company was notified that Missouri assistance is
performance based on jobs and investment. No awards have been made.

e 9 e
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Exhibit S

From: Havener, Greg

Sent: Thursday, June 03, 2010 4:02 PM
Tos Golden, Mike

Subject: RE: BUILD PROJECT RUSH

There is little on Google, oh well it will be a “thin” report.
Greg

From: Golden, Mike
Sent: Thursday, June 03, 2010 3:36 PM

To: Havener, Greg
Subject: FW: BUILD PROJECT RUSH

Greg,

Looks like this is as good as it going to get [rom a name standpoint, Perhaps you can start doing some Google
search [rom this? '

From: Shea, Lynne

- Sent: Thursday, June 03, 2010 3:28 PM

To: Golden, Mike; Havener, Greg
Subject: RE: BUILD PROJECT RUSH

The name | have is Mamtek USA. Yes, we have a signed proposal.

From: Golden, Mike
Sent: Thursday, June 03, 2010 3:19 PM
To: Havener, Greg

Cc: Shea, Lynne
Subject: RE: BUILD PROJECT RUSH

’ve left a phone message and an e-mail asking Lynne if' we have anything more specific on their name, We have
to amend our June agenda now and get a revision oul yel tonight to our Chair and Kerr..

T'om Smith is the name of the lellow who will he working the app and we will talk to tomorrow. He is in (light
back to DC, As soon as I have a time we can talk to him tomorrow I'll let you know so you can be on the call,

From: Haveﬁer, Greg
Sent: Thursday, June 03, 2010 3:05 PM

To: Golden, Mike
Subject: RE: BUILD PROJECT RUSH

| have lunch from 12-1, { will be free for a call the rest of the day.
We don’t even have a company name yet? | have to do research for the recommendation.

Greg
From: Golden, Mike

Sent: Thursday, June 03, 2010 3:02 PM
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To: Havener, Greg
Subject: RE; BUILD PROJECT RUSH

Right now not until Monday. What time tomorrow can you join me on a call with the person who is doing the app?

From: Havener, Greg

Sent: Thursday, June 03, 2010 3:01 PM
To: Golden, Mike ‘

.Subject: RE: BUILD PROJECT RUSH

When will I have any information, like the real company name? Application?
Greg

From: Golden, Mike

Sent: Thursday, June 03, 2010 2:51 PM

To: Havener, Greg

Cc: 'CALDWELL, JAMES'; Haller, Valerie; Shea, Lynne
Subject: BUILD PROJECT RUSH

Importance: High

Greg/Jim,

Just so you know we now have to get this project on our June 15 agenda, They have a critical construction
schedule once they secure financing and need (o get started before the Board meets for its July meeting so it’s

necessary to get them on the June 15 agenda,

Greg, just wanted to give you a heads up so you can give it top priority next Monday, I am to have a discussion
with the consultant Tom Smith tomorrow (o go through the application, Let me know when you can be available
for the phone call, Greg he intends (o send us the fillable PDF version Monday. It’s important that you talk (o
who's necessary on your side to assurc your DIED recommendation gets approval over there by Tuesday,

Jim Caldwell, I’ll forward the dralt agenda as soon as I have it Monday, We are going to delay shipping out our
matcrial until Wednesday lo allow us another working day (o get done, :

Thanks,

Mike

J. Michael (Mike) Golden

Missouri Development Finance Board
Finance Officer

Phone; (673) 522-4527

Fax: (573) 626-4418

mike.golden. mdfb@ded.mo.gov

www.mdfb.org
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‘Report Printed:July 07, 2011

Live Report : MAMTEK U.S., INC.

D-U-N-8® Number: 96-357-7206
Endorsement/Billing Reference: sarah.wamen@ded.mo.gov

T P TR
U %\é’&%@;‘" Endorsement:  samhwarren@ded,mo,gov
Address 160 8 Rodeo Dr Ste 260 Location Type Headquarters
+ Moved From: 630 N Elm
.Dr, Beverly Hils, Ca Wob

Bavarly Hills,CA - 80212
Phone 310 886-16886
Fax

Company Summary

‘

Currency: Shown In USD unless otherwlse Indicaled H2

Score Bar ‘ Company News

PAYDEX®. AL Today: Thursday, July 07, 2011
Commerclal Credit Score Class g
Flnanclal Stress Class o
Credit Limit ~ D&B Conservative 1,000,00
D&B Raling - Poiwara by FirsiRaln
. ublic Fili
D&B Company Overview . Pbucllngs
The following data includes both apen and closad
Lms lsh? ht)md(:;ja:‘tt:rs (‘“)"a"o\'j filings found In D&B's database on this company,
ranch(es) or Divislon(s T S—
exist I
Mailing Address PO Box 646 . Beraii) 4
Moberly, MOB6270 Bankrupicles: 0 -
Chief Executive UNKNOWN Judgments 0 -
Year Started 2010 Liens 0 -
Employees 3 (Undelermined Sulls 0 -
Here) UCCs 0 . '
SIc 2869
. The public record ltems conlalned hereln may have
Line of businéss Mg Industrial been pald, terminated, vacated or released prior to
organic chemicals " fodays dafe ]
NAICS 326198
History Status INCOMPLETE Detalled Trade Risk Insight™

I L Y T T Ry L R R T N N R I IR R R e

Days Beyond Terms Past 3 Months

(G, E
i )
120+—— Disys Bayony Terms —— 0
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Dollar-weighled average of & payment
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Corporate Linkage

Branches (Domestic) .
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MAMTEK U.8,, INC.

Predictive Scores

Currency: Shown in USD unless otherwise indicated

Credit Capacity Summary ‘
R AL R L R R T R T T R R R R RN R TR I N R R R N N R R R R N R N RN L Ny N R R N R R R AN AR VAR )
This credit rating was asslgned because of D8&Bs assessment of the companys credliworthiness. Far more information, see the
:——D&~B=t[§‘g!m§§vr’<ge SR SR rsrat AT e DI
3 5t o Sl (R e it T R 7=y R IAN

o G R e

i

AR I T
L Lo .
The blank rating symbol should not be Interpreted as Indicating that credit should be It simply mea
to D&B does nat permit us to classify the company within our rating key and that further enquiry should be made before reaching a declsion,

Somae reasons for using a " symbol includs: deficit net worth, bankruploy proceadings, Insufficient payment informatian, or incomplete
history information,

Below Is an overview of the companys rating history since
12-01-2010 Number of Employees 5 (1) getenmined here)
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. Total:

Average High Credlt. 1,056
Highest Cratit: ' 5,000
Total Highest Credit: 10,200

D&B Credit lelt Recommendatlon

Vveave R R R Ry Ry R R Ry Y PR R R YRR Y RN PN N PR PR ST SR TR R PRV AT RA IR

Conservatlve credit Limit 1,000
Aggressive cradit Limit: 7,600 5 4 3
[} 1 1
(N A7 4,
Risk category for this business ;: LOW TO High Moderate Low
MODERATE

This recommended Credit Limit Is based on the company profile and on profiles of other companies with simllarities In slze, Industry, and

credit usage.
Risk Is assessad using D&Bs scoring methodalogy and is one factor used to create the recommended limits. See Help for detalls,

Financial Stress C:lass St.nmmary

IROITENTR R R R D D I R R R N RN TR R R RN Ty I RN S RS R N R SR Ry Ry R R N R N AR PR PR Y PR PN

The Flnanclal Stress Score predicts the likelihood of a firm ceasing business without baylng all creditors In full, or rearganization or obtalning
rellef from credltors under state/federal law over the next 12 months, Scoras were calculaled using a stallstically valid model derived from

D&Bs extensive data files,
The Financlal Stress Class of 2 for this company shows that firms with this class had a fallure rate of 0.09% (9 per 10,000), whlch Is lower

than the average of businesses In D & B's databasa

Financlal Stress Glass ;
5 1 3 2@ I
1
Lm%ﬁ%wmﬁmmm»

High Low
Moderate risk of severa financlal stress, such as a bankrupley, over, the next 12 months.

Probability of Fallure.

¢ Among Businesses with this Class: 0,09 % (9 per 10,000)

¢ Financlal Stress Natlonal Percentile ; 69 (Highest Risk: 1; Lowest Risk: 100)
° Financlal Stress Score :&nhsp 1640 (Highest Risk: 1,001; Lowest Risk: 1,876)
¢ Average of Businesses in D8Bs database; 0.48 % (48 per 10,000) -

The Financlal Stregs Class of this business Is based on the following factors:

* Limited time under present managesment control,

Financlal Stress Percentlle Trend;
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Notes:

° The Financlal Stress Class indicates thal thls firm shares some of the same business and financlal characleristics of other companies
with this classmc?tlon. It does not mean the fim will necessarlly experience financlg! stress,
° The Probabliity of Fallure shows the percentage of fimns In a given Class that discontinued operations over the past year with loss to
creditors. The Probabillity of Fallure - National Average represents the natlonal fallure rate and is provided for comparative purposes,
° The Financlal Stress Nallonal Percentile refleats the relative ranking of a company among all scorable companies in D&Bs file,
* - The Financlal Stress Score offers a more precise measure of the level of tlsk than the Class and Percentlle. IL Is especially helpiul to
customers using a scorecard approach to determlning overall business performance. '

00—
a0
80
70
80
&0
40
30

This Business © Reglon Industry 'Employee Range Yeavs in Buslhess
PACIFIC « MANUFACTURING 1-9 1-2

This Business

69

. Reglon: PACIFIG, 62
Industry: MANUFACTURING ; 52
Employee range: 1-9 52
Years In Business: 1-2 20

, This Business has a Financlal Stress Percentile that shows;

Lower risk than other companies In the same reglon,
Lower risk than other companies in the same Industry.
Lower risk than other companies in the same employee size rangs.

Lower rlsK than other companles with a comparable number of years In business,

Credit Score Surmmary
T4
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The Commerclal Credit Score predicts the likellhood that a company will pay iis bills In a severely delinguent manner (80 days or more past
terms), obtaln legal rellef from creditors or cease operations without paying all credifors In full over the next 12 manths. Scores are calculated

using a statlstically valld mode! derived from D&B's extensive data files, :
The Credit Score class of 3 for this company shows that 18.4% of firms with this class paid one or more bills severely delinquent, which Is

lower than the average of businesses In D & B's database,

Credit Score Class ;

Incidence of Delinquent Payment

* Among Companies with this Classlfication: 18.40 %

e Average compared to businesses In D&Bs database: 23.60 %
 Credl Score Percenflle : 61 (Highast Risk: 1; Lowest Risk: 100)
¢ Credi Score : 426 (Highest Risk: 101; Lowaest Risk:670)

The Credit Score Class of this business Is based on the followlng factors:

® Most racent amount past due,

° Limited time In business.

e Low number of satisfactory payments, .

@ Low proportion of safistactory payment experiences to total payment experlences,
° High number of inquiries to D & B over Jasl 12 manths, '

Cradit Score Class Peraentile Trend:
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] 1
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60 — ) b o et 1t ot e B 04 e 01 .} ______________________ 57 R ) Aok bamamm e -
] :‘ 3 [}
50 — |54 e Lo - S Rt R T ELL L ialh
i e i ! !
40 — B A B e Rl e e e e i frrmmnmmnpenanane e
! :
L e e o e Ll aled i L ) ! - ! .,..--‘ uuuuuuu R R R N T
o i r
20— S SR N N S - 1-
{ H H
. i) H \ SRS U, -
JO—ff|  pemmermpemeesebeoemeen - i [ S . e
: | i
UN — i f i
B/X0 92/10  10/19 14/10 12710  §1/1) 2/11 3711 411 5711 6/11 7111
@ This Company
Notes: )
® The Commercial Credit Scare Risk Class indicates that this firm shares some of the same business and financlal characteristics of other

companles with this classlfication. It does not mean the firm will necessarlly exparience severe delinquency.

® The incldence of dellnquency shows the percentage of firms in a given percentlle that are (lkely o pay creditors in a severely delinquent
manner, The average Incldence of delinquenocy Is based on businesses in D&B's database and s provided for comparative purposes,

® The Commerclal Credil Score percentile reflacts the relative ranking of a firm among all scorable companles In D&B's file, ,

@ ‘The Commerclal Credil Score offers a more preclse measure of the level of risk than the Risk Class and Percentils, it Is especlally
helpful to cuslomers using a scorecard approach to determining overall business performance,
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This Business Reglon Industry Employee Range Years In Buslhess
PACIFIC MANUFACTURING 1.9 1-2

tf g‘:frmm AT

This Business

Reglon: PACIFIC 46
Industry; MANUFACTURING 60
Employee range: 1-8 66
Years In Business: 1-2 39

This'business has a Credit Score Percenlile that shows:

Lower risk than ather companles In the same reglon.
Higher risk than other companies In the same Industry.
Higher tisk than other companles in the same employee size range,

Lower risk than other companies with a comparable number of years in buslness,

Trade Payments

Gurrency: Shown in USD unless ofherwlse Indicated 5

" D&B PAYDEX®

R R R R R N PR TR NN TR AR R

eIt b A Ea ol st by s st P sy b d e rd e R Eafva ey FA 0 s s A6 ALt Pa s v P IR A st ibosr i aavvibarsartedbaiboiivertenaonsdnesnerittryy

The D&B PAYDEX is a unique, welghted indlcator of payment performance basad on payment experlerices as reported to D&B by trader
references, Leam more aboul the D&B PAYDEX

Timeliness of historical payments for this company.
Current PAVDEX Is 76 Ee?rl:g )lo 6 days beyond terms ( Pays more slowly than the average for Its industry of generally within

Industry Median is 80 Equal fo generally within terms

,I;ayment Trend ourvently & Unchanged, compared ta payments three months ago

Indications of slowness can be the resull of dispute over merchandise, skipped involces atc. Accounts are sometimes placed for collection
even though the existence or amouni of the debl Is dispuled.

Total payment Experiences In D88s File (HQ) 11

P.aymems Within Terms (not welghted) . 96 %

Trads Experlences with Slow or Negative Payments(%) 4.56%

Total Placed For Callection 0

High Credit Average 1,060

Largest High Gredit ‘ 5,000

Highest Now Owing 2,600

Highest Past Due . 500 ’
D&B PAYDEX )
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120 Da * 30 Days
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Prompt

o [@ High risk of late payment (Average 30 to 120 days beyond lerms)‘
+ &) Medium risk of late payment (Average 30 days or less beyond terms)

1 Low risk of lale payment (Average prompl to 30+ days sooner)
When welghted by.amount, payiments {o suppliers average 6 days beyond terms

" 3-Month D&B PAYDEX

1 76 @ 100
: ¥
(EREETTEa .',ﬁ?*&?ml
! I
’2&33”‘ B(QEENYS Prompt

¢ & High risk of late payment (Average 30 to 120 days beyond terms)
* B Medium risk of late payment (Average 30 days or less beyond terms)

* W Low risk of late payment (Average prompt to 30+ days soaner)
Based on payments collected over fast 3 months,

When welghted hy amount, payments to suppllers average § days beyond terms

D&B PAYDEX® Comparison

R R R Ry S RN RN R R R RN TR R RN I N SRR AR AR YNNI AR NN} R N TR R R RN RN I N R TRy IRy IR N Ny TR R TN P PR P FY TR PR

I R T R Y RN SRR RN TR PR P YRR TN I

Current Year

PAYDEX® of this Business compared to the Primary Induslry from each of the last four quarters, The Primary Industry Is Mfg Industrial
organic chemlcals , based on SIC code 2869 .

Shows the trend in D&B PAYDEX scoring over the past 12 months.
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5 This Company « Industey Upper 25% v Industry Lower 25% Industry Medlian

; I“J‘ri.w

R %%, SRENSTR E&gi REA ﬁf_»’;’a 1 1) ‘J-W, ‘s\, ‘*‘I‘ AP
L 012101 A e
Thls Business UN UN UN UN UN UN UN UN 78 78 78 76
Industry Quartiles i
Upper 80 . ., 80 . . 80 . , 80
Median . . 80 . . 80 . 80 . ., 80
Lower . 69 R 68 , . 69 . . 69,

o Current PAYDEX for this Business Is 76 , or equal {o 6 days bayond terms

* The 12-month highis 78 , or equal to 3 DAYS BEYOND tlerms
o The 12-month low Is 76 , or equal to 6 DAYS BEYOND terms and the D&B PAYDE)(@ was also unavallabla during the period

Previous Year

Shows PAYDEX of this Business compared to the Primary Indus(ry from each of the last four quarters, The Primary Industry Is Mfg industrial
organic chemicals , based on SIC code 2869 ,
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This Business o T - " UN UN UN UN
industry Quarliles

Upper 80 80 B0 80
Median ' B0 80 B0 80
Lower 70 70 69 69

Based on payments collecied over the last 4 quarters, ) )
¢ Currant PAYDEX for thls Business is 76 , or equal to 6 days beyond ferms
o The present industry median Score Is 80 , or equal to generally within terms
¢ Industry upper quartlle represants the performance of the payers in the 76th percentile
o Industry fower quartile represents the performance of the payers in the 26th percentile

Payment Hablts

X T IYTRY T AT TP Y I T VY Y R T PR I S IO PP I PP PO

For all payment experiences within a given amount of credit extended, shows the percent that this Business pald within terms. Provides
number of experlences to caloulate the percentage, and the tolal credit value of the credil extended.

Eﬁ{‘% *7.!1'51('35—1'3‘:4’ :Sﬁ{{i‘ ]

\l".!;

Over 100,000
50,000-100,000
16,000-49,899 - 0 0 0% |
 5,000-14,899
1,000-4,899 0 0 0% |
Under 1,000
1 6,000
1 2,500
7 1,950 100%

I 1
o GO 100%%
Based on payments collecled over last 12 months,

All Payment experlences reflect how bills are pald in relatlon to the terms granted. In some Instances, payment beyond terms can be the
resull of dispules aver merchandise, skipped involces elc.

Payment Summary

There are 11 payment experlance(s) In D&Bs file for the most recent 24 months, with 10 experlence(s) reported during the last three month
perlod.
The highesl Now Owes on file Is 2,500 . The highest Past Due on filels 500

Below is an overview of the companys currency-welghted payments, segmented by its suppliers primary Industrles:

T8
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Telephone communlctns 3 1,500
Radiotelephone commun 2 5,250

Data processing svos © 2 160

Whol office supplies 1 2,500

Whol electrical equip 1 50

Other payment categories

Cash experiences 2 760 750
Payment record unknown 0 0 . 0
Unfavorable comments 0 , 0 0
Placed for collections:

With D&B . 0 0 0
Other - 0 NIA 0
Total In D&Bs file 1 10,200 5,000

Accounts are somelimes placed for callection even though the existence or amount of the debl is dispuled,
Indications of slowness can be rasull of dlspute over merchandise, skipped involces ete,

¢

Detailed payment history for this company

LR T LT T T A Y R T Py O R Y o T S P T VI [ T TR YRY YRR PPN [EYZYCTPATINE) reiseraena

i W el
06/11 2,600 500 N30 1 mo
05/11 Ppt 5,000 0 0 1mo
Ppt 750 0 0 1 mo
Ppt 500 0 0 2.3 mos
Ppt 260 100 0 1mo
Ppt 250 0 0 1 mo
Ppt 100 100 0 1 mo
Ppt 50 0 0 2-3 mos
{000) 0 0 - 0 Cash 1mo
: account
04/11 Ppt 60 o 0 N30 1mo
0111 011) 750 Cash 1 mo
acccun@

Payments Detall Key; B 30 or more days beyond terms

Payment experlences reflect how blils are pald in relalion to the terms granted, In some Instances payment beyond terms can be the result
of disputes over merchandise, skipped Involces, ete, Each experlence shown Is from a separate supplier. Updated trade experiences

replace those previously reported,

Public Filings .

T9



Currency: Shown In USD unless othewlse indicated i=

T T e e e R N A LA R A LR RSN AL AR

. Summary

A check of D&B's publlc records database indicales thal no filings were found for MAMTEK U.S., INC, at 150 § Rodeo Dr Ste 260, Beverly
Hills CA, . '

D&B's extensive dalabase of public record informatlan is updated dally to ensure {imely reporting of changes and additlons. It includes
business-relaled sults, llens, judgments, bankrupicies, UCC financing stalements and business registrations from every state and the
Distrlot of Columbla, as well as select filing types from Puerto Rico and the U.8. Virgin Islands.

DA&B callects public records through & combination of.courl reporters, third parties and direct electronio links with federal and local
authorities, lls database of U.S, business-relaled fillngs Is now the largest of lis kind.

Government Activity

YT RETR R IR R R R R R L R T T Y Y PR T ARV RN R R TR TR VRN PPV

Activity summary
Borrower (Dir/Guar) NO
Administrative Debt NO
Confractor NO
Grantee NO
Party excludad from federal program(s) NO
Possible candidate for soclo-acanomie program consideration
Labour Surplus Area YES (2011)
Small Business YES (2011)
B(A) firm NIA

The detalls provided in the Government Aclivity section are as reported to Dun & Bradstreet by the federal government and other sources,

Special Events "

Currency: Shown in USD unless otherwise Indicated EE

v

-Special Events

Y T R T Y Y P IY T OT VIR VRV V SO VIR PRR VIRV D T T R P P E IR TN TR PV P PP PR RV VRS VARV ST VIR N RV RTO T

P R Ry Y Y R RN N YRR TRV R XY N VAR VIR Y]

03/09/2011 .
Business address has changed from 630 N Elm Dr, Beverly Hills, CA, 90210 to 160 S Rodeo Dr Ste 260, Beverly Hills, CA, 80212,

History & Operations
Gurrency: Shown In USD unless otherwise Indlcated EE]
Company Overview
Company Name: MAMTEK U.S., INC,
Street Address: 160 8 Rodeo Dr Ste 260
Moved From: 830 N Elm Dr, Baverly Hills, Ca
Beverly Hills, CA 90212
Malling Address: PO Box 546
Moberly MO 65270
Phone; 310 886-1886
History Is Incomplete
Present management control 1 year
History

T10
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The following Information was reported: 03/09/2011

. UNKNOWN
Officer(s): ALISSA ROSTON, TREASURER

THE OFFICER(S)

The Delaware Secrelary of Stale's business reglstrations file showed thal Mamtek U.S., Inc was reglislered as a corporation on May 17,
2010. Stack ownership ls undetermined.

Business started 2010,

ALISSA ROSTON, 2010-present active hare,

Buslness address has changed from 630 N Elm Dr, Baverly Hills, CA, 80210 to 150 S Rodeo Dr Ste 260, Beverly Hllis, CA, 80212,

Operations
03/09/2011
Operates as a manufacturer of industrial organic chemicals (100%)

Description:

' Terms are undetermined, Sells to undetermined,
Employees; 3 which includes officer(s). Undetermined employed here,
Facllities: Occuples premises In a building.
Branches: Maintalns a branch location at 101 W Coates Si, Moberly, MO,

SIC & NAICS

R R L R TR R A AR LN AR LT RN R IR TR R RN LT S R R R TN R RN AR A RN TR NN T R R R AR R R R T R AT R A R R A A A A A TR AT Y

8IC:

Based on Informatlon In our file, D&B has assigned this company an extended 8-diglt SIC. D&B's use of 8-diglt SICs enahles us to be more
speclfic aboul a company's operations than iIf we use the standard 4-diglt code.

The 4-diglt SIC numbers link to the description on the Occupational Safely & Health Administration (OSHA) Web site, Links open in a new
browser window,

2869 0000 Industrial organlc chemicals, nec

NAICS:

325199 All Other Basic Organic Chemical Manufacturing

Financials " -

Currency: Shown'in USD unless otherwise Indicated 2

Company Financials: D&B

R R Sy R R Y R R R PR R R R NS R R Ny N R RNy Ty TRy N R Ry R TR R R N R R L R R R R R R A R A L A L A

Additional Financial Data

RN R LR T R I T T T T T T T TL TN N T IR TN N ST N TR TN T N TRy R R TR N TR LR AR R R R VA R VA R Y R PRV R IR PART AR AN

On December 1, 2010, Olivla Lindsey, Dir of HR, confirmed the name and location of the captioned business, however deferred all other
information.

Incomplete history caption has been applied due to the following factors
- Idenlificalion of business principals is lacking, - Stock ownership has not been clsarly established,

As of December 1 2010 a search of Dun & Bradstreets Publlo Record database found no open sults, llens, judgements or UCCs to which
Mamtek U.S., Inc. at 630 N Elm Dr, Beverly Hills CA was named defendant or debtor, Public records recelved hereafter will be entered into
the database and will be Included in reports which cantaln a Public Filings seaction,

11
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Request Financial Statements

R R A D T Ry T e P T Rp Iy R R I R R R A R AR LR

Cvre ety

[Request Flnanolal Statements |

Requested financlals are provided byMAMTEK U,S., INC.and are nol DUNSRIght certlfied,

Key Business Ratlos

R I R T N R TN N Ty R T BT PP T R TR ST P TP PPN

D & B has been unable to abtaln sufficlent financial Informatlon from thls company fo calculate business ratlos, Our check of additional outside
sources also found no Informatlon available on iis financial performance,

To help you In this Instancs, ratlos for ofher fims in the same Industry are provided below to support your analysis of this business,

31

Based on this Number of Establishments

" Industry Norms Based On 31 Establishments

i
B AT

R R e e e

Profitability

Return on Sales ' UN 7.1 UN
Return on Net Worlh UN 15,0 UN
Short-Term Solvency '
Current Ratlo UN 1.7 UN
Quick Ratlo ' UN 0.8 UN
Efficlency
Assets/Sales (%) UN 81.8 , UN

* Sales / Net Working Capltal : UN 9.0 UN
Utilization
Total Liablities / Net Worth (%) UN , 97.2 UN

UN = Unavallable

Detailed Trade Risk Insight™

-

Defalled Trade Risk Insight provides detalled updates an over 1.6 billlon’ commercial trade experiences callected from more than 260 million unlque
supplier/purchaser relationships.

Days Beyond Terms - Past 3 & 12 Months
3 moniths from May 11 to Jul 11

] 1
1204—Days Boyond Jerms —— 0

12 months from Aug 10 to Jul 11

Dollar-welghled average of & payment
experiences reported from & companles

Dollar-welghted averaga of 6 payment experiences
reported from § companles

Derogatary Events Last 6 Months from Sep 10 to May 11

No Derogatory trade Event has been reported on this company for the past 13 Months

Total Amount Gurrent and Past Due - 8 month trend from Sep 10 to May 11

12
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8000 —
7000 —
6600 —
5000 —
4000 —
3000 —
2000 ~
1000 —

Sep 10 Jan 1} Feb 11 Mat 11
s Current = 1~30 days o 3160 days @ 61-90 days @ 9]--days

Status Sop-10 Jan-11 © Febt Marl Aprd May-11

31.60 Dﬁys
Past Due - ’ h " :

Past Due
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Exhibit U

Sy

ARMSTRONG TEASDALELLP
missount | kawsas | mamois | wevana | wasmmoton,pe | sHANGHAY
ATVORNEVS AT LAW
Memorandum
Tos Mamtek U.S., Inc,
From: Mark A, Boatman
Dates May 28, 2010

Subject: The Xodustrial Development Authority of the City of Moberly, Missousi Annual
Appropriation Capital Project Bonds (Projeot Suger) Series 2010

Mamiek U.S., Ino. (the “Borrower") and its covnsel are requested to provide the docuzcents,
materlals, and information specified in this Memorandum in order for Morgen Keegan & Company, Inc.
(the “Underwriter") and its covnsel, Anustrong Teasdale LLP ("Underwriter's Counsel"), to conduct
propetly thelr due diligence review of the orgenization, operations, and financiel condition of the
Bomower and to assist in the preparation of the Officlal Statement with respect to the above-referenced
bonds (the “Bonds") and the project consisting of the acquisition of and making of improvements o real
propesty and the construction and equipping of a sucrelose manufecturing and processing facility within
the City of Moberly, Missouri (collectively, the “Profect”).

gangeprovss iy ndesssitated by fedoral dud SiNE HEGMUES laws that impose dutles 1o
Rosloge to.potential pusctmserstofseourities Information that is' materivivto the ability of pusshesers to,
nelean informed dnvastment decisiom, Federal securities laws specifically provide that it is unlawful for
any person, in connection with the offering or sale of any security, to make an vntrue statement of a
material fact or to orit to state a materlal fact necessary in order to make the statements made, in light of
the ciroumstances under which they were made, not iisleading,

In opder to provide this information to potential purchasers, information describing the Borrower,
the Project, and the Bonds will be set forth in the Official Statement, This information will inchide
descriptions of, among other maiters, the facilities, operations, and management of the Project, the
revenues, expenses, aud financial condition of the Borrower and the Project, and any other material
information relating to the Borrower, the Project, and the Bonds, This information must be accurate and
complete in all yeapeots and must not omit any information that potential investors might consider
material in making a decision to purchese the Bonds,

The Borrower ig responsible for the accuracy and completeness of the information conceming the
Borrower and the Project to be contained in the Official Statement. Consistent with this responsibility
and with securities practices, cestifications will be requested from management of the Borrower to the
effeot that such information contained in the Official Statement is true, comrect, and complete and does not
contain a misstatement or omission of a material fact, Bach underwriter involved in a public securities
offering has a responsibility to use rensonable care to form a bellef ns to the accuracy and adequacy of the
information provided for inclusion in the officiel statement. The information requests made by the
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May 28, 2010
Page 2

Underwriter and Underwriter’s Covnsel during this transaction are necessary to enable the Underwriter to
exervise suoch reasonable care.

Attached Is o questionnnive and a st of documents that Underwriter’s Connsel wondd kike
to review. To the extent possible, Underwriter’s Counsel would appreciate it if the requested items could
be photocopied and sent to the undersigned, c/o Armsirong Teasdale LLP at One Metropolitan
Suite 2600, St, Louis, Missouri 63102 prior to June 15, 2010 or at 7700 Forsyth Boulevard, Suite 1800,
St, Louis, Missousi 63105 after June 14, 2010. We will return any items you request to be returned, It
would be helpful if the fomished items are tagged with the numbers of the conesponding itexms on the list,
If any requested information or dooument does not apply to the Borrower or the Project, pleass so indicate
by writing “None™ or “Not Applicable” next to that item on the attached list, If any information or
document requested has already been provided to Underwrites’s Counsel, ploase note ‘Previously
Provided” on the Jist,

There may be some overlap in oertain documents as information sequested in the Docwment
Reguest, It is not necessary to duplicate documents or informetion, Your assistance in responding to

these requests is appreciated.

If you have any guestions conceming any request, please contact Mark A. Boatman at (314) 552
6644, or Bva Mesrell at (314) 621-5070, extension 7204,

Very truly youss,

Mark A, Boatman
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Exhibit V

From: Shea, Lynhe

Sent; ~ Tuesday, April 06, 2010 3:03 PM
Subject: Mamtek Follow Up

Tom,

In follow up to your email. | am working on a revised state proposal. | will notify the communities that are not on the
short list.

| do want to reinforce the needs for financials before asap. As you know, the local banks are more than eager to
participate as a partner in this exciting business opportunity in Missouri. In order have a preselected lead bank ready to
meet with the USDA by 4/26 it will be necessary the financials, business plans before they can state their level of
commitment. Due to the fact the US company has not been formed, financials from the Chinese company would be
helpful. Other vital information needed is: the name/assets of the US partners, contracts for the presold product,
location of Chinese company (Mainland China or Hong Kong).

Again, | want to assure the State of Missouri is ready to assist Mamtek in its establishment of US operations and look
forward to a long partnership together,

Lynne Shea

Project Manager

Missouri Department of Economic Development
301 E. High Street, Room 720

PO Box 118

Jefferson City, MO 65101
lynne.shea@ded.mo.gov

(673)751-5798 desk

(673) 751-7384 fax

(673) 694-2085 cell
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Exhibit W

From: Shea, Lynne

Sent: Wednesday, April 07, 2010 10:24 AM

Subject: FW: Follow Up on Concepts for Mamtek to Locate in Missouri Project #01003015
Attachments: Short PROJECT INFORMATION OVERVIEW.docx

Good Morning,
Thank you for your time and effort last week showing Mr. Smith your community. Based on his review, he has chosen
your community to move forward In the selection process, Below Is an email from him regarding next step for the
project,
Key information:

e Currently planning on returning to Missouri week of 4/26,

o We met with the USDA last week regarding the B & | loans. He would also be open to other financing streams;

IRBS, NIDs.
e | have reiterated the following to Tom Smith via email/phone (copy of a portion of my email) :

! do want to reinforce the needs for financials, business plan and utility requirements asap. As you know, the local banks,
communities and the state are more than eager fo participate as a partner in this exciting business opportunity, In order have
a preselected lead bank(s) ready to meet with the USDA by 4/26, it will be necessary for the all of the parties have time lo '
review the financials, business plans. Due (o the fact the US company has not been formed, financials from the Chinese
company would be helpful. Other vital information needed is: the name/assets of the US pariners, contracts for the presold
product, location of Chinese company (Mainland China or Hong Kong).

o [ will be revising the state proposal with specifics dollar amounts on BUILD, CDBG and revised MQJ/EEZ estimates. I look
to have that to you by the end of the week or first of next,

o Please have your local proposal to me by 4/22, 1 will inctude in my presentation binder for his visit.

o [ will forward any additional information I receive from Tom Smith to you as I receive it,

s Feel free to contact me with any additional questions. [ have attached the email that [ received from Tom Smith:

As we discussed last week, the Mamtek opportunity has evolved in a positive way. I am hoping you can help
me move the Mamtek site selection to the next level by providing information that is important to building site
specific pro forma financials. If possible, I'm hoping we can get a letter (this week) from you with answers to
the questions below, which will be used by Mamtek’s principals to make the site selection,

We need to revisit the site size and look for a location of approximately 25 acres. I've attached a short project
overview which focuses on Phase 1 of the project, which is similar to what we have previously discussed, but
lays out the future requirements for growth. Mamtek is committed to building the initial 85,000 square foot
facility as quickly as possible, and would like to provide for rapid expansion, driven by pre-sold product

demand.

Mamtek is focused upon quickly developing a financing scenario tailored to specific locations. They will
develop pro forma financial statements and a business plan tailored to the proposed location. I'm hoping you
can help me put together a specific scenario that Mamtek can use to generate these financial documents.

SITE SELECTION: The following background lead to increasing the planned size of the planned

site, Mamtek has pre-sold virtually the entire production of the proposed U.S. facility. As a result, they are
considering a second phase to be constructed 12-18 months following completion of the current effort. Mamtek
predicts a total requirement for 22 production lines to support U.S. production. This could require the
construction of five of the 85,000 square foot structures over the next 5-7 years. Consistent with the potential
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growth in production, similar growth of employment from 161 to as many as 700-750 could occur, The second
phase would add 150 employees to the initial staff.

PROJECT FINANCING: The total Phase 1 project will be approximately $35,000,000, The project cost
estimate does not include costs associated with major improvements to access the site, The owners will provide
the capital for anything in excess of $25,000,000. The owners will have more than 20% of tangible and/or
liquid investment in the project. The owners would prefer to own the facility, but will consider leasing it from
the City if that generates advantages to financing the project. They would like to pursue financing in the
following manner:

1. Community Development Bloek Grant — Hopefully the use of CBDG funds will be used to improve access
 to the proposed site and bring utilities to the location as well, Please indicate the amount of CBDG funding for
which the project is qualified, The actual amount of the CBDG funding will be tailored to the project by the
City.

2 Other Grant or Funding Programs - Please indicate any grant or other funding programs which could
reduce the amount of any loan requirement. Tax abatements may not be relevant, as they are paid “in arrears”
and are best used to improve cash flow over time. Local or state managed grants or incentives that reduce the
amount of loans are extremely desirable. Please indicate any relevant programs and estimates of amount or

formulas used to determine funding levels.

3. Business & Industry (B&I) Guaranteed Loan Program — Mamtek would like to pursue a USDA
guaranteed B&I loan of $25,000,000. They would like to submit a preapplication with financials and an
executive version of the business plan approximately 26 April. If approved, Mamtek will focus on USDA
funding as a source of financing, Please indicate “subject to appropriate financial information and loan
application documents” banks that would consider participating in the loan pursuit and the general terms of such
a loan (term of loan, projected interest rate, points, closing costs, ete.). The intent is to identify who Mamtek
should work with to develop the USDA pre-application.

If the USDA loan is not available:

4. Industrial Revenue Bond — In the event that USDA backed loans are not available, Mamtek would like to
pursue an Industrial Revenue Bond, or similar financing instrument. Please indicate “subject to appropriate
financial information and loan application documents” the City’s willingness to support such a bond and the
ceneral terms of such a loan (projected interest rate, points, closing costs, etc.). The intent is to begin putting
together supporting information as a backup strategy to the USDA loan.

5. Other Questions Related to Building Pro Forma Financials -

LAND: If Mamtek needs to build a total of 425,000 square feet of production space (over the next 5-7 years) it
seems like a minimum of 20 acres of ground is needed for a Greenfield project. The initial project will be the
85,000 building, and subsequent phases would expand the original building.

o In this scenario is 20 acres adequate for zoning?

« Is extending the original building for each subsequent phase acceptable?

o At 20 acres, what would "average" land values be?

« What costs are proposed for land for this project?

BUILDING PERMIT; Assuming construction costs and permanently installed equipment are approximately
$27,000,000, of which "hard" construction costs could be $6-8,000,000:

» What would the cost of a building permit be (is there a formula for calculation)?

« What are the costs associated with other potential permits (electrical, plumbing, HVAC, etc.)
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* Are there any “standard” charges for connection to water or sewer?

GENERAL CONTRACTOR: Mamtek would like to use a local general contractor to construct the building,
site improvements and facilitate installation of this equipment (Mamtek will provide subcontractor contact
information for equipment acquisition and installation).

» Can you recommend local General Coniractors capable of executing the project?

UTILITIES: For the purposes of budgeting can you provide costs for standard utilities:
* Average cost per kilowatt hour:

» Average cost/formula for water usage;

* Average cost/formula for wastewater:

o Average cost/formula for natural gas:

o Average cost/formula for trash removal (non-hazardous waste)

Again, thank you for your assistance in putting together this information. Your letter will be used by Mamtek
to focus their site selection efforts. If it’s possible to get the letter this week I really appreciate it,

Thanks!

Tom

Thomas A. Smith
Capital Business Development Associates

Lynne Shea

Project Manager

Missouri Department of Economic Development
301 E. High Street, Room 720

PO Box 118

Jefferson City, MO 65101
lynne.shea@ded.mo.gov

(673)751-5798 desk

(573) 751-7384 fax

(673) 694-2085 cell
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PROJECT INFORMATION — Mamtek International, Ltd.

Date: 5 Apr 2010

Company: Mamtek International, Limited Website: hitp://www.mamtek.com/index.php/Sucralose.html

DUNS: 961747677 Chinese bank: Mensheng Bank _Exiting Production Fagility: Fujian Province,

Contact Name: Thomas A. Smith E-Mail Address:  Thomas.smith@ch-da.com

Address: 6411 Casperson Road City: Alexandria___ State: VA Zip Code: _22315

Contact’s Telephone: (_703) _ 980-0332 Fax: (703 ) 922-6963

Parent Company: Mamtek International, Limited

US Ownership

Parent Company Address: __3040 Motor Avenue  City: __Los Angeles _ State: _CA Zip Code: 90064

Industry Type: Manufacturing

Company Description: Mamtek International is a manufacturer and marketer of authentic sucralose: a healthy, environmentally-
sound, no-calorie, no-carb high-intensity sweetener. Sucralose is a very low-cost alternative to sugar and approved by the US Food
and Drug Administration as well hundreds of other countries worldwide,

PROJECT LOCATION:

Will consider any Jocation statewide.. Ability to obtain financing and incentives will drive site selection

IF New Building Sq. Ft: _85,000, with minimum of 60,000 sqft having 35 or greater ceiling height
IF Existing Building Sq. Ft.: _85,000, with minimum of 60,000 sait having 35’ or greater ceiling height

Power: 440 — anticipate using 5000 kwh per month Water: No unusual requirements (not used in process)

Prefer to own the facility or enter into long-term lease with municipality or bonding authority

Land Acres:  Assuming 85,000 saft building requires 3 acres, no less than 15 _acres and no more than
25

Estimated Decision Date: 1 May 2010 Estimated Commencement Date: 1 Jul 2010

PROJECT TYPE

New United States Location
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INVESTMENT

Project total of 22 production lines (built in 5 line increments with dedicated 85,000 sqft bldg) Build/growth .
decision based upon presold product demand.

New Investment; Year 1: $ 35,000,000 Year 2: $ 25,000,000 based upon sales growth
Year 3: $25,000,000 based upon sales growth Year 4; $ 25,000,000 based upon sales growth
Year 5: $_ 25,000,000 based upon sales growth \

Total: $ 135,000,000

Purchase of Real Estate: $ 150,000 Construction; $9,350,000

Purchase of M & E: $ 18,000,000

Planning to use reputable local commercial General Contractor to execute Design Build construction

JOBS

New Full Time Jobs: Year 1: _165_Year 2: _150* Year 3: 150* Year 4; 160* Yearb; 160"
Total: - 765* *Build/growth decision based upon presold product demand.

New Part Time Jobs: Year 1. O Year2: 0 Year3: 0 Total:_0__

Average Starting Wage; _Base salary of $35,000 and total loaded compensation equal to $45,150

12 supervisory employees will earn base salaries of $45,000 ~ $70,000. These jobs are "green”, high-tech driven and long-term as
they are embedded in an industry of tremendous current demand and ongoing growth.

Existing Number of Employees: 0 Existing Employees Avg. Wage: _ N/A
Percentage of Employees Health Care Benefits Provided: 100%
Occupation Title: _General Manager # of New Jobs: 1
Occupation Title: _Deputy General Manager # of New Jobs: 1
Occupation Title: _Human Resources Manager # of New Jobs: 1
Occupation Title: _Production Supervisor # of New Jobs: 3
Occupation Title: _Technical Overseer # of New Jobs: 6
Occupation Title; _Secretary __#of New Jobs: 1
Occupation Title: _Bookkeeper # of New Jobs: 2
Occupation Title: _Production Worker # of New Jobs: 120
Occupation Title: _Warehouseman # of New Jobs: 6
Occupation Title: _Technical Specialist # of New Jobs: 6
Occupation Title: _QA/QC # of New Jobs: 3
Occupation Title; _Security Guard . # of New Jobs: 3
Occupation Title: _Receptionist # of New Jobs: 3
Occupation Title: _ Janitor # of New Jobs: 3
Occupation Title: _Laborer # of New Jobs: 3
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TRAINING
Expected Hiring or Training Schedule:

Oct 1 - Hire Management - 45-60 days of orientation, process training, regulatory training
Oct 15 — Hire 34% of staff ~ 45 days of orientation, process training
Nov 1 - Hire remaining staff — 30-45 days of orientation, process training

Areas of Instruction:

o Concepts of Sucrose manufacturing
Production line processes
Workplace safety
Equal opportunity
Specific equipment cold, start, warm start processes
Specific equipment shut down procedures
Equipment safety
Maintaining food quality cleanliness
Packaging
Shipping
Quality Assurance
Quality Control
Material handling, licensing as required
Material storage
Packaging, preservation
Shipping/transportation
Inventory control
Production management
Human resources management
Logistics management
Information technology, application training
OSHA compliance
Operations management
Communications systems
Physical security, alarms, detection
Develop position descriptions and performance standards
Maintenance Planning
Maintenance standards and inspection
Repair parts management

¢ @ ¢ 92 © ¢ & ¢ € © © e © © e ® ©® ®© © © e © & 0 e e e ¢
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OTHER SYNERGIES:

INGREDIENTS: Local Purchase of Sucrose Ingredient Chemicals: Mamtek would like to buy its ingredients from local, and/or

Midwestern companies.

Manufacturing process ingredients per month
Sugar 25000
DMF(Dimethylformamide) 38000
Methanol 16000
Hydrochloric Acid 8000
Ethyl acetate 40000
Alkali 27000
Triphosgene 60000
Sodium chloride 7500
Aether 4000

per year

300,000 kg per year
456,000 kg per year
192,000 kg per year
96,000 kg per year
480,000 kg per year
324,000 kg per year
720,000 kg per year
90,000 kg per year
48,000 kg per year

TRANSPORTATION: Mamtek will transport its production throughout the United States, Mexico, Canada and to West Coast ports
via long-haul truck. Mamtek would like to establish local relationships to support this trucking.
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